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DEDEDE EN NAAR 
WHERE OVER A THIRD OF THIS 
COUNTRY’S STERLING IS MADE | 
A : 

if 

A—Gorham’s main plant at Providence, covering 37 acres 

B—Plant of the Durgin Division, Concord, N. H. 

Where the Gorham business started. The original Gorham : 

factory, North Main and Steeple Streets, Providence, R. I. 

THE GORHAM COMPANY 

at GORHAM MANUFACTURING COMPANY | 
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A Visit to the Diamond Mines 


A Word About the Work at Kimberly and Other Great Mine 


HE writer has heard quite a lot of 

late of the great diamond rushes in the 
different districts where fresh fields have 
been discovered, and where thousands of 
men of all conditions started out in the 
great race for a fortune, while compara- 
tively few of them have gained their ob- 
jective. Here is some information, as to 
the fields, I recently received at first 
hand. 

Unfortunately the Great Karoo was in 
the throes of a severe drought, and ap- 
peared from the train as a treeless 
waste when a travel friend of mine re- 
cently toured that district, although in 
normal seasons it is considered quite a 
good sheep country. 

According to my friend accommodation 
and meals on the train were quite good, 
but certainly not better than on the Aus- 
tralian expresses. 

Kimberley was reached at 6.48 the 
next morning, and being 4000 feet above 
sea level it is a fairly chilly proposition 
before sunrise at this time of the year. 

No time was lost making for the De 
Beers Consolidated Mines offices, and 
presenting a letter of introduction from 
Sir David Harris, the company’s chair- 
man of directors, to the secretary, Mr. 
Raighton, who forthwith provided a pass, 
a car and a chauffeur. Before leaving 
for the mines the party inspected the old 
Kimberley mine, a stone’s throw from 
the offices. 

It is the original mine, and is now 
abandoned owing to the difficulty and 
danger of working. Known locally as 
“The Biggest Hole in the World,” it looks 
more like the mine crater at La Boiselle, 
near Pozieres, although it is said that 
is a baby to it. 

An open cut, it must be a quarter of 
a mile across, and at the time of aban- 
donment was 450 feet deep. Nine million 
cubic yards of dirt were taken out of it. 

The first thing the party inspected 
were the “pulsators,” the machinery used 
to separate the diamonds from the 
gravel. The gravel is brought in light 


railway trucks with lids on them, and 
is in the form of “puddle.” 








Centers of South Africa 
By P. B. Prior 


For every truck load brought to the 
pulsators there are 99 truck loads of 
“mullock” or “refuse” tipped at the mine 
—that is, only 1 per cent of the dia- 
mondiferous dirt brought to the surface 
at the minehead reaches the pulsators; 
the other 99 per cent is discarded in the 
first, second and third washings at the 
mine, and all the diamonds have been con- 
centrated in the “puddle,” which finds its 
way into a truck destined for the “pulsa- 
tors.” 

A number of these trucks arrive at the 
pulsators from each mine, and they are 
in turn tipped into a pit and the gravel 
is taken by means of conveyors on end- 
less belts to a floor above, where it is 
graded into various sizes automatically, 
by sieves., Each grade is then conveyed 
automatically to its own pulsator. 

A pulsator is a trough about five feet 
long by one foot wide and three inches 
deep, which pulsates, and over which 
water is slowly flowing. 

The heavier gravel and the diamonds 
work their way to the bottom of the 
trough, where they are automatically 
caught and conveyed to the ground floor, 
where there are more pulsating boards 
covered with a particular kind of grease. 

The peculiarity of this grease is that 
nothing will stick to it but diamonds, 
and they infallibly do. 

A set of these pulsating grease boards 
for each grade is fed automatically with 
gravel. Water is flowing gently over 
them, and as they are tilted at an angle 
of about 15 degrees the gravel is grad- 
ually washed down and away, leaving the 
diamonds in a row just where they struck 


‘the grease. 


The diamonds are collected at intervals 
by means of a large knife, which takes 
them up, grease and all. This collection 
is placed in an iron pot having minute 
perforations in its sides. When the pot 
has a certain amount in it a lid is 
serewed down and the pot is placed in 
boiling water and churned until all the 
grease has melted. 

The pot is then opened and the con- 
tents are taken to a room to be made 


ready for conveyance to the diamond 
room at De Beers’ office in town. 

The. party was next driven to the 
Wesselton Mine and shown the dirt be- 
ing brought up from the shaft in trucks, 
which were tipped into a crushing ma- 
chine. 

The first crusher was a gage of two 
inches. The dirt and gravel drops 
straight from it into a revolving pan half 
filled with water, and the centrifugal 
action forces any diamonds and the 
heavier gravel to the edge; the lighter 
stuff, which is waste, falls into a pit. The 
heavier gravel is collected at intervals 
and goes through another crusher, the 
“coarse rollers,” with a one-inch gage. 

Some idea of the vastness of the works 
is gleaned from the fact that at the Wes- 
selton Mine alone they treat 9000 tons 
of dirt and use three-quarters of a mil- 
lion gallons of water in so doing every 
eight hours. 

All the natives working in the mines 
are kept in compounds. That is to say, 
they never leave their compound except 
to go to work, and this they do through 
a tunnel connecting their compound with 
their mine. 

Every native signs on for four months 
at a stretch, and may sign on again im- 
mediately the four months is up if he 
wishes to. Some of the “boys” in the 
compound the party inspected had not 
been on leave for six years. 

The minimum wage is $3.75 a week, 
and some of the boys earn up to $1.50 a 
day. They are all happy, and the com- 
pounds are kept spotlessly clean. 

Later the party was taken to the dia- 
mond room, where the grading and sort- 
ing is done, and shown stones of vary- 
ing value up to $1,500 each. 

The diamond field is about 20 miles 
from the Litchenburg field, which was 
discovered toward the end of last year 
(1926). The day it was thrown open 
16,000 people started in the race for 
claims. 

One man the party met had taken 
$340,000 worth of diamonds out cf his 
claim. 
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How Diamonds Are Mined in Brazil 





Miniature Model of an Alluvial Mine Installed in the Commer- 
cial Museum at Philadelphia, Pa. 


PHILADELPHIA, Jan. 10—Charles R. 
Toothaker, curator of the Commercial 
Museum here, one of Philadelphia’s most 
novel and valuable institutions, has in- 
stalled at the museum a model of a 
Brazilian diamond “mine,” which is in- 
teresting diamond importers and dealers 
here and a general invitation has been 
extended by Mr. Toothaker to all jewel- 
ers, not only of Philadelphia but of the 
United States, to inspect the model. The 
model, which is 5 ft. 5 in. long, 3 ft. 8% 
jin. deep, and 4 ft. 9 in. high, shows in 
exact detail the “washing” of the gems 
from a placer in Sopa. The sand, 
rocks, etc., were brought from Brazil 
by Mr. Toothaker, who has recently 
returned from an extensive trip to the 
diamond sections of Brazil. 

The curator, who is an_ eminent 
geologist and mineralogist, calls atten- 
tion to the fact that Brazilian diamonds 
thus far mined are not found in “pipes” 
as are the majority of the South African 
stones. In Brazil, practically all stones 
found in the past are in placer sand 
and the “mining” is done on the same 
principle as was the washing for gold 
in the early days of the gold rush in 
California. As the model shows the 
method in Brazil is just as primitive 
as the early gold hunters followed in 
the golden days of 1849. 


“Diamond production in Brazil,” Mr. 
Toothaker said to a reporter of THE 
JEWELERS’ CIRCULAR, “is not well or- 
ganized for a number of reasons. For 
one thing, the gems are scattered over 
a vast territory, much of it hardly yet 
explored, and because of the tremendous 
expense of getting modern machinery 
or even simpler apparatus to the 
placers, crude methods have to be used. 
These processes are wasteful in the ex- 
treme, labor while cheap is careless and 
inefficient and the heavy taxes imposed 
by the government help to handicap the 
diamond industry. 

“The model is of a typical placer and 
the primitive methods shown are char- 
acteristic. The laborers pick and shovel 
the earth on the banks of the stream 
into rude panniers, which they carry 
on their heads to the stream below 
where it is dumped on a shallow place 
on the bank, and other laborers stand- 
ing in the stream ‘wash it’ by the sim- 
ple process of filling their panniers or 
baskets with water and drenching the 
dirt. This is then shovelled farther up 
on the bank and other workers go over 
it for diamonds. 

“No attempt at all is made to save 
the smaller stones, which are washed 
back into the stream, and the whole 
process is so wasteful that I could not 


37 


help speaking of it. But the answer 
invariably was the same, that under 
climatic, labor and transportation con- 
ditions, no other method was available.” 

Mr. Toothaker, who spent six months 
in the diamond districts, is convinced 
that in Brazil the surface has only been 
scratched for diamonds. Because of the 
difficulties already mentioned and the 
wide extent and scattered location of the 
fields, there are no great syndicates 
controlling the industry, and a few 
small companies and many individuals 
conduct the business. Thus far only 
the placers along the streams have been 
worked, but he is convinced that in the 
high desert lands there may be diamonds 
in even greater quantities’ than any- 
where else in that country. The regions 
worked thus far to any extent are in 
the States of Minas Geraes, Bahia, 
Matto Grosso and Goyez. The real dia- 
mond center is the aptly named town 
of Diamentna in Matto Grosso, 1000 
miles or so from Rio de Janeiro. 

In Bahia is the home of the car- 
bonados or black diamonds, large num- 
bers of which are used in industry and 
the mining of which is the most profit- 
able venture in the state. The best 
white stones come from Jequitanbonda 
in Minas Geraes. 

Mr. Toothaker indicated that the 
annual production of Brazil diamonds 
was considerably greater than the offi- 
cial government reports show. Because 
of the high tax on the stones, it is his 
belief that not all produced are de- 
clared, an opinion he found generally 
shared by those who come in close con- 
tact with the diamond industry there. 
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The News From England 





Jewelry Fashions on the Riviera—Handbags Proved Popular 
Christmas Gifts—New Jewelry Novelties Seen in London 
Shops—Birmingham Silverware Producers Busy— 
Bohemian Ornamental Glassware Makers Enjoy 
Big Business 


LONDON, Dec. 28—The daily press here 
for the most part expresses approval of 
the action of the Union Government in 
prohibiting further diamond prospect- 
ing for a year. The Daily Mail says a 
slump in diamonds would cause wide- 
spread suffering. South Africa in the 
last 60 years, the newspaper says, has 
produced around $1,500,000,000 worth of 
diamonds, its revenue from the stones be- 
ing something like $10,000,000 a year. 

* * * 


The Riviera season has opened and 
Londoners who journeyed there for 
Christmas are busy studying some of 
the newest fashions with which jewelry 
is allied. Long diamond chains have 
made their appearance. The small single 
stones are set very closely together. 
Ropes of silvered beads, looking like 
pearls, and as large as pearls also are 
popular. They are in various tints. The 
diamond brooch in the small hats are 
quite a prominent feature, and evidently 
are destined for a 1928 run. Frocks are 
mainly of mother of pearl tint, the deco- 
rations being chiefly crystal and dia- 
mante. 

* * * 

Handbags proved popular as Christ- 
mas gifts this yuletide. The bags are 
beautifully made and liberally encrusted 
with colored stones or ornamented with 
initials in marcassite, gold and silver. 
The bags are designed in a variety of 
color harmonies so that there is little 
difficulty in matching up the gown or 
costume which, of course, is the main 
idea these days. Paste work is invari- 
ably used for the clasp. The handles 
offer fine opportunities for ornamental 
work. Some of the handles on the new- 
est bags are strings of semi-precious 
stones. One type of bag opens square 
and has a jeweled clasp. The pouch 
type of bag is evidently going to be 
popular for 1928. 

* * * 

Jeweled novelties in the shops here 
are in greater numbers than ever. There 
is always a good demand at this season 
for novelty goods. Utility articles in- 
clude the new shingle brushes. They 
are in all colors. A tiny comb runs down 
the center of the brush in place of the 
prosaic bristles while an outer flexible 
comb borders the extreme edge of the 
brush. An enameled type of brush has a 
little powder container inserted in its 
back. The matching vogue has led to 
the introduction of the idea of having 
four or five umbrella shades for use with 
one handle. Each silk shade is in a 
different color or color combination. 
When a particular umbrella shade is re- 


quired to go with a certain costume the 
handle is simply screwed into it. 
* * * 

The Judicial Committee of the Privy 
Council has allowed the appeal of the 
Burma jewelers who sought to recover 
$75,000 from the Royal Insurance Co. in 
connection with the loss of a packet of 
diamonds in the mails. The company 
contested the claim on the grounds that 
the packet did not contain diamonds or, 
alternately, that it was stolen with 
the jewelers’ knowledge. The appeal 
was from a judgment of the High Court 
of Rangoon and the decision of the trial 
judge is thus restored. 

* * * 

Attractive artificial jewelry increases 
in popularity and the newest designs for 
wear with the dance frock are elegant. 
The dance sets include crystal necklet 
with emerald clasp, bracelets of square 
crystals linked with gold, and slave 
bangles of crystal and of diamonds and 
emeralds. One of the newest designs in 
the narrow gold slave armlets is fash- 
ioned like a fence, with slender gold slats 
encircling it. 

* * * 

The makers of silverware at Birming- 
ham continue very busy, orders from 
caterers and retailers being excellent. 
The industry has changed a lot in re- 
cent years and some large houses, with 
the best of machinery, are now in the 
business, the status of which has risen 
accordingly. 

* * * 

A big trade is now being done in orna- 
mental glassware throughout the world 
by the Bohemian manufacturers. Al- 
though trade in glass beads, glass 
bangles and glass necklets fell away be- 
tween 1925 and 1926, it has picked up 
considerably during 1927, and likely 
will improve still more in 1928. Glass 
beads worth $5,000,000 were exported in 
1925, but the value of these fell away in 
1926 to $3,000,000. Glass bangles and 
necklets exported in 1925 were worth 
$5,150,000. By the end of 1926 they had 
fallen off to the extent of $3,500,000. It 
is reported from Prague that the best 
customers for this glassware are the 


-United States, Britain, Germany and 


France. The Czechoslovakian Glass 
Manufacturers’ Union says it will wel- 
come the introduction of free trade. 

* * * 

Sheffield reports that the lower priced 
cutlery now manufactured by it is 
cheaper than before the war. The de- 
mand for good quality cutlery has now 
fallen off. There is an. increasing de- 
mand for all types of articles that con- 
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tribute to a saving in labor. Stainless 
cutlery, spoons and forks, thus are sell- 
ing well. For the first month of the 
New Year it is believed that few 
Sheffield and Birmingham firms will be 
really busy, but that after January busi- 
ness should be much better. 








To Dedicate New Tablet 


Maiden Lane Historical Society to Meet at 
Annual Luncheon, Jan, 28 


The annual luncheon tendered by the 
Maiden Lane Historical Society to its 
members will be held Saturday, Jan. 28, 
at 12.30 p. m., at the rooms of the Cham- 
ber of Commerce, 65 Liberty St., New 
York. The occasion will be the dedi- 
cation of the tablet which is to be 
erected by the Society on the building 
on the northeast corner of Maiden Lane 
and Broadway. This is a tablet which 
shows in outline a view of Maiden Lane 
in the early 80’s before the days of the 
carlines when buses were the principal 
vehicles on Broadway. It has a view 
down Maiden Lane and shows in detail 
in the buildings on the two corners, north 
and south. 

Arrangements for the luncheon were 
made at a meeting of the officers and 
executive committee held Wednesday 
afternoon, Jan. 4, at the rooms of the 
Jewelers 24 Karat Club, 15 Maiden 
Lane. President John W. Sherwood 
presided and the historian, Albert Ul- 
mann, explained the details of the tablet 
and the fact that Mr. Barthmann, the 
owner of the building at 1 Maiden Lane, 
consented to having the tablet erected 
thereon. 

It was decided that the luncheon 
should again be tendered complimentary 
to the members and that there should 
be asked on this occasion, representa- 
tives of several important New York 
civic societies, among them, the New 
York Historical Museum, the New York 
Historical Society, the Scenic & Historic 
Preservation Society and others. It is 
expected that the speeches by members 
of the Maiden Lane Society in dedication 
of the tablet and those of the visitors 
will take about an hour. 

Members of the Maiden Lane His- 
torical Society who expect to attend are 
urged to send in their reservations at 
the earliest possible moment as the 
capacity of the banquet hall of the 
Chamber of Commerce is limited. 











A Correction 


In the advertisement of Dulok Manu- 
facturing Corp., which appeared on 
page 16 of the Jan. 5 issue of THE JEWEL- 
ERS’ CIRCULAR, the words “patent pend- 
ing” were inadvertently omitted under 
the illustration of the Shelloid Watch 
Band. . 








Jahnke & Co., Inc., 200 E. Grace St., 
Richmond, Va., has been holding a pub- 
lic sale of a large stock of fine jewelry. 
The sale has been advertised exten- 
sively in the local daily papers. 
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New Advertising Plan Feature . 
of 1928 Deltah Line Announcing 


After many months of effort and at a con- t i) t t @ 
siderable expense, a new and radically dif- D | h G | 

ferent plan for advertising pearls in the e a S rea es Ime 
Jeweler’s store has been evolved. This plan, 


it is believed, will prove the most unique and 9 
most interesting advertising feature ever de- Deltah S Greatest Deal 


voted to pearl selling. 
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The aid of International Newsreel Corpora- 
tion and Universal Pictures Corporation has 
been enlisted in this new endeavor. The 
campaign includes a_ service feature to 
Jewelers which was most difficult to arrange 


‘But which, i is belioved, will nevertheless too, are announcing the greatest line and greatest 
prove of extreme benefit. 


Jewelry is not to be outdone by automobiles. We, 


deal ever offered by Deltah. So vast are the im- 
Full details of the new plan are being re- . a 
leased this week to wholesale Distributors of provements, so exceptional the advertising plan, 
Deltah Pearls, who in turn will present the 


9 seinen dase aa ION that we do not hesitate to go on record by predict- 


ing Deltah’s Greatest Year for 1928. 


Increasing Emerald Importance 


The fact that every emerald mined in the = 
Urals comes first to L. Heller and Son is 
a condition of great importance to the emer- 


ald buyer. While control of the world’s L. HELLER & SON, Inc. 


largest single emerald source is only the 
starting point of Heller emerald service, this 

fact alone dictates where the keen emerald 15 West 47th Street 
buyer goes first for merchandise or informa- 


tion. New York, U.S. A, 

















Jake Levin, Deltah enthusiast, who has re- Heir to the relic. 

signed from the Deltah organization to take The famous “million dollar” grip which car- Sam Dorskey (right) Eastern representative 
a well-earned rest, exhibiting his famous ried Levin’s Deltah sample line. More than of Deltah Pearls who will carry Levin’s fa- 
smile just before breaking the bad news. this sum of pearls was sold from this grip. mous “million dollar” grip “just for luck.” 
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Paris Jewelry Fashions 





Specially Designed Enamel and: Initial Jewelry Popular with 
Holiday Buyers—New Designs for the Riviera Trade— 
Diamond Set Bracelets with Flower Mosaic Motifs 
in Vogue 


ParRIS, Dec. 27—In spite of inclement 
weather, the Christmas trade has been 
better than was expected, in many 
branches, in France. There is an in- 
clination to purchase something lasting, 
such as jewelry, rather than flowers 
and sweetmeats. The trade in substan- 
tial goods is better than in less lasting 
articles. The day for the giving of 
mementoes of all kinds is Jan. 1, in 
Paris, and much shopping is left until 
the very last moment, as visits can be 
made during the first 10 days of the 
new year, with propriety, and even later 
when there is some reason put forward 
for the delay. A great deal of initial 
jewelry or objects engraved with coats 
of arms has been ordered as New Year 
gifts this year, say jewelers who go 
in for the really good trade. Specially 
designed jewelry, in enamel, the model 
being broken up afterward, having 
served only once, is also very popular 
as gifts. Card and cigarette cases in 
enamel are very popular. Like jeweled 
fountain pens they can be given with- 
out offense, where the gift of more per- 
sonal pieces of jewelry would be re- 
garded as not quite the right thing. It 
is probable that more gold and silver 
fountain pens and ever-fill pencils, in 
beautifully engraved cases, have been 
sold than anything else this year, al- 
though articles for the house in silver 
will run them close, silver bonbon dishes, 
filled with sweetmeats, for instance, be- 
ing in great demand. Flowers, owing to 
the destructive frost on the Riviera, have 
been very costly, and something in the 
less expensive types of plate or enamel 


jewelry really comes cheaper’ than 
flowers in some cases. 
ese St 


Paris jewelers are busy with the 
Riviera trade. Most of them have 
branch establishments at Monte Carlo, 
Nice, Cannes, the favorite resorts for 
Americans, and along the Riviera gen- 
erally. While some women get their 
jewelry in Paris, others wait for the 
new Riviera styles, for the new modes 
are seen at Monte Carlo in winter and 
at Ostend in summer, in many cases. 
The visitors to both these places are apt 
to be extravagant in the matter of jewel- 
ry when they have made money at the 
tables and very many startling new 
fashions are launched at these places. 

* * * 

The chief novelties for this winter will 
be in enamel, one jeweler says, and in 
fancy jewelry that owes its value to 
the workmanship rather than to the 
worth of the materials. For the Riviera 
white is almost compulsory, on account 
of the bright sunshine that takes the 
color out of materials, and with these 


white gowns and costumes much of this 
fancy enamel jewelry will be worn. It 
runs very small compared with the 
ornaments in gold that are huge and 
somewhat clumsy. It is remarkable for 
the superposition of geometrical figures. 
For instance, a round brooch, studded 
with brilliants set in platinum, will have 
a triangle of red enamel—outlined only 
—superposed. Sometimes the triangle 
will have a black line on one side, or on 
both, so thin as to be hardly perceptible. 
A locket, oval in shape, will have two 
triangles, cutting one another, on a 
background of mixed gems, forming a 
mosaic. Practically every geometrical 
form is seen in enamel, in Saxe blues. 
in royal blues, crimsons, scarlets and 
blacks, with old gold or canary yellow 
very occasionally. A pendant takes the 
shape of a lozenge. It is studded with 
pebbles to make a mosaic. Upon it lies a 
pentagon, somewhat tilted, and posed 
carelessly as if by chance. The gold 


‘and black enamel stand out against the 


surface of varying colors, making a 
neutral tint together. These geometrical 
forms are never laid on at right angles, 
their irregularity forms their charm. 
The same type of thing is seen in the 
newest embroidery, where figures of this 
kind are outlined either in silk of a color 
that forms a violent contrast, or in lumi- 
nous beads. 
* * * 

Among the various kinds of new jewel- 
ry, bracelets made of diamonds, form- 
ing an even surface, are seen. The 
brilliants are set very even and low, with 
a mosaic arrangement of forget-me-nots 
in blue enamel, inset. Seen in a show 
window a bracelet composed of a flower 
mosaic motif, with diamonds for the re- 
mainder of the bracelet, look frankly 
impossible. Worn, it is very pretty, for 
the very simple reason that the ribbon 
of diamonds is seen when the hand is 
held in one position and the mosaic of 
flowers when it is held in another. Both 
points of view are not visible together 
if the bracelet is properly put on. The 
mosaic forms about a quarter of the 
bracelet, which is in sections. Some of 
these bracelets are formed of four pieces, 
rigid, and made with joints, so that when 
worn they form one rigid hoop together. 
This introduction of mosaic work into 
the diamond bracelet is very daring. 
With it is worn a brooch, with a forget- 
me-not or other quiet motif, in blue and 
pink enamel, surrounded by brilliants. 
Maybe a cameo ring will be worn with 
the whole, while the show buckles are in 
blue mosaic cabochons, surrounded with 
“diamonds.” Together with this new 
jewelry, diamond bracelets two inches 
broad and formed of circlets of diamonds 
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one above the other attached invisibly, 
are seen. They are so made as to re- 
semble a band of luminous material. 
Necklaces composed of perhaps eight 
rows of diamonds, with invisible mounts 
apparently threaded, although the dia- 
mond is really set in a platinum mount 
that is pierced and threaded to the next 
brilliant, with a slenger chain, are worn 
round the neck. This sheathing of arms 
and necks in diamonds is very effective; 
naturally, owing to cost, imitation dia- 
monds are worn more frequently than 
diamonds. For the Riviera, however, 
with its casinos strongly guarded and 
the strict surveillance in hotels, women 
are able to sport the real thing, and are 
less inclined to leave them at the bank- 
ers, than when traveling extensively. 
* * * 

In the concert halls on the Riviera, in 
dancing and ballrooms, there will be 
the heavy jewelry brigade, the diamond 
brigade and the fancy jewelry set. The 
heavy gold fetters that are so popular 
go very well with white. In fact, there 
is nothing much more effective than a 
simple white silk gown with a gold belt, 
gold bracelets and gold shoe buckles. 
Very young girls can wear this distinc- 
tive costume with excellent effect, while 
silver also looks very well in the same 
combination. Fancy jewelry is also the 
right thing for the very young girl who 
can wear imitation diamonds but hardly 
diamonds, while pearls are the only thing 
for young women of high rank. 








Plans Under Way for Joint Meeting 
of Nebraska and Iowa Retail 
Jewelers 


OMAHA, NEB., Jan. 7.—Plans are now 
at last definitely going forward for the 
joint convention of the Nebraska and 
Iowa retail jewelers associations at 
Omaha, Feb. 21-22. Some of the meet- 
ings will be held at Omaha at the Hotel 
Fontelle and some at the Hotel Chief- 
tain at Council Bluffs, Iowa, just across 
the river. Entertainment features will 
be held at both places also, while each 
association will probably hold its execu- 
tive sessions and election of officers in 
its respective State. 

This will be the first time the two 
States have held a joint meeting, and 
elaborate plans are being made for the 
entertainment features. J. P. Byrne of 
the Byrne-Duff Jewelry Co., Omaha, is 
chairman of the entertainment commit- 
tee. Mr. Byrne says entertainment is 
being planned for three nights, Monday, 
Tuesday and Wednesday. One night 
will, of course, be devoted to a big 
entertainment by the Ku Kus. 








Fred Hartwig, who travels out of the 
northwestern office of Oneida Commun- 
ity, Ltd., Oneida, N. Y., with head- 
quarters at 506 Ryan building, St. Paul, 
was married early in December, and is 
taking his bride on a honeymoon trip to 
Norway. Mr. Hartwig covers Minne- 
sota, North Dakota and South Dakota, 
and is expected to return about the mid- 
dle of January. 
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New Shipments Just Arrived! — 
Purchased Abroad by Mr. Ansen 


FANCY 
DIAMONDS 


A Complete Stock 
of All Shapes and Sizes 
in Matched Pairs and Parcels 
Now on Hand for 1928 


To take care of the requirements of our trade during the 
Spring of 1928, Mr. Edward Ansen has been in the 
Diamond Markets abroad for the past six weeks purchas- 
ing Fancy Diamonds of all shapes and sizes in Matched 
Pairs, Layouts and Parcels. 
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We have recently received several large shipments from 
him and we are now in a position to offer you a choice of 
this fine quality merchandise. We respectfully request an 
opportunity to send you a selection package on memoran- 


dum. 


Mr. Ansen is returning to the United States this week 
and he will be here to give your every request his personal 
attention as usual. 


Let us know your needs at once. Address 


ANSEN & CO., Inc., 527 Fifth Ave., New York City 
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Three Great Silver Firms Combine 





Consolidation Announced of the Businesses of Reed & Barton 


Corporation, 


One of the most important events that 
has happened in the silver trade in years 
was announced last Monday. This was 
to the effect that the businesses of the 
Reed & Barton Corp., Taunton, Mass., 
Dominick & Haff, Inc., and the Mc- 
Chesney Co. (the latter two of Newark, 
N. J.), had been consolidated as of Jan. 
5. While the McChesney Co. is a fairly 
new comer in the field, Reed & Barton 
and Dominick & Haff are among the old- 
est houses in the silver business of the 
United States. The three companies 
have always made a high class product 
and catered to the finest element of the 
jewelry trade. The sales policies and 
the same standards and ideals have been 
practically identical among the three 
concerns and a strong community of in- 
terest has existed for some years. This 
finally led to the step of consolidation 
which it is believed will be productive 
of great benefit to all the concerns as 
well as their customers. 

The announcement sent out to the cus- 
tomers of the firms, in explaining the 
future policies, says: 

“We wish to assure our friends that 
the particular policies of Reed & Barton 
Corporation, Dominick & Haff, Inc., and 
The McChesney Co. governing sales and 
distribution will remain unchanged. The 
products of the three companies will not 
only be maintained separate and distinct, 
but will continue to be marketed under 
their individual names and trade marks 
by the same sales organizations which 
at present serve the trade. There will, 
further, be no substantial change in of- 
fice staffs, thus assuring our customers 
the same courteous and intelligent ser- 
vice to which they have been accus 
tomed. 

“We desire at this time to thank our 
many friends for their kind considera- 
tion of our efforts to serve them in the 
past and to express the hope that the 
future will contain the same marked de- 
gree of friendly and helpful coopera- 
tion.” 

From a historical as well as a business 
standpoint, the combination is one of 
peculiar interest to the industry. The 
business of Dominick & Haff goes back 
to 1821 as it was founded in that year 
by William Gale, though the business 
has been under the direction of different 
people and conducted under different 
names. Originally it was known under 
the names of Gale & Hayden, Gale, Wood 
& Hughes, Gale & Willis, William Gale 
& Son, and Edward Horning and in 1869 
became Gale, Dominick & Haff.: In 1871. 
the firm of Dominick & Haff succeeded 
the business which has since been known 
under that style. It rema‘ned a partner- 
ship until 1889 when it became a cor- 
poration with H. P. Dominick, as presi- 


Dominick & Haff, Inc. and the 
McChesney Co. | 


dent; Leroy B. Haff as vice-president 
and Alexander Dominick as treasurer. 
The president of the corporation now is 
William F. McChesney, who has been 
connected with the concern for over 30 
years. 

The business of Reed & Barton was 
established in 1824 by Isaac Babbitt and 
William Crossman for the manufacture 
of Britannia ware. The firm was known 
as Babbitt & Crossman and after chang- 
ing hands a number of times in 1835, it 
came into the possession of Henry G. 
Reed and Charles E. Barton, both of 
whom had been connected with the fac- 
tory. Since that time it has been known 
as Reed & Barton continuously with the 
exception of the 10 years from 1837 to 
1847, when the firm was known as Leon- 
ard, Reed & Barton. 

Mr. Reed died in 1901 at the ripe old 
age of 91, but the business was carried 
on and controlled by the members of his 
immediate family. 

In 1848, a department was installed 
for electroplating, and in 1889 the firm 
began the manufacture of sterling sil- 
verware which it has continued ever 
since. At present Sinclair Weeks is the 
president of the Reed & Barton Corp. 








Omaha Jewelers Look for Better 
Business in 1928 


OMAHA, NEB., Jan. 9.—Christmas 
business in Omaha proper for the jewel- 
ers generally was not quite so good as 
the previous year, according to a survey 
of conditions made here. The falling off 
from last year was not enough to be 
serious, but there was noticeably less 
activity than last year in the jewelry 
stores, although O. C. Homan, manager 
of the C. B. Brown Co., 16th and Far- 
ram Sts., was able to report the biggest 
single day’s business in the history of 
the company. This occurred on Friday, 
Dec. 23. 

However, while the Omaha jewelers 
generally did not do quite as heavy a 
holiday business as the previous year, 
the out-State jewelers did a bigger busi- 
ness than last year generally speaking, 
according to a survey of the wholesale 
houses here at Omaha. J. P. Byrne of 
the Byrne-Duff Jewelry Co., Omaha, and 
A. F. Smith, head of the A. F. Smith 
Co., Omaha, both said that the business 
out in the territory was ahead of the 
previous year, judging from the volume 
of business done by the Omaha whole- 
sale houses with the jewelers in the 
territory, and judging from verbal re- 
ports made by retailers during the holi- 
day season and since. This better con- 
dition out in the territory is attributed 
to the extraordinarily good crop of corn, 
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wheat, oats, beets, etc., in Nebraska in 
1927, and is looked upon as a hopeful 
sign by the jewelers. 

Another hopeful sign seen by the 
jewelers in the territory is that the busi- 
ness of the last six months of the year 
was much better than that of the last 
six months of the previous year. 








New Platinum Law 





Jewelry Crafts Association Calls Attention 
of Members to Necessity of Trade 
Mark If Quality Stamp Is Used 


Since the new platinum law went into 
effect in New York on Jan. 1 the office 
of the Jewelry Crafts Association, 48 W. 
48th St., has been kept busy answering 
inquiries relative to the proper marking 
of jewelry under the new statute. It is 
being particularly stressed by Robert S. 
Tipping, secretary of the association, 
that where a quality mark is used on 
platinum jewelry, the firm making the 
piece must inscribe its trade mark. 


In a letter recently sent to manufac- 
turing jewelers by the Crafts Associa- 
tion the proper procedure and require- 
ments for registering trade marks are 
outlined. This letter reads in part as 
follows: 


1. The new platinum law requires that no 
quality mark can be used without the use 
of an accompanying trade mark. To comply 
with this law, each manufacturer must have 
a registered trade mark or must have duly 
applied for one. The purpose of the_trade 
— is to identify all merchandise made and 
solid. 

2. The cost for preparing and filing the 
average _application for a trade mark for 
registration in the United States Patent 
Office, making a search, preparing the re- 
quired drawing, paying the government fee, 
ranges from $45 to 5 

3. Data required for the application: 

_a. Name, domicile, location, and 
citizenship of the party applying for 
the registration. 

1. If the applicant be a firm, the 
name under which business is 
done, and the names and citizen- 
ship of the members of the firm; 
also an indication of the member 
of the firm who will execute the 
documents for the firm. 

2. If the applicant be a corpo- 
ration or association, the state or 
nation under the laws of which it 
is incorporated or organized; an 
indication of the officer who will 
execute the documents for the cor- 
poration or association. 

b. A full statement of the goods 
upon which the trade mark has ae- 
tually been used in interstate com- 
merce. 

ec. The date when use of the trade 
mark first commenced. 

d. The name of the states betweerm 
which shipments of goods with the 
trade mark thereon, have taken place. 


_ @. A complete statement of the mode 
in which the trade mark is produced 
and affixed to the goods. 

f. Six specimens of the trade mark 
as actually used upon the goods, or 
six facsimiles, when, from the mode 
of applying or affixing the trade mark 
to the goods, specimens cannot be fur- 
nished. In connection with jewelry, 
we may say that six imprints of the 
trade mark die upon paper will answer 
as facsimiles. - 

4. We have made arrangements with sev- 
eral qualified firms who are prepared to 
render service in this connection to our mem- 
bers in a very satisfactory manner. 

5. Please note that, any trade mark ap- 
plied for or registered now will satisfy the 
requirements of both the New York State 
Law and the proposed National Marking Law, 
now before Congress. 
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A Happy New Year 


2 


We trust that all our friends, cus- 
tomers and those who have co-op- 


erated with us have enjoyed 


prosperity. 


In addition we sincerely hope that 
the coming year will see your every 


aim realized. 
- 


“Medina” Emeralds are Imported Exclusively by 


COOPER & BRASE 


22 West 48th Street, N. Y. 
Telephone: Bryant 3335 


PARIS OFFICE: 20 PASSAGE DES PETITES ECURIES 


Importers—Cutters and Setters of Precious and Semi-Precious Stones 
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Death of Alex Sabin 





New York Wholesale Jeweler Stricken by 
Heart Attack 


While seated at his dinner table on 
Monday evening, Jan. 2, Alex Sabin, 
founder and head of the firm of Alex 
Sabin & Sons, wholesale jewelers, 20 E. 
Broadway, New York, was stricken with 
heart failure and passed away. Death 
occurred at his home, 362 Crown St., 














THE LATE ALEX SABIN 


Brooklyn, N. Y., and followed an illness 
of about one year. Masonic services 
were conducted on Wednesday morning 
at the late home of Mr. Sabin, by the 
Perfect Ashlar Lodge F.&A.M., No. 604, 
of New York, followed by a religious 
ceremony at which the Rev. Dr. Leven- 
thal of the Jewish Center officiated. At 
the graveside a third service was con- 
ducted by two clergymen from the Jew- 
ish Center, after which the body was in- 
terred in Mount Lebanon Cemetery, 
Brooklyn. , 


Alex Sabin was born in Russia on 
March 27, 1873, and came to the United 
States about 38 years ago. His early 
education and first knowledge of the 
jewelry business were received in Eu- 
rope and upon his arrival in this coun- 
try he obtained a position in the trade. 
In 1892 Mr. Sabin, with a_ brother, 
started the wholesale jewelry firm of 
Sabsevitz Bros., which firm continued 
until about 18 years ago when it was dis- 
solved. He then engaged in business as 
Alex Sabsevitz but when his two sons, 
Ralph and Milton, were admitted about 
three years ago, the firm name was 
changed to Alex Sabin & Sons, under 
which name it will continue. 


Mr. Sabin was one of the pioneer East 
Side wholesalers and was highly re- 
garded in the trade. About a year ago 
his health began to fail, and since then 
: he had not been very actively engaged. 


, He was active in Masonic circles and 
had been for many years affiliated with 
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Kismet Shrine of Brooklyn and Perfect 
Ashlar Lodge, 604, New York. He was 
also a member of the Republican Club of 
Brooklyn. 

Deceased is survived by his widow, 
one daughter and three sons. 








Death of William Owen 


Veteran Cincinnati Retail Jeweler Succumbs 
After a Lingering Illness 


CINCINNATI, OHIO, Jan. 7.—William 
Owen, 80, for many years a jeweler on 
Elm St., between Fourth and Fifth Sts., 
died at the home of A. W. Owen, a son, 
at 4106 Floral Ave., S. Norwood, Friday. 
He had been ill a long time and the 
lingering illness came to a close with 
death, Friday. 

Mr. Owen and his sisters conducted 
both a jewelry and china shop on Elm 
St. for many years and the place at 
one time was the headquarters for rail- 
road watches. He had also been in 
business with Charles Owen, father of 
Harry Owen, chief clerk in the office 
of the Campbell County clerk, in New- 
port, Ky. Mr. Owen was a widower and 
was widely known in Newport being a 
member of Robert Burns Lodge of 
Masons for half a century. 

Funeral services will be held at the 
son’s residence in South Norwood, just 
beyond Cincinnati, Monday morning. 
The burial will be made in the family 
lot in Spring Grove cemetery. 











Death of N. L. McCauslan 


PROVIDENCE, R. I., Jan. 9.—Funeral 
services for Normal L. McCauslan, 88- 
vear-old Civil War veteran and retired 
jewelry designer and engraver, was held 
last Friday afternoon, at 2 o’clock, from 
his home, 246 Waterman St., attended 
by a number of former associates. 
Burial was at the North Burial Ground. 

Mr. McCauslan was born in Brooklyn, 
N. Y., but came to this city with his 
parents when only three years old. 
After being educated in the public 
schools here he entered a manufacturing 
jewelry establishment and learned the 
jewelers’ trade. At the completion of 
his apprenticeship he decided to devote 
himself to designing and engraving and 
after serving several years with con- 
cerns specializing in those branches 
engaged in business for himself and 
for many years until his retirement 
some 20 years ago, was considered one 
of the leaders in his lines. 

He volunteered twice during the Civil 
War, serving his first enlistment with 
Battery D. First Rhode Island Light 
Artillery. After a year in the army he 
was discharged on a surgeon’s certificate 
on April 10, 1862. He returned to 
Providence and married Miss Eliza A. 
Hull. Just before the end of the war 
he joined Co. I of the 11th Rhode Island 
Volunteer Infantry, with which he re- 
mained until the close of hostilities. 

Besides a widow and one brother, Mr. 
McCauslan leaves a son, Norman L. 
McCauslan, Jr., and a daughter. 
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Death of L. J. Walsh 





Well Known Advertising Man a Victim 


of Apoplexy 

ATTLEBORO, MAsSS., Jan. 9.—Lawrence 
J. Walsh, one of the best known adver- 
tising and publicity men in the jewelry 
industry, widely known in Massachu- 
setts and Connecticut advertising circles 
and prominent in Massachusetts Free- 
masonry, died on a train as it was en- 
tering Grand Central Terminal, New 
York City, last Saturday. He was 
stricken at Stamford, Conn., while on 
his way to visit a young nephew, a son 
of his brother who died about a year 
ago. The nephew, who lives at Flush- 
ing, L. I., celebrated his 16th birthday 
yesterday, to attend which Mr. Walsh 
was making the trip. 

Mr. Walsh, whose home was at 115 
Oak Hill Ave., this city, was 44 years of 
age. He had been suffering from high 
biood pressure for some time and death 
is thought to have resulted from a shock. 
Efforts at resuscitation in the Grand 
Central emergency hospital were un- 
availing. 

A resident of Attleboro for the past 
six years, Mr. Walsh was advertising 
manager for J. F. Sturdy’s Sons Co., 
manufacturing jewelers of Attleboro 
Falls, having become associated with 
that concern after holding a similar po- 
sition with Baer & Wilde Co., of this 
city. He took up the study of advertis- 
ing and became advertising manager of 
the American Optical Co., Southbridge, 
Mass. He was later advertising man- 
ager for R. Wallace & Sons Mfg. Co., 
Wallingford, Conn., before coming to 
Attleboro. 

Mr. Walsh was a 32nd degree Scottish 
Rite Mason, a Past Master of Eastern 
Star Lodge of Rehoboth, Mass., a Sir 
Knight of Worcester Commandery of 
Knights Templar of Worcester and a 
Noble of Aleppo Temple of the Mystic 
Shrine of Boston. He was born in Shel- 
burne Falls, Nova Scotia, and was edu- 
cated in the schools of the provinces. 
He entered the United States 22 years 
ago. 

He is survived by his widow, Mrs 
Maude C. Walsh; a small daughter, 
Jeannette; a brother, William Walsh of 
Worcester; his mother, Mrs. R. H. 
Walsh of Shelburne, N. S., and a sister, 
also at Shelburne. 








Jewelers’ Gold Bars Withdrawn and 
Exchanged at’ New York 


Week Ending, Jan. 7, 1928 


The U. S. Assay Office reports: 
Gold bars exchanged for gold 


Ca re nels aieval Gig G00. elaine) eas $838,493.52 
Gold bars paid depositors...... 56,407.35 
OGM oe Ss HR a es ew ie $894,900.87 


Of this the gold bars exchanged for 
gold coins are reported as follows: 


Date . Exchanges: 
UD Sic siaiia 5 lo, sn suieiceaarerenantghctin en arenas $341,976.18 
“ Ms. 525 lai Kore eles Oe wee 77,259.97 
. ee ee ee Ce ae oe Mee 298,769.84 
: Dbs dca. acs Neccualale aaielbavoaee 88,991.66 
Da dwrinsenameeeiomnaeaue 31,495.87 
RI ad Ai stale ease aha ale ox $838,493.52 
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Brotherhood of Traveling Jewelers 





Officers Elected and Other Business Transacted at Thirty-eighth 
Annual Meeting—Banquet a Big Success 


The 38th annual meeting of the 
Brotherhood of Traveling Jewelers was 
held last Saturday evening in the Roof 
Garden of the Waldorf-Astoria, New 
York, and while only routine business 
was transacted the session was interest- 
ing and well attended. Immediately 
after this meeting was adjourned at 6 
p. m., the Traveling Jewelers Associa- 
tion went into annual session, following 
which both organizations joined forces 
and enjoyed the yearly banquet. 

The meeting of the Brotherhood of 
Traveling Jewelers was convened at 
5.20 p. m., with President William A. 








WM. A. BROWN, 
RE-ELECTED PRESIDENT 


Brown occupying the chair. Practically 
every seat in the meeting room was oc- 
cupied when Secretary A. L. Woodland 
was called upon to read the minutes of 
the last meeting, which were accepted 
and ordered filed. Following this for- 
mality, President Brown appointed the 
following to serve as tellers to count 
the votes cast in the annual election: 
W. Welsh, William Rattey and Charles 
Church. 

While the votes were being counted 
President Brown took occasion to make 
a few remarks in which he indicated that 
there was nothing new to report other 
than that the association is still thriving. 

In his report as secretary Mr. Wood- 
land stated that at the last meeting the 
membership totaled 346, but since then 
eight members have died, two were 
dropped and 12 new members were ad- 
mitted, making the present total 348. 
Mr. Woodland’s financial report as treas- 
urer showed the organization to be in a 
flourishing condition. 

As chairman of the executive commit- 
tee, William C. Barry merely reported 


that this body had met and that during 
the year it had little call for assistance. 

The annual custom of reading the 
names of the departed members was 
next observed by Secretary Woodland. 
The names of those who have passed 
away during the last five years were 
read while the members stood with heads 
bowed. John W. Sherwood then recited 
the Brotherhood poem, and another 
poem written some years ago by the late 
Col. John Shepherd. 

As the tellers had not completed their 
count, a short recess was called. When 
the meeting was reconvened Lon D. 
Reynolds spoke briefly. He pointed out 
that the members would be doing a com- 
mendable act if they would send a short 
letter or even a card to several of the 
older members, who because of illness 
were unable to attend the meeting. Mr. 
Reynolds stressed how much the organi- 
zation has done for every member. Sec- 
retary Woodland was instructed to send 
telegrams or letters to all sick mem- 
bers. 

The tellers having finished counting 
the ballots cast, brought in the report 
that William A. Brown had been re- 
elected president, while George W. 
Beardsley was chosen vice-president, 
A. L. Woodland secretary-treasurer, and 
W. C. Barry and R. A. Hunken members 
of the executive committee. 

The appointment of the following 
members to serve as a nominating com- 
mittee for 1929 concluded the business 
of the meeting: Frank Shinn, chairman; 
H. O. Knight, W. R. Shute and George 
Schuetz. 


Annual Meeting of the Traveling Jewelers 
Association 


The 23d annual meeting of the Travel- 
ing Jewelers Association, which followed 
immediately after the session of the 
Brotherhood adjourned, was a short af- 
fair, the business of the organization 
being transacted in less than 30 minutes. 

After the meeting was called to order 
by President Knowlton D. Read, the 
minutes of the last annual session were 
read by Secretary-Treasurer Hugo Stai- 
ger. These minutes were approved and 
ordered filed, after which President Read 
spoke briefly. He praised Mr. Staiger 
for his work as secretary-treasurer. 

Mr. Staiger informed the meeting that 
during the year eight members had died, 
one was dropped, one resigned and nine 
had been admitted to membership. This 
brings the total membership up to 323. 
The treasurer’s report, which showed a 
substantial balance, was followed by a 
short discussion in which the members 
took part. 

Next President Read appointed a nom- 
inating committee for 1929 consisting of 
Lester Russell, Joseph Pryor and Arthur 
B. Tuthill. The same officers that served 
in 1927 hold over until next year. 
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After the meeting adjourned at 6.30 
p. m. the members gathered in groups, 
waiting for the call to the banquet. 


The Banquet 


As a climax to the annual meetings of 
the Brotherhood and the Traveling 
Jewelers Association came the banquet 
of the members which was held in the 
evening beginning about 7 p. m. As 
usual, this proved to be a most enjoyable 
affair not only from a social standpoint 
but from a gastronomic as well and the 
entertainment provided was one of the 
most delightful that has been offered to 
the members in a number of years. 

About 150 members were gathered in 
the room, sitting at small tables of 10 in 
front of a long table on the dais con- 
taining the officers, executive committee 
and the two invited guests, T. Edgar 
Willson, Editor of THE JEWELERS’ CiR- 





A. L. WOODLAND, 
SECRETARY-TREASURER 


CULAR and president of the Jewelers 24 
Karat Club and B. J. Doyle, of the Key- 
stone Publishing Co., and president of 
the Philadelphia Jewelers Club. 

President Brown presided and Dave 
Pickering acted as toastmaster with his 
usual ability, his stentorian tones per- 
meating every corner of the room. An 
orchestra played popular airs while the 
members discussed the following excel- 
lent menu: 


Robbins Island Cocktails 
Croute au Pot, Balvet ; 
Celery Olives 
Escalope of Sole, Mornay 
Potatoes Palestine 
Bouchee of Sweetbreads and Mushrooms 
Green Peas Saute in Butter 
Supreme of Chicken, Colbert | 
Endive and Orange, French Dressing 
Bombe Mercedes Ice Cream 
Assorted Cakes Macaroons 
Coffee 


The post-prandials began with the in- 
troduction of the toastmaster who, after 
telling a number of humorous stories, 
introduced the few speakers and con- 
ducted the rest of the program which 
consisted mostly of delightful songs and 
interesting acts. Mr. Doyle, the first 
speaker, after telling some stories in his 
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inimitable way, reviewed the conditions 
in the jewelry trade, calling attention 
to the serious condition that confronts 
the industry and urged the members of 
the Brotherhood to be more than sales- 
men for the next year or so, and to act 
as missionaries in the education of the 
jeweler to the condition that confronts 
him the’ way it should be prevented. 
Royal H. Smith, a retailer of Staten 
Island, who was for many years a 
jewelry traveler and still a member of 
the Brotherhood, told of the drawbacks 
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songs as “When Tosti Says Good Bye” 
and their excruciatingly funny and 
ridiculous representation of various pic- 
tures. 

After more numbers by the profes- 


- sional singers and dancers among the 


ladies, the affair was reluctantly brought 
to a close by the toastmaster but even 
then the members were loath to go and 
hung around for a half hour or so chat- 
ting in groups. 

In all, the evening was considered one 
of the most enjoyable that the Brother- 
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held, since the new directors are bent on 
making the meeting more complete. Na- 
tionally known men in the jewelry indus- 
try will speak before the sessions and 
the programs will be much more com- 
plete in detail, according to Mr. Moore. 








Pennsylvania Retail Jewelers . Plan 
for State-Wide Membership 
Campaign 

PHILADELPHIA, PA., .Jan. 11.—Plans 
for a State-wide membership campaign 





GROUP PHOTO OF THE MEMBERS OF THE BROTHERHOOD OF TRAVELING JEWELERS AND OTHERS AT THE BANQUET 


of being a small jeweler in a metropoli- 
tan district and stressed particularly 
the losses the retailers were incurring as 
the result of the increased wholesaling 
by manufacturers and jobbers. He ended 
by telling a number of humorous stories. 

Toastmaster Pickering then started 
the real entertainment of the evening by 
introducing Fred Skinner and_ his 
friends who had provided a program of 
the highest character. They, with Fred 
Rauch whose beautiful baritone voice is 
known to all the trade, rendered musical 
selections worthy of the finest concert 
stage. 

An innovation at this meeting was the 
introduction of a number of - profes- 
sional women singers and dancers, the 
first of whom was Miss Ethel Mermon. 

At the demand of the members, the 
toastmaster called upon his father, Silas 
Pickering, a dean of the traveling fra- 
ternity, who was given an ovation. His 
bright remarks and clever stories were 
received with wild applause and indi- 
cated clearly where Dave had inherited 
his talent as a toastmaster. 

After some orchestral solos, came the 
dancing girls from Roxy’s Gang, then 
Bert Betteridge in baritone solos, a 
prima donna soprano who enchanted 
the boys with her wonderful voice and 
a series of other acts which held atten- 
tion to the last minute. Mention should 
especially be made of the clever work of 
Dave Skinner and Pete Young in such 


hoed had had for many years and more 
than one expressed regret that these 
gatherings were limted to the annual 
affair. 








Directors of Ohio Retail Jewelers’ 
Association to Meet at Akron 
on January 23 


AKRON, OHIO, Jan. 6.—The board of 
directors of the Ohio Retail Jewelers’ 
Association will meet in Akron Monday, 
Jan. 23, to arrange plans for the 
association’s annual convention. 

During the session Jack Moore, secre- 
tary of the State association, will pre- 
sent a resume of the association’s activi- 
ties. E. W. Chamberlin, Akron, serving 
his third term as president, will preside. 

Those who will attend the directors’ 
meeting include President Chamberlin; 
C. F. Motz, Wadsworth; James Aylward, 
Bucyrus; John Rich, Painesville; George 
F. Dales, Akron; G. F. Daum, Port Clin- 
ton, and Raymond Hay, Coshocton. 

It has not yet been determined where 
the convention will be held this year, 
although it is expected the sessions will 
be held late in June and probably again 
at Cedar Point, where the Ohio jewelers 
have met for the past several years. 

Jack Moore, secretary of the State as- 
sociation, who maintains offices in the 
United Building here, said this week that 
the 1928 meeting of the Ohio jewelers 
would be one of the most successful ever 


by the Pennsylvania Retail Jewelers 
Association were discussed by officials 
of the organization at a conference held 
in the Poor Richard Club here and at- 
tended by Thomas J. Apryle of Johns- 
town, the president, William Sutton, 
secretary, former president Frank L. 
Davis, William C. Bode, treasurer, 
Ralph Seaman and Charles H. Hambly 
of this city, of the executive committee. 

It was the general opinion that the 
time was almost ripe for a membership 
drive with the goal of enlisting practi- 
cally all jewelry retailers in the State. 
Several plans for the campaign were 
discussed but all were deferred until ar- 
rangements to finance the drive ade- 
quately can be worked out. A report 
on this phase of the situation will be 
made at a future conference. 

Prospective legislation to benefit the 
members of the association was touched 
upon but not discussed formally as there 
will be no session of the Legislature this 
year, the next session being in 1929. 
Before that time plans will be made for 
a carefully mapped out campaign which 
will result in placing upon the statute 
books several pieces of legislation de- 
sired by the retailers but which for vari- 
ous reasons have failed at recent ses- 
sions. At the coming session, it is 
planned to leave no loopholes open for 
the defeat of the bills and the legislative 
committee will be reinforced by every 
member of the association. 
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David Freling Indicted 





Head of Climax Chain Co. of Newark, N. J., 
Charged With Perjury 


David Freling, who traded under the 
firm name of the Climax Chain Co., was 
indicted a few days ago in the New Jer- 
sey Federal Court on a charge of per- 
jury. Freling has surrendered and after 
posting bail was released. He will be 
arraigned for pleading in a few days. 

On July 8, 1927, an involuntary peti- 
tion in bankruptcy was filed against 
Freling and shortly thereafter, he was 
adjudged a bankrupt. The liabilities to- 
taled about $32,000 and the assets 
were appraised for less than $3,000. In 
the course of his examination before 
Referee in Bankruptcy Porter, Freling 
testified that he was engaged in the 
manufacture and sale of chains and that 
he maintained his place of business at 
50 Columbia St., Newark, N. J. Al- 
though engaged in this business, it is 
charged, he purchased a considerable 
amount of diamonds within a_ short 
period of time prior to the filing of the 
bankruptcy petition and disposed of 
these diamonds to a number of auction- 
eers in New York. In an attempted ex- 
planation of the disposition which he 
had made of the moneys thus received 
from the auctioneers, Freling testified 
that he paid various sums of money to 
different parties (naming them) and 
that these payments had been made to 
repay loans made bv these various par- 
ties to him. In endeavoring to substan- 
tiate these claims, he exhibited various 
notes, which he claimed had been re- 
turned to him after these various repay- 
ments had been made by him to these 
creditors. 

Thereafter, Furst & Furst of Newark, 
N. J., who in conjunction with Green- 
baum, Wolff & Ernst, general counsel 
for the National Jewelers Board of 
Trade, had been working on the matter, 
called as witnesses several of the parties 
to whom Freling claimed he had repaid 
these lans and each of those witnesses 
denied ever having loaned to, or re- 
ceived from Freling, any money or ever 
having received any note from Freling. 
After these witnesses had testified 
against Freling and in direct ecntradic- 
tion to Freling’s testimony, the Newark 
man again took the stand and admitted 
that his previous testimony had been 
false. The attorneys then made a de- 
mand upon him to turn over to the Re- 
ceiver these unaccounted for moneys. 
He then insisted that he had paid it out 
to other parties, but he claimed that he 
could not reraember to whom such pay- 
ments had been made. 

By reason of the wide discrepancy be- 
tween the assets and the liabilities, and 
the large number of purchases made by 
the bankrupt shortly prior to the filing 
of the bankruptcy petition, the creditors 
were deeply aroused over the failure and 
promptly petitioned the Finance Com- 
mittee of the National Jewe'-rs Board of 
Trade for the use of the Board’s Fight- 
ing Fund. Greenbaum, Wolff & Ernst, 
general counsel for the Board, were in- 
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structed to conduct a vigorous investiga- 
tion, and as a result thereof, Freling 
was indicted. The matter was presented 
to the Grand Jury by Assistant United 
States Attorney Thomas V. Arrowsmith, 
who is one of the ablest attorneys on 
the staff of Federal District Attorney 
Walter G. Winne. 

No date has as yet been set for the 
trial, but it is believed that it will take 
place in the early future. 

In speaking of the case, Herbert A. 
Wolff, of Greenbaum, Wolff & Ernst, 
said: 

“The indictment of David Freling on 
a charge of perjury marks another step 
in the campaign being waged by the Na- 
tional Jewelers Board of Trade. Freling 
told a preposterous story when examined 
before the Referee in Bankruptcy. Our 
associate counsel, Furst & Furst, very 
promptly and effectively disproved the 
story thereof. The United States At- 
torney at Newark has cooperated splen- 
didly and now every effort will be made 
to bring Freling to a speedy trial.” 








Get Prison Terms 





Three Young Bandits Captured by Phila- 
delphia Police After Attempted 
Robbery 


PHILADELPHIA, PA., Jan. 11.—Quick 
justice was meted out here this week to 
three young bandits who were captured 
by a couple of policemen while attempt- 
ing to rob the jewelry store of Al Zei- 
ger at 1907 Susquehanna Ave. on Dec. 
7 last. 

The prisoners—Louis Wagner, 23 
years old; Edward Adams, 22, and Ste- 
phen Janowitz, 17—were convicted be- 
fore Justice Howard and a jury in Quar- 
ter Sessions Court and were sentenced 
to serve not less than five nor more than 
10 years each in the Philadelphia County 
prison. 

They pleaded not guilty to the charge 
of attempted burglary but were con- 
victed on the testimony of Policemen 
Prickett and Gleason, who surprised them 
at work in the rear of the Zeiger store 
at an early hour in the morning. The 
policemen, who were on the watch for 
anything suspicious because of a series 
of store robberies in that neighborhood, 
noticed a gate in a temporary front of 
the Zeizer store, which was undergoing 
alterations, had been opened, and sus- 
pecting something was wrong, made their 
way through an alley to the rear of the 
store. They were seen by a “lookout,” 
and the prisoners dashed from behind 
the store and over a fence into an ad- 
joining yard after they had sent several 
bullets at the officers, who drew their 
own guns and replied. Janowitz received 
a bullet in his arm, but the others emp- 
tied their weapons at the policemen, 
who finally dashed in and captured all 
three. Residents of the neighborhood, 
aroused by the firing, also took part in 
the fusilade, suspecting a gang fight was 
in progress, and the officers narrowly 
escaped being shot. 

All three prisoners have previous po- 
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lice records and this fact was commented 
upon by Judge Howard in imposing sen- 
tence. Merchants in that section of the 
city are breathing much easier since the 
conviction of these three criminals, who 
are believed to have been responsible for 
many of the robberies in that section 
just before their capture. 








Girl Thief Confesses 


She Substituted Cheap Rings for Valuable 
Ones at Hazleton, Pa., Jewelry Store 


HAZLETON, PaA., Jan. 11.—Jewelry store 
owners and police here are wondering if 
a 15-year-old girl was the tool of older 
persons in her bold attempt at swin- 
dling the Victor jewelry store here by 
the old ring substitution game. The girl 
denied being associated with anyone else 
in the swindle, but police are still un- 
convinced that she operated alone. 

Going to a five and ten cent store, the 
girl bought two rings for 20 cents. Then 
she went to the Victor store and asked to 
look at diamond rings. She was well 
dressed and suspicions of the clerk who 
waited on her were not aroused until af- 
ter she had left the store. She spent 
some time looking over rings and hesi- 
tated over selecting one of platinum, with 
a fine stone, priced at $500. She tried 
it on several times,*then took it off again 
and looked at others. In the meantime 
the clerk was called to wait on another 
customer, and in his brief absence, the 
child later admitted, she substituted one 
10 cent ring for the $500 one, and then 
left another dime “gem” in place of one 
priced at $30, at which she also had 
been looking. 

When the clerk returned to her she 
told him she was not quite ready to 
make a selection, but would return later 
in the day. Soon after she had left the 
store the substitution of the $500 ring 
was discovered, but that of the $30 one 
was not revealed for several hours, 
when a chance inspection of the stock 
took place. 

Following discovery of the loss of the 
more valuable stone, the girl was traced, 
and when she was arrested both rings 
were found in her possession. She told 
the police she had followed a sudden im- 
pulse to take the rings but did not ex- 
plain her purchase of the cheap imita- 
tions before she went to the jewelry 
store. Mayor Harvey, before whom she 
was arraigned, released the girl on her 
own recognizance for a further hearing, 
and the police are checking up on her 
habits and associates. She has been em- 
ployed as a domestic in several house- 
holds here but has seldom worked long 
in one place. 











The Tucker Jewelry Co., Rock Hill, 
S. C., was entered by thieves recently 
when a plate glass window was smashed. 
Some $400 worth of rings and watches 
were taken. Hearing the shattering 
glass police rushed to the scene but 
found no trace of the thief. The window 
was cleaned of all the most valuable 
jewelry in a very few seconds. 
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Hold Big Dinner-Dance 





Attendance Records Broken at Twentieth Annual Affair of 
Cincinnati Wholesale Jewelers and Manufacturers 
Association 


CINCINNATI, OHIO, Jan. 7.—An at- 
tendance of nearly 250 persons, the 
largest ever held, made up_ the 
20th annual dinner dance of the Cin- 
cinnati Wholesale Jewelers and Manu- 
facturers Association at the Hotel Gib- 
son, Saturday night. The preceding at- 
tendance record was 180 but this mark 
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was cast into oblivion by the number 
that took advantage of the affair Sat- 
urday. The number of _ reservations 
poured in so fast on the entertainment 
committee during the last three days 
that members were forced to scurry 
around and obtain the necessary souve- 
nirs. At first it was intended not to 
give out any souvenirs but this decision 
later was changed so a hurry call was 
made necessary. 

With the largest crowd ever it was 
necessary for the committee to stage a 
fitting entertainment and this was done 
in the form of a two act vaudeville re- 
view. The best talent available in Cin- 
cinnati was pressed into action and tiis, 
with one of the leading orchestras, pro- 
vided a means of high entertaining 
character. The floor show was put on 
during the latter part of the dinner. 

The French ballroom at the Hotel 
Gibson looked entirely different to those 
who attended last year’s affair. The 
huge room has undergone a complete 
renovation with the result that it is far 
more attractive than it has ever beer. 
The service, too, has been changed, and 
the white members of the service staff 
who replaced negro waiters, were by far 
more efficient in serving the food. 

The evening opened with the serving 
of punch in the front part of the ball 
reom which whetted the appetites of the 


guests. A full seven course dinner fel- 
lowed and then came the entertainment. 
The largest group in the hall was that 
of the Wadsworth Watch Case Co., 
made up of 75 officials and guests of the 
Dayton, Ky., firm. The next largest 
table was that of the Gruen Watch Co., 
with 28, while the Richter & Phillips 
group totaled 22. The smaller groups 
of other members brought the grand 
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total to nearly 250. The dance was in 
charge of Clarence Loeb, Arno Dorst, 
Eli Gutmann, Edgar Noterman and 
Arthur C. Jacobs. 








Exports of Platinum During October 


WASHINGTON, D. C., Jan. 6.—Figures 
just announced by the Department of 
Commerce show that during the month 
of October platinum valued at $160,483 
was sent out from this country. Of this 
amount $153,930 represented platinum 
ingots, sheets, wire, alloys and scrap, 
while the remainder of $6,553 was the 
value of the manufactures of platinum, 
except jewelry, exported during the 
month. 

The figures showing the amount and 
the countries to which the metal was 
sent follow: 


Ingots, Sheets, Manufactures 





Wire, Alloys of Platinum 
and Scrap Except Jewelry 
c——_——_a a 
Oz. Oz. 
Countries Troy Value Troy Value 
Canada 187 $12,843 136 $6,326 
Mexico accra tere aad 15 179 
Cuba GTS Ls eradingay 8 48 
Argentina 8 1,154 gclot ‘sacadtars 
Japan, ine. 
Chosen 2,034 139,933 a a ee 
Total 2,229 . $153,930 159 $6,553 
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Held for Grand Jury 


Woman Accused of Stealing Watches from 
New York Concerns Waives Examina- 
tion and Is Put Under $2,000 Bail 


Martha Woods, accused of stealing 
watches from a number of New York 
concerns and who was arrested last 
month, was arraigned last Thursday be- 
fore Magistrate Simpson in the First 
District Magistrates Court and after 
waiving examination was held in $2,000 
bail to await the action of the grand 
jury. Her husband, Frank Woods, who 
was arrested at the same time, was dis- 
charged when it was brought out that 
the authorities had been unable to con- 
nect him with his wife’s alleged de- 
predations. 

In his remarks to the court, Richard 
C. Murphy, counsel for the Jewelers Na- 
tional Crime Committee, who repre- 
sented the complaining jewelers, stated 
that Martha Woods had gone to the of- 
fice of the Times Watch Co., 87 Nassau 
St., on Dec. 6, and represented herself 
as the owner of an up-state millinery 
shop in conjunction with which she main- 
tained a jewelry department. She was 
waited on by Walter Gisiger of the firm, 
and after her departure, it was charged, 
several watches were missing. She 
was later arrested by Detective McGann 
of the Old Slip Station, who with M 
Gisiger followed a messenger engaged by 
Mrs. Woods to get several watches which 
she had left a few days before to be 
cased by a concern in 87 Nassau St. 
Mrs. Woods was arrested on 34th St. 
near Sixth Ave. Waiting on the oppo- 
site side of the street were her husband 
and their child. The husband was taken 
into custody and the pair were driven 
downtown to Old Slip Station. Woods 
maintained that he was innocent and 
denied knowing anything about his wife’s 
actions. 

At the station house, Mr. Murphy 
asked that Woods be allowed to remain 
outside in his car while his wife was 
being questioned. After more than 30 
minutes had elapsed, Detective Fay 
searched the automobile in which Woods 
had been sitting and claims he found a 
watch case underneath one of the seats. 
The woman’s husband denied that he 
knew of the presence of the case or 
where it came from. 

Magistrate Simpson in discharging 
Frank Woods remarked that it was safe 
and only right to assume that if Woods 
knew of the presence of the watch case 
he had ample opportunity to hide it while 
the detectives were in the station house 
questioning his wife, or even to escape. 
The burden of proof he stated is on the 
people and as they had failed to make 
out a case against Woods or even prove 
that he had knowledge of his wife’s ac- 
tions the defendant was dismissed. 

Martha Woods was arraigned on the 
charge of the Times Watch Co., but a 
number of other complainants were in 
court ready to tell of their losses. 











C. W. Benson, DeWitt, Neb., has 
moved to San Diego, Cal. 
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Congress Hears About Gem Smuggling 


Startling Facts Brought Out in Testimony Given to Sub-committee of the Ways and Means Com- 
mittee by United States Consul General at Antwerp, Customs Officials and Representatives 
of the Diamond Cutters, Importers, Workmen and Retail Jewelers—How Duty 


WASHINGTON, D. C., Jan. 6.—Holding 
that the smuggling of diamonds into the 
United States can only be checked by 
removing the incentive for smuggling, 
representatives of the diamond trade 
appeared today before a subcommittee 
of the House Ways and Means Commit- 
tee investigating customs administration 
to recommend amendment of the admin- 
istrative provisions of the Tariff Act of 
1922, whereby the President’s powers 
to change rates of duty would be ex- 
tended to reducing duties and trans- 
ferring articles from the dutiable to the 
free list on a finding by the U. S. 
Tariff Commission that the smuggling 
of the articles in question is uncontroll- 
able. A recommendation also was made 
to the committee that the 1922 Act 
should also be amended to provide a 
permanent appropriation for the pay- 
ment of moieties to informers who re- 
veal smuggling operations. Increasing 
the number of special agents and the 
formation of a “diamond squad” in the 
customs service to run down smug- 
glers was suggested as a partial remedy 
for the situation which exists at present. 

The witnesses who appeared before 
the committee were marshaled by 
Meyer D. Rothschild, president of the 
American Jewelers Protective Associa- 
tion of New York, and after reading a 
statement informing the committee of 
the extremity in which reputable dia- 
mond dealers and jewelers have been 
placed by the extent of the smuggling 
evil he introduced several witnesses. 
(Mr. Rothschild’s statement appears in 
full on page 61.) 

George W. Messersmith, American 
consul General at Antwerp, postponed 
the return to the post he has occupied 
for the past nine years in order to 
testify before the committee. Mr. 
Messersmith declared that smuggling is 
now on a purely commercial basis and 
the traffic in cut stones is now so well 
organized that the smuggler-broker gives 
to the exporter of the diamonds a guar- 
antee equal to the value of the diamonds 
that they will be delievered to their 
agents in the United States. 

A general description of the manner 
in which smuggling is conducted was 
given by Mr. Messersmith. The smug- 
gler-brokers do not do any smuggling 
themselves, but deliver the diamonds to 
carriers, not known even to each other, 
who bring them into the United States. 
Many of the smuggling brokers are 
known, but they guard the identity of 
their carriers closely. Smuggling only 
is punishable when the person actually 
bringing in the goods is detected in the 
act. 





May Be Reduced 


The repugnance against smuggling 
has practically vanished, according to 
Mr. Messersmith, because the competi- 
tion from the smuggler-brokers has 
forced many honest dealers to resort to 
the same practice. Mr. Messersmith 
declared that, it is the belief of the hea 
of the diamond clubs in Antwerp that 
80 per cent of their membership are 
willing to arrange for the smuggling of 
their goods into the United States. 
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“In interviews with the leading dia- 
mond merchants in Antwerp I asked why 
they did not organize to exclude brokers 
who employed carriers to smuggle their 
goods in. They replied that 80 per cent 
of the members of the diamond clubs, and 
even members of the boards of governors, 
were themselves engaged in the illicit 
operations. I remember the time when it 
was considered a disgrace in the Antwerp 
market to smuggle, but now the repug- 
nance is disappearing and solely because 
of the pressure of competition. 

“Some dealers,” Mr. Messersmith said, 
“maintain an appearance of honest ex- 
porting to the United States by making 
out invoices of shipments at the Ameri- 
can consulate, but these shipments are 
never actually sent. Instead, they are 
given to carriers to smuggle in.” 

Carriers find the work profitable, Mr. 
Messersmith said. Some of them make 
away with the diamonds entrusted to 
them. Several Antwerp diamond broker- 
age houses have failed because of carriers 


fleeing with goods entrusted to their 
care. 

Chairman Bacharach of the subcom- 
mittee asked if the smuggling situation 
could be dealt with by treaty arrange- 
ments with the Netherlands and Belgium. 
Mr. Messersmith said government police 
abroad cooperate with American consular 
officials in endeavors to suppress dia- 
mond smuggling, but the problem was 
complicated by inability of those in au- 
thority to ascertain the identity of car- 
riers. 

The commission to the smuggler-broker 
is approximately 8 per cent and as the 
duty on cut stones is 20 per cent the 
margin in favor of the smuggler is 12 
per cent, Mr. Messersmith explained. 
This is sufficient, he said not only to 
completely disorganize the Antwerp mar- 
ket, but the American market as well. 
The declared exports of diamonds from 
Antwerp to the United States have 
steadily declined in the face of evidence 
in this country that the United States 
is consuming a greater number of dia- 
monds than ever, according to Mr. Mes- 
sersmith. He presented the following 
statistics of exports: 1923, $29,000,000; 
1924, $25,000,000; 2925, $23,000,000; 
1926, $21,000,000; and 1927, $15,500,000. 
The total declared imports of diamonds 
into the United States during the same 
period were as follows: 1922, $43,000,- 
000; 1923, $52,000,000; 1924, $47,000,000; 
1925, $49,000,000; 1926, $51,000,000 and 
1927 (11 months), $37,000,000. 

The diamond is an article which, by 
its very nature, is easily smuggled, Mr. 
Messersmith continued. He declared 
that in his opinion commercial smuggling 
cannot now be stopped by any protective 
measures. He declared that the special 
agents of the Treasury Department have 
made heroic efforts in the face of over- 
whelming odds. He suggested that the 
formation of a diamond squad to detect 
smuggling operations might be of some 
help, but that it would not serve to con- 
trol the evil. 

The only relief he can see, said Mr. 
Messersmith, is a reduction in the rate 
of duty to the old schedule to make 
smuggling unprofitable. This would re- 
duce the smugglers’ margin from 12 to 
2 per cent and though this would not 
check smuggling entirely the majority 
would not take the risk. Mr. Messer- 
smith declared that he is convinced of 
the entire hopelessness of present efforts. 

In reply to questions by members of 
the committee, Mr. Messersmith stated 
that to his knowledge there is little 
smuggling of rough diamonds into the 
United States, except by returning em- 
ployes of African mines. Regarding 
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the smuggling of jewelry and set stones, 
Mr. Messersmith said that he did not 
believe there was any of that out of 
Antwerp. He said that Paris was the 
principal center for the smuggling of 
jewelry into the United States, and 
that it is in Paris for the most part 
that the broker-smugglers of diamonds 
turn over the goods to their carriers. 
In the past the smuggling of diamonds 
from Amsterdam was conducted on a 
much smaller scale than from Antwerp, 
but in the past three years it has in- 
creased greatly, Mr. Messersmith in- 
formed the committee. The witness 
stated that the Belgian secret police 
has cooperated with the consular ser- 
vice to the fullest extent in endeavoring 
to check the smuggling of diamonds to 
the United States. 

Ernest W. Camp, Commissioner of 
Customs, testified following Consul Gen- 
eral Messersmith. He thanked Mr. 
Rothschild, the president of the Ameri- 
ean Jewelers Protective Association, for 
information resulting in seizures of 
smuggled goods. He told the committee 
that apprehending the diamond carrier 
is a very difficult problem, and that de- 
tection of the passenger carrying jew- 
elry is much simpler. He expressed the 
opinion that employment of a diamond 
squad for systematic combat against 
smuggling would pay for itself several 
times over. Commissioner Camp, re- 
ferred to the Ritterman case, declaring 
that the Government has secured con- 
viction, but that the amount of bail was 
too low. ‘Consul General Messersmith 
previously had stated that Ritterman is 
now operating in Belgium. 

Commissioner Camp informed the com- 
mittee that the number of fines, penal- 
ties, forfeitures and the number of 
seizures have increased. Obviously, he 
said, an increase in customs duties adds 
to the incentive for smuggling. He 
pointed out that it is difficult to identify 
commercial diamonds, and that the spe- 
cial agent’s work is rendered still more 
difficult by the fact that the payment of 
moieties to informers cannot be made 
unless and until the information fur- 
nished results in recovery of the smug- 
gled goods. He recommended that this 
limitation on the use of the appropria- 
tion for this purpose should be removed, 
and also that the appropriation should 
be made permanent. 

Phillip Elting, Collector of the Port 
of New York, expressed the belief that 
the large percentage of smuggled dia- 
monds comes across the Canadian border. 
He stated that declared imports of cut 
diamonds through the port of New York 
dropped $10,000,000 to $29,000,000 last 
year from $39,297,000 in 1926. The num- 
ber of seizures declined from 70, net- 
ting $179,000 in 1926 to 46, netting 
$117,000, in 1927. 

In two years, he said, there have been 
10 seizures of carriers. He explained 
that apprehending them is very diffi- 
cult as there are 100 to 250 foreign 
ships in dock or in the stream at the 
port of New York every day. The agent 
must know who the carrier is, and that 
he has the goods on him and even then, 
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said Commissioner Elting, search fre- 
quently fails to disclose the goods. 
There are 420 guards at the port of 
New York, who, under the law, work 
eight hours a day. One-seventh of this 
number are off all the time, Commis- 
sioner Elting explained, in order that 
each one may have one day. off each 
week. As a result, he said, there are 
only 100 guards on duty at one time 
along the entire waterfront of 50 miles. 

“Smuggling by passengers has mate- 
rially decreased, whereas smuggling by 
commercial carriers has correspondingly 
increased. In the past two years we 
have made 10 seizures of carriers, with 
diamonds valued at $247,000. On one 
sailor we found one hidden in his sock 
which had a commercial value of $102,- 
000. Another man carried a diamond 
valued at $102,285, for which he received 
$20 for carrying over.” 

John W. Roberts, special agent sta- 
tioned at New York, declared that it is 
known in New York who are suspected 
of handling smuggled goods. He ex- 
plained that sometimes goods are not 
taken from the ship by the carrier, but 
are given to somecne else. Consequent- 
ly it is not so seasy to apprehend the 
carrier even when his identitfy is known, 
said Mr. Roberts. He stated that de- 
livery never is made at the office of the 
dealer, but on the street, in a restaurant 
or elsewhere, that sometimes the goods 
are left at some house by the carrier 
and that the dealer or his representative, 
in order to avert suspicion or to throw 
the agents off the trail, does not call 
for them until two or three days later. 

Fifty per cent of the commercial lots 
of diamonds which have been seized came 
in from Canada, Mr. Roberts stated. 

With reference to a suggestion made 
by Collector Elting, that stationing un- 
dercover agents in Europe might serve 
to check smuggling, Consul General 
Messersmith stated that this was tried 
several years ago, that the agent could 
learn who the smuggling brokers are 
but not the carriers. This experience 
demonstrated, he said, the utter futility 
of attempting to identify carriers. All 
that European agents of the Treasury 
Department could do, he declared, would 
be to learn the identity of more smug- 
gling brokers; information which is of 
no value. 

Walter N. Kahn of L. & M. Kahn & 
Co., New York City, president of the 
Diamond Cutters Manufacturing Asso- 
ciation, informed the committee that, 
due to the wide extent of smuggling in 
cut stones the diamond-cutting industry 
in this country is declining. He ex- 
plained that conditions in this country, 
and also the differential of 10 per cent 
which exists in the tariff between rough 
and cut stones makes it necessary, in 
the first first place, to cut only the bet- 
ter and larger stones in this country. 
He stated that the diamond cutters had 
never asked Congress either for an in- 
crease in the tariff on cut stones, be- 
cause the industry fully realizes, he 
said, that if this was brought about, 
smuggling would wipe the industry out 
of existence entirely. 
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Frank Jeanne, president of William S. 
Hedges & Co., New York, representing 
the American diamond importers, de- 
clared that since 1921 the smuggling 
situation has been steadily growing 
worse year by year. The smuggler can 
pay more in foreign markets, and sell 
for less in this country that the honest 
dealer. None of the European countries 
impose a duty on diamonds, he stated, 
because they realize the impossibility of 
collecting a duty on so valuable an ar- 
ticle which can be transported in such 
a small space. 

Mr. Jeanne informed the committee 
that the reputable diamond importer 
can continue to do business only by 
reason of credit facilities and service 
rendered. 

Andrew Meyer, president of the Dia- 
mond Workers Protective Union of 
America, Brooklyn, N. Y., representing 
the workmen, testified that employment 
in the diamond-cutting industry in this 
country is declining, but that it has 
doubled abroad. By reason of the pres- 
ent tariff and the extent of smuggling, 
he said, the Government is deprived of 
duty and the workmen suffer from long 
periods of enforced idleness. 

‘Conrad J. Brotherly of Newark, N. J., 
president of the American National Re- 
tail Jewelers Association, declared that 
the main difficulty that the reputable 
retailer has is in competing with the 
illicit trade. The smuggler brings in 
just as fine a grade of stone as the 
legitimate importer, he said. Many new 
people have engaged in the importing 
business and he said that it is difficult 
for the retailer to determine upon the 
basis of price whether or not the im- 
porter is doing a legitimate business. 

Representative Bacharach of New 
Jersey, the chairman of the subcom- 
mittee who presided at today’s hearing, 
racalled testimony offered by Mr. 
Brotherly and other officials of the 
A. N. R. J. A. several years ago to the 
effect that if the sales tax was removed 
from jewelry the business ills of the 
retail jeweler would be cured. Mr. 
Brotherly replied that the retail jeweler 
has many problems and cannot combat 
all at one time. 

Referring to the repeated statements 
by witnesses that a reduction in the 
duty on cut stones from 20 to 10 per 
cent and placing rough diamonds on the 
free list would put an end to smuggling 
for all practical purposes, Representa- 
tive Bacharach pointed out that the sub- 
committee’s jurisdiction is limited to 
consideration of the administrative: pro- 
visions of the tariff and that it is with- 
out any authority whatever to enter- 
tain recommendations for changes in 
rates. 

Mr. Rothschild explained that the 
change in duties is what the diamond 
men hoped for eventually, but that they 
were aware of the limited jurisdiction of 
the committee and recommended there- 
fore the amendment of the administra- 
tive provisions of the law in order that 
the President’s power might be extended 
to cope with the smuggling evil. By the 
amendments proposed, he said, the Tariff 








60 THE JEWELERS’ CIRCULAR Januar y 12, 1928 





| 





66 99 
& To 
the Eye 


“The Jeweler’s Pearl” 


























Tee HENRY GREEN Hi 


ne Tenn 
nn aaa 








NaTure’s \ASTERPIECE 


BLACK OPALS 


DREHER Bros. & WiH£upDER 


35 MAIDEN LANE, NEW YORK 











THE BUYERS’ DIRECTORY 


Price One Dollar The Jewelers Publishing Corp., 11 John St., New York 


























January 12, 1928 


Commission would determine upon full 
investigation whether the smug.ling 
carried on is uncontrollable and if so, 
the President would then have power 
to remedy that evil by reducing rates 
of duty or, as in the case of rough dia- 
monds, removing them from the dutiable 
list entirely. 

Chairman Bacharach announced at the 
close of the hearing that the committee 
would commence drafting a bill affecting 
customs administration and personnel 
in the near future. 

The statement presented by Mr. Roths- 
child to the committee follows: 


Statement of Meyer D. Rothschild, Presi- 
dent of the American Jewelers 
Protective Association 


To the Sub-Committee of the 

House Committee on Ways and Means: 
Gentlemen: 

“The jewelry industry of the United 
States, doing a combined business of 
over one billion dollars a year, is suf- 
fering from a condition which seriously 
interferes with the prosperity of the 
industry and also seriously affects the 
revenue of the United States. 

“In brief: The uncontrolled and un- 
controllable smuggling of cut, but unset 
diamonds into this country is rapidly 
transferring the business of importing 
and selling unset diamonds from honest 
and honorable houses which pay the 
duty to a set of dealers who do not 
scruple to smuggle most, if not all, of 
the goods which they sell. 

“Statistics for the first nine months 
of 1927, a year of great general pros- 
perity, show a falling off in the legit- 
imate importation of diamonds as com- 
pared with 1926, from $51,111,000 to 
$39,017,000, or 23.7 per cent. It has 
been estimated by those who know that 
fully, as many diamonds are smuggled 
into the United States each year as are 
regluarly imported through the cus- 
toms. This smuggling evil is constantly 
growing and if it is not checked will 
in time drive honest merchants out of 
business and place practically the bulk 
of the diamond business in the hands of 
smugglers and their confederates. 

“Under the Tariff Act of 1922, which 
is now in force, the duty on cut but un- 
set diamonds is 20 per cent, while rough 
from which diamonds are cut in the 
United States comes in at 10 per cent. 
Honest importers pay these duties. Dis- 
honest ones arrange with one of a num- 
ber of groups who operate, principally 
in Antwerp, to deliver the goods duty 
free in the United States at a cost of 
from 6 to 8 per cent. The syndicates 
or groups which undertake this business 
furnish security for the safe delivery of 
the diamonds and generally succeed in 
making those deliveries with practically 
no risk of detection or loss. It is obvious 
that honest importers cannot compete 
with the dishonest ones who get their 
goods on a basis of 6 to 8 per cent, 
where the honest men are obliged to 
pay 20 per cent. This is especially true 
as 10 per cent net is considered a very 
good profit on the resale of loose dia- 
monds. 
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“All these facts are well known to the 

Government officials who are charged 

he work of collecting duties, and 

the wurn f trying to detect and ap- 
prehend smugzlers. 

“The situation which I have briefly 
sketched will be amplified by the testi- 
mony of Government officials and dia- 
mond merchants who will appear before 
you today. Assuming that you will be 
convinced, as you must be convinced, 
that it is an impossibility on the part 
of the Government to either collect 20 
per cent duty on cut diamonds or to 
protect the honest importer through the 
detection and punishment of the smug- 
glers, I would like to call your attention 
to the following proposed remedies 
which, if adopted by Congress, would 
finally result in the reduction of the 
duty on cut diamonds to 10 per cent, 
the removal of rough diamonds to the 
free list, and would then put an end to 
the bulk of the smuggling by making 
in unprofitable. 

“Under Section 316 of the Tariff Act 
of 1922, the President is given the power 
to correct certain unfair methods of 
competition and unfair acts in the im- 
portation of articles into the United 
States, etc.; but this section limits the 
power of the President to a 50 per cent 
increase in the duty of any article. This 
section offers no remedy to our industry 
because of the provision which limits 
the power of the President to the in- 
crease of duty on dutiable articles only 
and does not permit him to decrease the 
duty or remove an article from the 
dutiable to the free list. 

“To get relief we must look to an 
amendment which will permit the Presi- 
dent not only to reduce the duty 50 
per cent but also to place raw material, 
which is now dutiable, on the free list. 
In order to remedy the existing situa- 
tion, therefore, we have framed the fol- 
lowing proposed amendment which is 
offered for your consideration: 


Section —. Whenever the Presi- 
dent shall find as a fact that any 
kind of article is being extensively 
and constantly smuggled into the 
United States, the effect or tendency 
of which is to destroy or substan- 
tially injure an industry efficiently 
and economically operated in the 
United States, he shall, when he 
finds that the public interest will be 
served thereby, by proclamation 
specify and declare decreased duties 
and shall have the power in such 
case of smuggled articles to remove 
raw material from the dutiable to 
the free list if that be necessary to 
maintain the proper differential be- 
tween the manufactured article and 
its raw material. 

Thirty days after the date of such 
proclamation or proclamations such 
changes in duties and classifications 
shall take effect and such decreased 
duties shall be levied, collected and 
paid on such articles, and such raw 
materials shall be removed from the 
dutiable to the free list when im- 
vorted from any foreign country 
into the United States or into any 
of its possessions (except the Philip- 
pine Islands, the Virgin Islands, and 
the islands of Guam and Tituila). 

That to assist the President in 
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making any decisions under this 
section, the United States Tariff 
Commission is hereby authorized to 
investigate any charge that certain 
articles are being extensively and 
constantly smuggled into the United 
States on complaint under oath or 
upon its initiative. 

“The American cutter requires the 
10 per cent differential between cut and 
rough in order to stay in business. 

“If this proposed amendment is en- 
acted into law, the Tariff Commission 
can make a thorough-going investiga- 
tion, both in this country and in Europe, 
as to the facts of the smuggling situa- 
tion and especially as to the inability 
of the Government under existing condi- 
tions to check or diminish commercia) 
smuggling. Upon reaching the conclu- 
sion and reporting to the President that 
the facts found justify action, the Presi- 
dent may then issue the proclamation 
provided for in the proposed amendment. 

“We are offering another amendment 
to Section 619 of the Tariff Act of 1922 
by striking out the second line from the 
last—‘which shall be paid out of money 
appropriated for that purpose’—and in- 
serting in lieu thereof the words: 


“The necessary moneys to pay 
such awards are hereby appropri- 
ated, and this appropriation shall 
be deemed a permanent and indefi- 
nite appropriation.” 

“In the testimony which I expect to 
give the committee after the other gen- 
tlemen have testified, I will explain 
in detail our reasons for asking for this 
additional amendment. 

“Our industry hopes that your com- 
mittee will act favorably upon our re- 
quest and that you will take active steps 
to further a bill bringing the matter 
before Congress and thereafter facili- 
tate the final passage of the bill in the 
House. 

“We realize that our proposal may 
be considered an indirect method of at- 
tempting to amend one of the schedules 
of the Tariff Act of 1922, but the situ- 
ation is unique inasmuch as there is no 
other method in sight by which the 
Government can effectively and ade- 
quately meet the issue. Briefly, both the 
diamond importer and the diamond 
workman lack proper protection at this 
time, while the Government is being con- 
stantly cheated out of substantial reve- 
nues. Something must be done at the 
earliest possible moment and we devout- 
ly hope that your committee will ‘grasp 
the nettle’ firmly and will wholeheart- 
edly and courageously put yourself on 
record as being in favor of this neces- 
sary change in the administrative sec- 
tions of the Tariff Act of 1922. 

“Respectfully submitted, 
“MEYER D. ROTHSCHILD, 
“President. 
“American Jewelers Protective Associ- 
ation, Inc.” | 
Dated, Jan. 6, 1928. 








State police are searching for the 
robbers who broke into the L. Creeback 
jewelry store at Herminie, Pa., and se- 
cured a number of articles. 
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Must Serve Prison Term 





Herbert Roth, New York Pawnbroker, 
Goes to Sing Sing for Receiving 
Stolen Goods 


Almost seven months after pleading 
guilty to receiving stolen goods, Herbert 
Roth, who, with his father was engaged 
in the pawn brokerage business at 308 
and 510 Lenox Ave., New York, was 
sentenced 1ast Thursday by Judge Doncel- 
lan in Part 9, Court of General Sessions, 
to serve from one to two years in Sing 
Sing Prison. The sentencing of Roth 
was accompanied by one of the most in- 
teresting talks ever given from the 
bench in which Judge Donellan assailed 
Roth for his method of doing business. 

In June, 1927, Roth with his father, 
Joseph, were being tried on charges of 
receiving stolen goods. The trial had 
progressed for several days and the 
prosecution’s case had been completed. 
When Judge Donellan refused to dismiss 
the indictments against the defendants, 
on a motion by their lawyers, a confer- 
ence was held by the attorneys for both 
sides and the judge resulting in a deci- 
sion to allow Herbert Roth to plead 
guilty to receiving in the first degree 
with the understanding that the charge 
against his father be dismissed. When 
Roth: entered his plea, Judge Donellan 
instructed the jury to return a verdict 
of not guilty against Joseph Roth. 

Since that time, young Roth had been 
out on bail in order to adjust his busi- 
ness affairs and while Roth was enjoying 
his freedom, Judge Donellan was be- 
sieged with many letters which he had 
received from prominent persons asking 
clemency for the defendant. Several 
prominent persons also pleaded with the 
court before sentence was imposed. 
Taking all these things into considera- 
tion, Judge Donellan in sentencing the 
pawnbroker, said: 

“The imposition of sentence is always 
a very unpleasant part of my duty. It 
is the hardest work that I have to per- 
form, to mete out sentences that will fit 
the crime and all the surrounding cir- 
cumstances. 

“If I felt that on the impulse of the 
moment some unfortunate, through dire 
necessity commits a crime—such as 
for instance if he saw a richly gowned 
woman and the man was starving and 
he stole something from her and ran 
away, and that was the only offense he 
ever committed, if he has no other 
criminal record I might suspend sen- 
tence, and put him on probation and 
keep him under the supervision of the 
Court. 

“Also in the case of a young boy be- 
tween eighteen and twenty-one, if the 
offense is not a very serious one, I feel 
I would do an injustice to society by 
probably ruining him for the balance 
of his life by incarcerating him with 
hardened criminals. In that kind of a 
case I probably would suspend sentence. 

“This case, however, is entirely dif- 
ferent. It was due to the method of 
conducting business resorted to by this 
defendant, that thieves were encouraged. 
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“T remember well the facts that were 
brought out in this case. I recall this 
colored officer that took the stand, and 
what difficulty he had before he finally 
got sufficient evidence against this de- 
fendant, because this defendant was so 
clever that he even altered the books 
kept in the pawn shop to cover up the 
entry of stolen property. 

“In this case he used a little colored 
girl about 18 or 19 years old who got 
employment as a domestic. It might 
just as well have been in my house or 
your house. As soon as she found out 
where the jewelry was kept, she stole 
that jewelry and hot-footed right over 
to Roth’s pawn shop. 

“IT do not think it is a case that is 
deserving of any clemency to the de- 
fendant. 


“I say this, Mr. Myers: I know this 


defendant will probably never commit- 


a crime again. He has been thoroughly 
scared. He is scared to come into this 
Court, and I know that through fear he 
will never commit a crime. 

“The sentence I am going to impose 
upon him is not the maximum sentence, 
and it is not imposed on him for the 
purpose of preventing or inducing him 
not to commit any crime in the future. 
It is a sentence that I feel should be 
imposed upon him as a punishment to 
himself in particular for what he has 
done and as a deterrent to others, sc 
that if there are any other crooked 
pawn brokers in New York they will 
feel that they cannot do what this de- 
fendant did. 

“I believe every word that Judge 
Abrams said. I have known Judge 
Abrams for years. But he does not 
know the testimony that was brought 
out in this case. 

“With you representing him, Mr. 
Myers, and the other counsel that repre- 
sented him, he had the most able talent 
that could be obtained in New York; 
nevertheless he saw fit, after he 
observed the accumulation of evidence 
that piled up against him, to plead 
guilty. 

“I am not wreaking vengeance on this 
defendant, but if he breaks the laws of 
society by acting as a receiver for stolen 
property, he is encouraging the theft of 
property. 

“In the case tried before me this one 
little girl had committed three thefts; 
the defendant falsified his books; when 
this officer in the line of his work went 
to make an investigation, I think he 
had to work on the matter for a month 
or two before he finally discovered the 
erasures in the book. 

“Do you think that that is a case in 
which I should say to this defendant 
“Walk forth,” so that other pawn 
brokers might do the same thing as he 
did? That is not my idea of my duty. 

“T am not a severe Judge. I do not 
think anybody ever thought I was a 
severe Judge. I try to use common sense, 
and at the same time I try to make 
the punishment fit the crime. And if I 
say so myself, it is my impression that 
this lfttle colored girl that was the com- 
plaining witness against this defendant 

> 


‘made their escape 
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was not the only thief that brought 
property to his pawn shop. : 

“The defendant is sentenced to State 
Prison for a period of not less than one 
year nor more than two years.” 

This is another of the cases in which 
Richard C. Murphy, counsel for the 
Jewelers National Crime Committee was 
active. He aided the district attorney 
in the prosecution of the case and was 
largely responsible in securing a second 
indictment against Roth after the first 
one was dismissed. 


Another Holdup 


Baltimore Jeweler Visited by Youthful 
Bandits Who Escape With Diamonds 
and Watches 


BALTIMORE, MpD., Jan. 9.—After hav- 
ing been virtually free of jewelry store 
holdups for nearly a year, a gang of 
youthful bandits tonight attacked Wil- 
liam L. Lipman, at his store, 3235 E. 
Baltimore St., and made off with dia- 
monds and watches valued at $3,500. 
Mr. Lipman has his store in a semi- 
business district somewhat removed 
from the general jewelry store district. 
The bandits not only attacked Mr. Lip- 
man but likewise attacked Mrs. Anna 
Lipman, the jeweler’s wife, and his 
sister-in-law who were on the first floor 
of the store at the time. 

From a small beginning Mr. Lipman 
built himself a fairly profitable busi- 
ness within five years and the regret- 











‘ table feature of the robbery is that he 


carried no hold-up insurance. Captain 
of Detectives Charles H. Burns assigned 
a force of 10 detectives to scour the city 
in an effort to trace the thieves. 

Mr. Lipman, his wife and his sister- 
in-law were in the store when the 
bandits entered. There were two hold- 
up men and they immediately leveled 
pistols at the family, commanded Mr. 
Lipman to put up his hands and ordered 
Mrs. Lipman and her sister to a rear 
room. One bandit kept Mr. Lipman 
covered while the other gunman took a 
diamond ring valued at $1,000 from 
Mrs. Lipman’s finger and another ring 
valued at $150 from Mrs. Lipman’s 
sister. Mrs. Lipman attempted to con- 
ceal the ring by placing her finger in 
her mouth but the bandit quickly x- 
tracted the finger and removed the ring. 

A tray of about 20 rings mounted with 
15 point stones was taken from a win- 
dow. Many watches had been left with 
Mr. Lipman for repair and the jeweler, 
thinking of his customers, pleaded with 
the bandits not to take the watches left 
for repair. The gunmen ignored his 
pleas and stripped the watches from 
their hanging case. 

One of the bandits went to a safe 
where he seized a number of diamond 
rings and $150 in cash. The gunmen 
in an automobile 
which was parked near the store, a third 
bandit having remained at the wheel of 
the automobile. Within an hour after 
the attack Mr. Lipman was able to fur- 
nish the police with an accurate descrip- 
tion of the stolen jewelry. 
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You Can’t Shut Out The Light 
At 74 West 46th Street 


1, 100% North daylight. All the light require- 
ments of the Jewelry Trade are here. 


2. Most “flexible” office space in New York. Di- 
vide or sub-divide the space to suit any need— 
and still you have every inch flooded with light. 


3. Space units as small as 12'x 18’ up to entire 
floors. Plumbing available for every office, 
large or small. Latest type burglar alarm. High- 

. speed elevator facilities. Excellent service. 


4. The only building in up-town New York built 
on a corner for the Jewelers—built from the 
tenants’ point of view, built with those fea- 
tures the tenant would install were he the 
builder. Occupancy, immediate. Your inspec- 
tion invited. 


Vanderbilt 
0031 


14 East 
47th Street 
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Ready to Serve You 


WE CARRY ONE OF THE 
LARGEST AND MOST 
COMPLETE STOCKS OF 
SILVERWARE IN 
NEW YORK 


CQO o 


SILVER PLATE 
STERLING 


FLATWARE 
and 


HOLLOWWARE 


CQO eo 


USE OUR UPTOWN BRANCH 
IF MORE CONVENIENT. IT IS 
FULLY STOCKED AND 
EQUIPPED TO GIVE YOU 
PROMPT AND _ EFFICIENT 





SERVICE. 
J. W. JOHNSON 
Silverware Since 1869 Branch 
14 Maiden Lane 1 W. 47th St. 


Cortland 4644-45 Bryant 6683-84 


NEW YORK 












































FACTORY 
OUTPUT 
WANTED 


Prominent Ring Manufacturer 
wishes to take the entire output of 


a factory specializing in Ladies’ and 


Gents’ 18kt. White Gold Rings. 


Box No. 2578 
care 


Jewelers’ Circular 
11 John St. 
New York 
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Death of Herbert A. Reichman 





Prominent New York Diamond Importer 
Passes Away Suddenly from a 
Heart Attack 


The members of the diamond trade as 
well as prominent retail jewelers 
throughout the country were deeply 
shocked to learn of the sudden death of 
Herbert A. Reichman, one of the most 
prominent and popular diamond im- 
porters of the country, who passed away 
suddenly Sunday night from a heart at- 
tack. While Mr. Reichman had _ suf- 
fered an attack of this kind sometime 
previously which confined him to his 
home for a while and was under the doc- 
tor’s care, he had been up and around 
at his office and working on the banquet 
of the Jewelers 24 Karat Club, of which 
committee he was chairman, practically 
up to the time of his demise. The news 
of his sudden passing almost stunned his 
host of friends and associates in the dia- 
mond business, many of whom had no 
idea of his condition and none of whom 
had believed it so serious. 

The sudden death of Mr. Reichman 
occurred at the Harmonie Club where he 
was attending a dinner being given by 
DeWitt A. Davidson of Davidson & 
Schwab. Mr. Reichman was sitting at 
the table and as the last course was 
served, his head was seen to drop for- 
ward. An attempt was to made to re- 
vive him but it was too late and he 
passed away almost immediately, a vic- 
tim of heart failure. 

Funeral services were held on Tues- 
day afternoon at one o’clock in the Uni- 
versal Funeral Chapel at 597 Lexing- 
ton Ave., New York, with Rev. Dr. 
Krass officiating. The body was later 
laid at rest in Maimonides Cemetery in 
Brooklyn. 

Herbert A. Reichman was born on 
March 25, 1876, in Wilmington, N. C. 
He received a regular school education 
and started in the diamond business as 
an office boy. Through hard work and 
close attention to business he advanced 
and at the time of his death was a mem- 
ber of Reichman Bros., one of the 
largest diamond concerns in this country. 


Mr. Reichman was a Mason, being a 
member of True Craftsman Lodge, No. 
651, of the Scottish Rite, and of Mecca 
Temple of the Shrine and was also affili- 
ated with Benevolent and Protective 
Order of Elks, Lodge No. 1 and the 
Quaker Ridge Golf Club. 


He was particularly active as a mem- 
ber of the Jewelers 24 Karat Club and 
was at one time president of that or- 
ganization. At the time of his death he 
was serving as chairman of the com- 
mittee in charge of the approaching ban- 
quet of the organization which will be 
held on Saturday evening, Jan. 21. He 
had practically worked out most of the 
details before he died. On hearing of 
his death, the president called a special 
meeting of the board of directors which 
was held at the rooms of the club, 15 
Maiden Lane, Monday, at 3 p.m., and 
&@ special committee was appointed to 
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draft engrossed resolutions of sympathy 
to present to the family, a magnificent 
floral piece was ordered sent in the name 
of the club and the directors of the or- 
ganization were requested to attend the 
funeral in a body as a tribute to the c- 
ceased and as a manifestation of the 
affection and esteem in which he was 
held. 

Herbert Reichman was one of the most 
popular men in the diamond industry 
and was known to the prominent jewel- 
ers of the country from coast to coast. 
He was a man of strong personality 
with characteristics that endeared him 
to his host of friends and to those who 
knew him less intimately he was ad- 
mired and respected for his ability, his 
integrity, and other sterling qualities. 
Though he had passed the half century 
mark in age, he was still a boy at heart 














THE LATE HERBERT A. REICHMAN 


and his buoyant and joyous disposition, 
his openness and frankness were a con- 
stant joy to his friends. He was honest 
in thought as well as action and if he 
lacked any characteristic of a business- 
man, it was diplomacy. He was with~ 

guile and said what he thought and those 
who knew him realized that he was a 
man of 24 karat fineness whose state- 
ments they could always take 100 per 
cent. He abhorred chicanery and hyp- 
ocrisy and meanness in any form and 
never hesitated to express his opinion 
even to his closest personal friends. 
Generous to a fault he wished others to 
share with him all that he had and all 
the pleasures of life and he was ever 
willing to lend a helping hand and do- 
nate liberally though unostentatiously 
whenever or wherever he felt help and 
assistance was needed. What is more, 
he gave his time and-his individual ef- 
fort as well as money whenever called 
upon and his work for the Jewelers 24 
Karat Club, among others, both as chair- 
man of the banquet committee for many 
years and as president, was of an un- 
usual and arduous character. In his pass- 
ing, the trade loses a man of the type 
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that it can ill afford to lose and one who 
stood for its highest ideals. His passing 
caused sorrow to a host of people out- 
side of his own family as deep or deeper 
than would have resulted in the death of 
an intimate relative. 

The funeral services which were held 
Tuesday at 1 p.m., at the Universal 
Chapel, Lexington Ave. and 57th St., 
Manhattan, were remarkable not only 
for the vast amount of magnificent floral 
tributes that came from friends of the 
deceased all over the country and the 
large attendance but also for the un- 
usually large representation from the 
jewelry trade among the mourners. 
Practically all the leading wholesale, re- 
tail, importing and diamond firms of the 
city were represented, the heads of most 
of which attended in person and in addi- 
tion were representatives of several out- 
of-town concerns and many organiza- 
tions of which Mr. Reichman was a 
member, including nearly all the officers, 
directors and a large part of the mem- 
bership of the Jewelers’ 24 Karat Club. 

The services were conducted by Dr. 
Nathan Krass of Temple Emanuel. After 
a brief address he delivered an eulogy 
on the deceased, speaking of his many 
sound and attractive qualities, which 
touched the hearts of all who heard him. 
This was followed by Masonic services 
conducted by the members of the lodge 
of which Mr. Reichman was a member. 

The remains were then taken to 
Maimonides Cemetery in Cypress Hills, 
Brooklyn, and interred in the Reichman 
vault, a long cortege following the de- 
ceased to his last resting place. The 
pallbearers included H. C. Larter, De- 
Witt A. Davidson, William J. Ward, Leo 
Wormser, Charles L. B. Snedeker, Mark 
Van Wezel, T. Edgar Willson, G. H. 
Niemeyer, William H. Joers, Max Bau- 
man, Louis Nussbaum and Henry Kauf- 
man. 








Death of Daniel D. Burns 





Vice-President of A. Paul & Co., Boston, 
Mass., Passes Away 


Boston, MAss., Jan. 9.—Daniel D. 
Burns, vice-president of A. Paul & Co., 
Inc., Jewelers building, died at his home 
last evening after a long sickness. 


He was 57 years of age and was born 
in Marlboro. At 17 he was employed as 
a bookkeeper in the A. Paul jewelry 
store. Several years later he was ap- 
pointed a traveling salesman for the 
concern. About five years ago he was 
made vice-president, but he continued 
traveling. He was prominent in Win- 
chester town affairs, and was a mem- 
ber of the B. P. O. E. and the New 
England Jewelers’ Golf Association. 

He is survived by his widow, Mrs. 
Martha E. Burns, and one son, David 
W. Burns, both of Winchester. 

Mr. Burns was highly respected in 
the trade and had a host of friends 
throughout New England who mourn 
the departure of a real friend and effi- 
cient salesman. The sympathy of the 
trade is extended to the bereaved. | 





| 
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Trade Review and Forecast 





Reports Indicated That 1927 Was More Satisfactory Than 1926 
for Jewelry Industry—Outlook for 1928 Encouraging 


PROVIDENCE, R. I., Jan. 9.—From all 
angles and from all sources reports 
seem to agree that the year 1927 has 
been a better one for the manufactur- 
ing jewelry industry than has been ex- 
perienced in several years. Also that the 
indications for the new year were the 
most encouraging in character that have 
manifested themselves at the advent of a 
new year for some time. The year 
that has just closed has been freakish 
and spotty previous to the last three or 
four months, wherein while one concern 
would be busy others would be on only 
part time, then the latter would enjoy 
a rush and others would be on the cur- 
tailed list. But about Sept. 1 business 
took a brace. and there was a general 
improvement noticeable that continued 
through the holiday season, rounding 
out a year that, as a whole, was very 
satisfactory to a majority of the firms. 

The only pessimistic opinion is voiced 
by the Brown Business Bureau, accord- 
ing to which “the jewelry business fin- 
ished the year on a slightly lower level 
than in 1926. “For October,” the Bu- 
reau’s survey says, “the business reached 
a higher peak than a year ago for the 
same period, but receded rapidly from 
that peak late in the month until it 
reached the level of activity around 
which it fluctuates from January to 
August.” 

A summary of business conditions 
from R. G. Dun & Co. says of 1927 
that the jewelry business was better in 
the Attleboros than it was in the rest 
of the Providence section. This au- 
thority says: “Manufacturing jewelry, 
which is one of the principal industries 
in this section, showed only a small vol- 
ume of business in the staple lines until 
the Christmas season, but those making 
novelties for the syndicate store trade 
operated practically throughout the en- 
tire year on full time schedules, and the 
demand for various types of cigar light- 
ers which were placed on the market 
during the year by a number of local 
manufacturers showed large volume and 
business profitable. Christmas trade was 
good, but it is doubtful if it shows suffi- 
cient profit to make up for the long dul) 
period of the earlier months of the year. 
In the Attleboros workers were more 
regularly employed and most of the 
silver houses continued their usual large 
volume of business. Department stores 
report a large holiday trade.” 

“That the dawn of a new year finds 
the jewelry industry in a much more 
settled and encouraging condition than 
has been the case since the beginning of 
the World War, is the consensus of 
leaders. among the local manufacturers,” 
is the way in which the Providence 
Journal epitomizes the situation from 
the expressed opinions of industrial 


leaders in its annual business review. 
Continuing, it says: 

“Prospects for 1928 are believed to 
offer equal, if not better, business activi- 
ties than marked the concluding quarter 
of 1927, and the manufacturers are 
making every preparation to meet the 
situation and to take advantage of the 
improving conditions. 

“The prophecies made one year ago, 
by those who keep a firm finger on the 
pulse of the purchasing public through- 
out the country, that 1927 would show 
an improvement in the general situation 
were amply verified. Conservative es- 
timates place the aggregate volume of 
business done by the manufacturing 
jewelers of Providence and the Attle- 
boros at from a third to more than 
double that of the preceding year. 

“The last three months of the year 
just closed have been without exception 
the best experienced by the industry in 
more than five years, taken as a whole. 
It is safe to say, according to close stu- 
dents of the trade, that there are many 
firms who have done their best business 
in years during 1927. There are a great 
many others who have, during the last 
three months, experienced their best 
quarter’s business in the same length of 
time. 

“This refers particularly to the manu- 
facturers of medium priced lines. The 
finest lines of gold and platinum have 
also had a greatly improved business 
but not of such volume as those who 
cater to the middle classes. The pro- 
curers of the cheaper grades of jewelry, 
particularly those who furnish the 5, 
10 and 25-cent syndicate stores, have in 
some instances done an almost phenom- 
enal business. And the end is not yet in 
sight with these manufacturers, accord- 
ing to one of the largest of this class. 

“Ever since the inauguration of the 
chain stores the jewelry departments 
have been stocked from European fac- 
tories, the labor conditions being such 
that goods of greater value for the 
money could be placed before the Amer- 
ican public than was possible by the 
American manufacturers. But during 


‘ the past few years local concerns have 


been experimenting and with improved 
machinery and other facilities are now 
able to compete with the foreign made 
goods. 

“It is not only in the volume of busi- 
ness done that the manufacturers find 
the most promise, however, for the fu- 
ture, but rather in the clarification and 
stabilization of the industry into which 
a peculiar and disquieting element had 
developed as a product of the war. Im- 
mediately following the Armistice, the 
jewelry industry, along with practically 
every other industry, enjoyed or rather 
experienced an abnormal resumption of 
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activity that was apparently a healthy 
one. 

“This apparent prosperity, however, 
proved a false one inasmuch as it was 
not so much an increase in volume, but 
rather fewer operatives to do it, be. 
cause of the large number of skilled 
workmen who had left the industry dur. 
ing the war and post-bellum periods to 
take positions affording steadier work 
and more lucrative remuneration. This 
condition was responsible for the estab- 
lishing of many concerns that divided 
up the demands into such small portions 
that a majority of these concerns were 
short lived. The elimination of these 
often irresponsible firms has _ con- 
tributed greatly to the general improve- 
ment of the situation. 

“Archibald Silverman, of Silverman 
Bros., president of the New England 
Manufacturing Jewelers’ and _ Silver- 
smiths’ Association, states, ‘the outlook 
at present is for a better volume of busi- 
ness for 1928 than during 1927’ because 
of the wearing of more jewelry by the 
women of Europe and this country. He 
says: 

“The manufacturing jewelry busi- 
ness in 1927, while somewhat spotty, 
has on the whole been better than in 
1926. Especially true is this of the fall 
of 1927 as compared with the corre- 
sponding period of the previous year. 
A substantial number of our local 
jewelry manufacturers have done a bet- 
ter fall business this year than in the 
fall of recent years. 

“*The outlook at present is for a bet- 
ter volume of business for 1928 than 
during 1927. More jewelry is being worn 
by the women of Europe and America 
than for a number of years. A decided 
vogue exists for inexpensive novelty and 
costume jewelry. In the jewelry centers 
of Europe the cost of production has 
materially increased, which condition 
should be reflected in an _ increased 
demand in our domestic market for in- 
expensive jewelry of American manu- 
facture.’ 

“Briefly summarizing the conditions 
in the jewelry, watch and silverware 
trades, Horace M. Peck, secretary of the 
Manufacturing Jewelers’ Board of 
Trade says, ‘The year just closed was, 
as a whole, a satisfactory one, business 
during the last six months overcoming 
a rather quiet period in the earlier part 
of the year. 

“‘Hand to mouth buying, together 
with a slackening demand for more 
staple articles of jewelry, had a de- 
pressing effect on the business of many 
of the manufacturing jewelers from 
January to August. Since Aug. 1 there 
has been a substantial business done in 
style jewelry, novelties and watch ac- 
cessories. Manufacturers of sterling 
silver hollow ware and flat ware have 
experienced a prosperous year, plated 
ware having been less in demand. 

“‘Collections have been’ generally 
good throughout the year. Failures show 
a slight increase in number, with 
amount approximately the same as 1926. 
The outlook for 1928 seems favorable, 
particularly in view of the fact that 
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present conditions indicate that a con- 
siderable quantity of the cheaper grades 
of jewelry heretofore manufactured 
abroad will be made in this country.’ 

“Stressing the increasing tendency of 
women for wearing jewelry as one of 
the most important and significant fac- 
tors in the improvement of business con- 
ditions, Edgar M. Docherty, treasurer 
of the William C. Greene Co. and for- 
mer president of the New England 
Manufacturing Jewelers’ and Silver- 
smiths’ Association, summarizes the 
present situation as follows: 

“In general I believe that the manu- 

facturing jewelers of New England 
have enjoyed good business during 1927. 
There have been some unfavorable con- 
ditions but employment figures show a 
more even range of manufacturing ac- 
tivity thar in the previous year. 
_ “Two or three years ago the fashion 
note for jewelry was “as little as pos- 
sible.” Today style writers are devoting 
much space to jewelry. They not only 
call attention to many new accessories, 
but they emphasize the need of jewelry 
to lend color and to give the finishing 
touch to smart costumes. Even so emi- 
nent a couturier as Paul Poiret interests 
himself in jewelry designs. Surely that 
is significant. 

“<The style tendency is to wear more 
jewelry and to change it with change of 
costume. With this as an incentive New 
England manufacturers are again show- 
ing that they can successfully develop 
new products. I believe that they may 
confidently look forward to better busi- 
ness in 1928.’ 

“Dean Thresher, secretary of the 
Waite, Thresher Co., sees an encourag- 
ing tendency toward the increased use 
of so-called staple jewelry indicated in 
the changes in women’s styles. He says: 
‘The past year showed an increased vol- 
ume of sales on so-called staple jewelry. 
This increase, while not large, is most 
encouraging as it indicates a favorable 
change toward the styles and fashions 
that demand the wearing of staple 
styles of jewelry. With business condi- 
tions generally good in the large indus- 
tries throughout the country and with 
the favorable change already noticeable 
in the past year in our own industry, I 
believe that for 1928 our own industry 
can look forward with a large degree 
of optimism, well founded.’ ” 








Electrician on Trans-Atlantic Liner 
Pleads Guilty to Smuggling 
Diamonds 
Florent Lamont, second electrician on 
the Lapland, who, as reported in these 
columns last week, was indicted on a 
charge of smuggling 500 diamonds into 
this country without paying duty, was 


brought before Judge Thacher, in the © 


United States District Court, New York, 
last Monday and pleaded guilty. It is 
planned to impose sentence on Lamont 
next Monday. 

Lamont is accused of being the car- 
rier of $100,000 worth of smuggled dia- 
monds which were brought into this 
country last November. He was ar- 
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rested as he was leaving the Lapland 
and shortly after several others were 
taken into custody charged with con- 
spiracy to smuggle diamonds into this 
country. They were released in bail or 
paroled in the custody of customs agents 
but since Nov. 7, the day of his arrest, 
Lamont has been confined to the Tombs 
Prison as a Federal prisoner. 








A Pleasant Surprise 





Friends of Bert Manheimer, New York 
Watch Importer, Guest at a Dinner 
Given by Associates in the Industry 


Bert Manheimer, well known in the 
watch trade, and who on Jan. 1 retired 
from active business, was given a pleas- 
ant surprise last Friday night by a 
number of his associates in the industry 
who tendered him a _ complimentary 
dinner at the New York Athletic Club. 
Mr. Manheimer has been associated with 
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scribed “Bon Voyage to Bert Manheimer 
from his friends in the watch trade.” 

Mr. Manheimer entered the watch 
business about 15 years ago starting with 
the firm which his uncle, Louis Man- 
heimer had founded many years before. 
He has always been associated with the 
same concern and in 1922 when the busi- 
ness was incorporated, he was chosen 
vice-president. He retired from active 
business on Jan. 1 and plans to leave 
shortly for a trip around the world which 
he will take on his own yacht. 








Notorious Bandit Caught 





Roy Dickerson, Who Broke Jail in Alabama, 
Arrested in Tacoma, Wash. 


BIRMINGHAM, ALA., Jan. 7.—Warden 
Thomas J. Shirley, of Kilby Prison, and 
S. E. Tranum, Alabama State law en- 
forcement officer, are on their way from 
Tacoma, Wash., to Kilby Prison, bring- 





DINNER GIVEN IN HONOR OF BERT MANHEIMER 


the watch trade for the past 15:years 
and has been vice-president of the firm 
of Louis Manheimer & Bros., Inc., 20 
W. 47th St., New York, since 1922. 

Mr. Manheimer was unaware of the 
affair which had been arranged for him 
and on a subterfuge was taken to the 
club house of the New York Athletic 
Club by Royal C. Linthicum. There he 
was greeted by many of his friends in 
the watch industry and ushered into a 
dining room where covers were laid for 
19 guests. Those present beside Mr. 
Manheimer, included Jack Keenan, Jack 
Kelsey, Fred Hyatt, John Brantman, Jo- 
seph Rosenback, William Manheimer, 
Joseph Goodman, Percy Clapp, Walter 
Untermeyer, Tony Peters, John Hall, 
Frank Johnson, Oscar Schwarz, Ives 
Lake, Royal C. Linthicum, William Fow- 
lie, Robert Culver and Paul Heyer. ~ 

The dinner was tendered to Mr. Man- 
heimer on his retirement from active 
business. Mr. Linthicum acted as toast- 
master and during the evening practi- 
cally everyone present extolled the won- 
derful qualities of the honored guest and 
the high regard in which he is held in 
the industry. Mr. Manheimer responded 
to these remarks, making a brief speech 
in which he thanked those who had hon- 
ored him. The guest of honor was then 
presented with a sterling silver cocktail 
mixer and glasses, the mixer being in- 


ing with them Roy Dickerson, noted 
Alabama diamond thief and bank rob- 
ber who escaped from Kilby Prison. 

Dickerson had not been heard of since 
until arrested a few days ago at Ta- 
coma, Wash., as he and others were at- 
tempting to break into a department 
store. It is expected that the officers 
will land the man back in Kilby Prison 
next Tuesday. 

It has been learned in Birmingham 
that Dickerson made a fight against he- 
ing returned to Alabama, and that his 
attorney filed a writ of habeas corpus 
for bond in the charge of attempted bur- 
glary against him in Tacoma, Wash., 
but failed in this. 

At the time of his escape, Dickerson 
was serving a 25-year term in the Ala- 
bama State prison on conviction of hav- 
ing robbed the Phenix-Girard Bank, at 
Phenix City, Ala., of cover $100,000 in 
cash and Liberty bonds. He is also 
wanted in New Orleans, La., for binding 
and gagging a New York diamond sales- 
man in a hotel there and robbing aim 
of over $80,000 worth of diamonds. This 
robbery took place after the bank rob- 
bery. 








Arnold Neiss accompanied by Mau- 
rice Fischer left Detroit for Europe, 
Jan. 6, on a visit to the European main 
office in Antwerp. 








68 
Settled Out of Court 


Litigation Between Parker Pen Co. and 
Rex Mfg. Co. Amicably Adjusted 


PROVIDENCE, R. I., Jan. 9.—The long 
series of suits and countersuits for 
alleged infringement of patent rights 
of the Parker Pen Co. of Janesville, 
Wis., against the Rex Mfg. Co., 14 
Blount St., this city, and of the Rex 
Mfg. Co. against the Parker Pen Co., 
which have been on the files of the 
United States District Court here for 
several months, have been amicably 
settled out of court to the mutual ad- 
vantages of both concerns, it has been 
learned from papers just filed concern- 
ing them in court here. 

The contentions were commenced by 
the Parker Pen Co. when it filed a com- 
plaint against the Rex Mfg. Co. for 
alleged infringement of the so-called 
“Moore” patent, which involved the 
manufacture and use of a certain im- 
proved clip on pencils. The Rex Co. 
retaliated by filing a counter complaint 
based on a so-called “Ballou” patent 
held by it, wherein it was claimed that 
the clip being manufactured by the Rex 
Co. was fully protected by the “Ballou” 
patent and that the production by the 
Parker Co. was an infringement. Al- 
most immediately the Wisconsin firm 
came back with other suits that the clip 
being made by the Rex Co. was also an 
alleged infringement of the so-called 
“Gilman,” ‘“Keeran” and ‘“Houton” 
patents held by the Parker Co. 

According to papers filed in Federal 
Court here all past damages or account- 
ing for profits, as a result of the alleged 
infringements of patents held by the 
litigants, have been cancelled. The 
complaint of the Parker Co. based on 
the “Keeran” patent, has been dis- 
missed. All other charges are settled 
by consent of both parties, the Rex Mfg. 
Co. permitting consent decrees to be 
entered in favor of the Parker Co. in 
suits which the latter had instituted 
against the Providence firm; and the 
Parker Co. permitting a consent decree 
to be entered in favor of the Rex Co. 
in the suit brought by the Rex Co. 
against the Parker Co. 

It is mutually and severally agreed 
that all suits will be discontinued with- 
out costs being taxed against either 
party for the court proceedings and no 
damages or accountings to either con- 
cern. 

The trade generally will be especially 
interested in the agreement entered into 
by the two parties litigant that no suit 
or suits will be brought or prosecuted by 
either against customers of either for 
any alleged violations involved in the 
aforesaid suits. 

The terms of the settlement are, that 
in consideration for a license granted 
by the Parker Pen Co. to the Rex Mfg. 
Co. to use the pencil clips of the Parker 
Pen Co., the Rex Mfg. Co. has granted 
a license to the Parker Pen Co. to use 
a clip which is made in accordance with 
the patents owned by the Rex Co., both 
licenses to be without further charge 
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for the use of the patent rights of the 
other. 

Barlow & Barlow of Providence repre- 
sented the Rex Mfg. Co. in the negotia- 
tions and suits and Dodson & Roe of 
New York city, represented the Parker 
Pen Co. 

F. Nelson Lane has become associated 
with the Rex Mfg. Co. as general man- 
ager in full charge of the business, the 
recent growth of the concern necessitat- 
ing this change in policy. Mr. Lane 
brings a broad and able experience. He 
was formerly an official of one of the 
largest and most successful bank sta- 
tionery houses in the country. 








Files Bankruptcy Schedules 


David Brill Auctioneer and Jeweler to Offer 
Creditors 40 Cents on the Dollar 


The creditors of David Brill, auction- 
eer and dealer in jewelry and general 
merchandise, 1544 Broadway, New York, 
with a branch store at 540 Fulton St., 
Brooklyn, started bankruptcy proceed- 
ings against him on Tuesday, Jan. 3, in 
the United States District Court. Since 
the filing of the petition, Judge Goddard 
has appointed Isaac Siegel as receiver 
under a bond of $35,000. On Saturday, 
Mr. Brill filed schedules in the United 
States District Court listing his liabili- 
ties at $248,909 and the assets at $132,- 
747. 

The alleged bankrupt claims he owes 
taxes to the United States in the sum of 
$70; on secured claims, $42,025 and un- 
secured claims, $206,813. Among his 
assets he lists stock in trade, worth $80,- 
000, machinery, tools, etc., $2,000; debts 
due on open accounts, $670, deposits of 
money in the banks and elsewhere, $80 
and secured claims—security $49,997. 

Last Monday Mr. Brill petitioned the 
court to appoint a referee for the pur- 
pose of calling a meeting of creditors to 
consider a proposed offer of composition 
to be made by the alleged bankrupt. 
Judge Goddard, accordingly signed an 
order designating John L. Lyttle as ref- 
eree. It is understood that Mr. Brill is 
about to offer a settlement of 40 cents 
on the dollar within 10 days after the 
entering of the order confirming such 
composition. This offer will be paid 20 
cents in cash and the balance in four 
promissory notes, maturing in three, six, 
nine and 12 months. 

The creditors who filed the petition 
against Mr. Brill include George Klein- 
knecht, who has a claim for $300; Sam- 
uel E. Bernstein, Inc., $1,000 and the 
National Silver Co., Inc., $200. 

The schedules listed the following 
as unsecured’ creditors: Raymond 
Abrahams, $4,355; Benjamin Abraham, 
$6,731; Adler Bros., Inc., $778; Art 
Bronze & Novelty Co., $375; J. Bush, 
Inc., $393; Bristol Seamless Ring Co., 
$1,756; Samuel E. Bernstein, Inc., 
$1,028; Alex Wallach, $15,334; Henry 
M. Brill, $179; Ferdinand Bing & Co., 
$192; Berger & Wax, $916; Paul Ber- 
man, $2,593; Burrows, Fliederbaum & 
Glick, $838; Baron & Berlin, $215; 
Bernard Jewelry Co., $123; Joe Cohen, 
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$1,846; D. H. Cobb Co., $514; Ben Cohen 
$4,387; Cincinnati Time Reporting Co, 
$598; Cleinman Son Co., $451; M. Ep. 
stein & Bro., $476; Ellman & Blair, $466: 
H. E. Elberfeld, $114; Empire Cutlery 
Co., $1381; E. S. Feinstein & Co., $174. 
G. I. Friedman, $177; Goldmuntz Bros,, 
$4,680; J. Gottlieb, $1,956; Gironde 
Atomizer, $645; Greenberg, Schwartz & 
Litoff, $620; Green Mfg. Co., $1,275; J. 
Hefter, $110; S. Holzer, $2,587; Haboush 
Bros. & Kaydouh, $311; S. W. Halper, 
$11,293; Louis Halpern, $10,141; Happy 
Jewelry Co., $288; Imoto Bros., $691; 
G. J. Knapp, $1,308; Samuel Koshers, 
$1,343; Klipper & Klipper, $1,040; §, 
Kandel & Co., $7,274; Sol Katzman, 
$106; Knickerbocker Watch Co., $11,364; 
Lenere Perle Co., $2,724; Leddy & John- 
son, $164; Lightolier Co., $876; Ludwig 
Lehmann, $291; C. & S. ‘Lipschuts, 
$9,299; Moe Lenkowsky & Son, $3,101; 
Leonardo Novelty Co., $865; Morrison 
Fountain Pen Co., $6,711; Mogi Momonoi 
& Co., Inc., $1,725; Morgan Jewelry Co., 
$604; Morimura Bros., Inc., $835; Maut- 
ner Mfg. Co., $151; Mayer Co., $2,027; 
Morrison Sales Agency, $180; Ezra 
Nahem, $168; National Silver Co., $281; 
Harry Neumark, $1,496; New York 
Mdse. Co., $2,514; Penn Leather Goods 
Co., $945; J. Plackter, $4,409; Presto 
Cigarette Co., $463; Postelthwaide & Co., 
$192; Resillap Mfg. Co., Inc., $706; D. I. 
Rogow, $1,764; William A. Rogers, Ltd., 
$2,618; Isaac Rich, $127; Morris S. 
Rosenberg, $8,493; Reuben M. Ross, 
$1,063; Sol Raphael, $597; Singer Bros., 
$1,350; Serpe Bros., $1,703; Sommer- 
stein Bros., $557; Louis Silberberg, $146; 
Samuel Schrier & Co., $488; Star Show- 
case Co., $2,444; M. H. Solomon, $3,885; 
Norbert Salter, $450; A. Suderov, $15,- 
727; Star Jewelry Co., $2,217; Transat- 
lantic Clock & Watch Co., $1,728; 
Adolph Teitelbaum, $298; I. Tannenbaum 
& Co., $677; Taiyo Trading Co., $403; 
Takagi, Tetsuka & Green, $1,889; Henry 
Vehling, $138; S. Weissman Co., Inc., 
$1,732; Weisbro Watch Co., Inc., $330; 
Weinstrum Watch Co., $4,463; Emanuel 
Wilner, $229; Simon Wolk & Co., $861; 
L. L. Wachs, $7,634; Weissman Imptg. 
Co., $316; Dermay, Inc., $2,837; Irving 
Hamburger, $3,166; Holmes Electric Pro- 
tective Co., $174; E. M. Wahrman, $637; 
New York Edison Co., $403 and Jack 
Pasternack, $500. 








Market Prices for Silver Bars 


The following are the quotations for 
silver bars in London and New York as 
reported for the past week. 


Selling Price 
London U. 8. Gov’t New York 
Date Official Assay Bars Official 
a: See 26 36 60 5756 
ied ss aes 26 59% 57% 
fan See 2643 60% 57% 
BB as te 26 601% 57% 
a. ae 26 59% 57% 
e Mee res. 26% 60 5756 








Harold Sabro, who has conducted a 
jewelry store at Bandon, Ore., for the 
past 18 years, has closed out his stock 
preparatory to moving to Portland 
where he has a position with a jewelry 
firm. 
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Meets Sudden Death 





Maurice W. Grinnell Stricken With Apo- 
plexy While in Paris 


Dispatches reaching this country last 
week contained the sad news of the sud- 
den death in Paris, France, last Friday, 
of Maurice W. Grinnell, well known 
pearl dealer of New York. Mr. Grinnell 
was calling for his mail at the office of 
his twin brother, Ira R. Grinnell, at 41 
Boulevard Hausmann in Paris, when he 
was suddenly stricken. It is believed 
that he succumbed to a stroke of apo- 
plexy. The body is now being returned 
to this country on the Homeric. 

Maurice W. Grinnell was born in New 
York on April 20, 1878 and received his 
early education in the metropolis. He 
had spent his entire business career in 
the pearl industry, his first connection 
being with his father, Adolf J. Grinnell, 
527 Fifth Ave., New York, who is well 
known in the trade. After several years, 
he left his father’s concern and started 
in business for himself in New York. 
Some time ago he gave up his office and 
was traveling abroad with the intention 
of opening an office in Paris and another 
office in New York. The family name 
was Grinberg but during the war, while 
the two brothers were traveling between 
this country and Europe on business, it 
was decided to change the name to Grin- 
nell. 

Deceased is survived by his widow, 
one daughter and two sons, one of whom 
is in the banking business and the other 
on the stock exchange. He also leaves 
his father and one brother. 








Last Honors Paid 


Funeral of Joseph Catlow, Providence, R. I., 
Jewelry Manufacturer, Held January 5 


PROVIDENCE, R. I., Jan. 9.—The fun- 
eral of Joseph Catlow, head of the manu- 
facturing jewelry firm of Joseph Catlow 
& Co., 92 Niagara St., this city, who 
died at St. Joseph’s Hospital on Tues- 
day, Jan. 3, was held last Thursday 
from the Remington parlors on Broad 
St., and was largely attended. Solos 
were sung by Stanley Rogers and Rev. 
Walter F. Borchet, rector of the Episco- 
pal Church of the Transfiguration, offi- 
ciated. Burial was at the Oakland 
cemetery, at Edgewood. He was in his 
58th year but had been identified with 
the jewelry industry as a manufacturer 
for more than 30 years. 

Born in this city, the son of Urban 
and Elizabeth Catlow, he attended the 
public schools and then went to work 
in one of the manufacturing jewelry 
establishments and worked a few years 
as a journeyman. In 1895 with his 
brother, Thomas U. Catlow he began 
business as Catlow Bros. but after a few 
months he withdrew from the business 
and associated himself with the Harvard 
Button Co. as manager. On April 1, 
1906, with George N. Steere, he formed 
the Catlow Co. which was incorporated 
in December of that year, at which 








THE JEWELERS’ CIRCULAR 


time Mr. Steere withdrew and Mr. 
Catlow continued alone for a couple of 
years. In 1908 other interests became 
associated with Mr. Catlow forming the 
firm of Catlow & Barton Co., which was 
incorporated under that name in 1911. 
In January, 1913, the business was given 
up and for the next 10 years Mr. Catlow 
conducted business for himself under 
the firm names of the Woltac Co. and 
later as the J. Catlow Co. 

In January, 1923, with George W. 
Dover he started the business of Catlow 
& Dover Co., but after a month the 
partnership was dissolved and Mr. Cat- 
low continued alone as J. Catlow & Co. 
until October when two partners were 
admitted and the firm became Catlow 
& Costanzo Co., Inc., which continued 
until April, 1924, when Mr. Catlow took 
over the entire business and again 
changed the name to Joseph Catlow Co. 
and continued as such until his death. 

Mr. Catlow is survived by his wife, 
Mrs. Bertha (Smith) Catlow and three 
children. 








Death of J. J. Lebow 


Berwick, Pa., Jeweler Dies Suddenly from 
Pneumonia 


BERWICK, PA., Jan. 11.—J. J. Lebow, 
one of the leading retail jewelers of 
Columbia County, died in his home here 
from pneumonia, with which he was at- 
tacked suddenly. He was ill only a few 
days and many of his friends were un- 
aware of his illness until they were in- 
formed of his death. He was stricken 
after leaving his store, following a 
slight cold, and failed to rally. 

Mr. Lebow was a former resident of 
Philadelphia and had conducted business 
in Wilkes-Barre until he came to Ber- 
wick about nine years ago. He had a 
good sized store and was one of the 
leading merchants of the city. 

He was 45 years old and is survived by 
his widow and five children, Anna, a 
teacher in the Nuremberg schools; Max, 
Joseph, William and Loretta. His mother 
is in Europe. He also leaves several 
brothers and sisters. 

Funeral services, conducted by Rabbi 
Ersher of Oheve Sholem Congregation, 
were largely attended, and interment 
was in the Jewish Cemetery here. - 

It is not known yet whether the fam- 
ily will carry on the business. 











Death of F. G. Nordstrom 


BuFFALO, N. Y., Jan. 7.—Frank G. 
Nordstrom, one of the better known re- 
tired business men of Jamestown, who 
conducted a jewelry store in that city 
for 31 years until his retirement two 
years ago, died at his home, 116 Forest 
Ave., Jamestown, last night. He was 
in his 67th year. 

“Mr. Nordstrom was born in Sweden 
and came to the United States as a boy. 
He established a jewelry store at 213 
Main St., where he remained for severa! 
years. He later moved to the Hotel 
Humphrey building in Brooklyn Square. 
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About two years ago he was forced to 
retire from business because his health 
was failing rapidly. 

Deceased was a member of Bethel 
Lutheran church of Jamestown Aerie 
F. O. Eagles, and of the Knights of 
Pythias. 

He is survived by a daughter, Mrs. 
Raymond Bush of Minnville, Ore., and 
a son, Dr. Chester Nordstrom of New 
York. 








Paris Jewelry Notes 


PaRIs, Jan. 1.—In conspicuous con- 
trast with the sparkling diamond 
studded bracelets which have come to be 
an accepted part of society’s night-time 
uniform in Paris are the primitive orna- 
ments of gold studded with pointed 
semi-precious stones. The new brace- 
lets seem to have been inspired by dog 
collars, but more probably they are an 
aftermath of primitive African art’s so- 
cial success. The Rue de la Paix has 
them in various widths and versions. 
The usual one is from half to three- 
quarters of an inch and varied turquoise, 
jade, carnelian, topaz, coral, unpolished 
opals, rubies, and even emeralds. The 
stones, in various colors, are set in a 
gold band. Sometimes there are narrow 
edgings of brilliants on the narrow 
bracelets. These ornaments are made 
large so that they slip down well over 
the hand. They are effective with 
gloves. 

Another new bracelet form is twisted 
gold links laced with vari-colored lea- 


thers. One occasionally sees long 
chains of these links used as belts. 
* * ok 


Handbags are more and more becom- 
ing jeweler’s creations with increasing 
vogue for bejeweled clasps. A new 
model recently designed for a large New 
York dealer is a very narrow straight 
mounting of chased silver with a center 
plate half an inch wide and two and a 
half inches long of jade set with bril- 
liants. 

Most of the very expensive new bag 
models have extremely narrow and very 
dainty clasps, platinum being preferred 
to gold as a more effective setting for 
diamonds which play a large part in bag 
ornamentation. Pouch bags of needle- 
work usually have a wider mounting, 
antique setting being preferred by the 
purchasing public. 

* * * 

A novelty pin much worn by smart 
Parisians is the new jeweled hare and 
hound brooch inspired by greyhound rac- 
ing and electric hares. The pins are 
from four to five inches long, made of 
platinum and gold and set with dia- 
monds.—From the National Jewelers 
Publicity Association. 








Guy E. Chappell, who for 44 years has 
been in the jewelry business at Paw 
Paw, Mich., was buried there recently. 
Mr. Chappell died at the age of 92 
years in Niles, Mich. Since his retire- 
ment in 1921 he had made his home with 
his son, Ray E. Chappell in Niles. 
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Desperate Bandit Caught 





Man Who Attempted to Shoot His Way to 
Freedom After a Robbery Tries 
Suicide 

WASHINGTON, D.°C., Jan. 10.—A 
bandit shot-his way out of the jewelry 
establishment of Samuel Mitchell, 711 
Ninth St., late yesterday, with gems 
valued at $3,000 in his pockets, and was 
captured later by leaders in a crowd of 
about 50 men. 

Frank Bell, 28, of Brentwood, Md., 
finally captured the robber, who gave 
his name as Robert Evans, age 23, from 
Phoenix, Ariz. Bell took the thief 
empty-handed after a chase through the 
crowded streets. 

Evans entered Mr. Mitchell’s store at 
a time when home going crowds were 
thickest. Mr. Mitchell advanced to wait 
upon him, asking him what he would 
like to see. The bandit replied that he 
wished to know whether a young woman 
had been to the store to exchange a 
bracelet. Mitchell told him none had 
been there for that purpose, and turned 
to go back to the rear of the store, for- 
getting all about the young man, but 
James Penn, a store porter, noticed that 
the door to a small office near the front 
of the store, which led into the display 
windows, was open. Mr. Penn told Mr. 
Mitchell about it, and he entered the 
office. hurriedly, to find Evans stuffing 
gems into his pockets. As Mitchell went 
into the office, Evans whirled around 
and drew a gun upon him, ordering 
him to stand in his tracks. 

Lawrence Shelton, a bookkeeper, 
pounced upon Evans as he backed away, 
gun in hand. Evans fired but missed 
him. Oliver E. Thomas of Washington, 
who was engaged in the act of parking 
his car in front of the Mitchell estab- 
lishment, leaped at Evans when the 
shot was fired, but Evans ran. Dozens 
then pursued the robber, who dashed 
through the entrance of a large depart- 
ment store and ran through the crowds 
of women, who were frightened and 
gave way for him. 

Close behind the thief came Edward 
Daley, messenger boy, 18, racing Evans 
along 11th St. Evans fired another shot 
which went through the show window of 
the store of W. B. Moses & Son. It 
was a little further on at a print shop 
where Frank Bell entered the chase, 
and caught the fleeing robber, who by 
this time was almost out of breath. 

Evans jumped on the running board 
of a car owned and operated by David 
W. Warthen, 23, of Kensington, Md. 
Holding a pistol in the face of Warthen, 
Evans ordered him to step on the gas, 
which was done. Policeman Bridges 
observed their mad flight later on, being 
in the car of David Klotz. Klotz joined 
in the pursuit. At one time while they 
were mingling with the crowded traffic. 
Evans pointed his pistol at Policeman 
Bridges and pulled the trigger, but the 
gun did not go off. At that moment 
Bell wrapped his arms about Evans’ 
orgy and snatched the gun away from 
im. 
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Then Bell turned his captive over to 
Policeman Bridges, and escorted the bad 
man to the First Precinct station, where 
he remains. 

Evans, who states that he is an 
Arizona cowboy, tried to end his life 
last night in his cell in the police station, 
after his sensational robbery of the 
jewelry store of Samuel Mitchell. “I 
only wish they had let me finish it,” 
Evans remarked, when his_ suicidal 
efforts were nipped in the bud. 

He had looped a bunk chain around 
his neck, depending upon the weight of 
the iron cot to effect strangulation. A 
heavy guard was immediately placed 
outside his cell, and a close watch main- 
tained throughout the night. 

Evans dropped the jewelry taken from 
the store, which was valued at $3,000, 
when he was captured. 

“I came to New York from Texas 
where I was on a ship,” Evans said. “I 
came here yesterday and stayed awhile 
at the Union Station. I wanted to get 
back home in Arizona and didn’t have 
the money, so I held up the jewelry 
store so I might get back. I wish 
Policeman Bridges had finished me.” 

Evans said he had worked on a ranch 
in Arizona. He is charged with five 
cases of assault with intent to murder. 








Death of Chas. F. Wood 


Veteran Member of Diamond Trade Passes 
Away on 75th Birthday 


It became known last week that Charles 
F. Wood, veteran diamond dealer, in 
business at 170 Broadway, New York, 
had died suddenly at his home, 561 W. 
141st St., Manhattan, Dec. 24. Mr. Wood 
had been enjoying excellent health when 
he was stricken on his 75th birthday 
with a cerebral hemorrhage, from which 
he passed away. Services were held at 
St. Paul’s Methodist Episcopal Church, 
New York, after which the body was 
interred in Fairmont Cemetery, Chat- 
ham, N. J. 

On the morning of his death Mr. Wood 
arose from his bed at his usual hour, 
and while his wife was preparing his 
breakfast went to the bathroom for a 
shower bath. He fell into the bath, 
where his wife found him, practically 
unconscious, and finally passed away two 
hours later. 

Charles F. Wood was a native of New 
Providence, N. J., which is situated on 
the outskirts of Summit. He was born 
on Dec. 24, 1852. He was active in civic 
and political life at Summit for many 
years, but moved to New York about 20 
years ago. Mr. Wood was a member of 
the township committee when Summit 
was under township government. He 
was later a member of the first Com- 
mon Council when Summit became a 
city in 1899. 

His first affiliation with the trade was 
made in 1871, when he obtained a posi- 
tion with J. F. Weston as a stone seal 
engraver and incruster of precious 
stones. After several years he started 
in business for himself under his own 
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name, but later the firm style was 
changed to Charles F. Wood & Co. 
Gradually the firm abandoned the en- 
graving and incrusting field and entered 
the diamond business. When Mr. Wood 
admitted his brothers to the firm the 
name was changed to Charles F. Wood 
& Bro. Later, after the old firm had 
gone out of business, Mr. Wood con- 
tinued under his own name and of Chas. 
F. Wood & Son until the time of the 
son’s death. He then continued alone. 

Deceased was a member of several 
organizations in the trade, among them 
being the National Jewelers’ Board of 
Trade and the Jewelers’ Security Alli- 
ance. He is survived by his widow and 
two brothers, Peter T. and Elmer E. 
Wood. 








Two Firms Consolidate 





J. Briggs & Sons Co., Providence, R. I., and 
General Plate Co., Attleboro, Mass., 
Join Forces 


PROVIDENCE, R. I., Jan. 9.—By the 
consolidation of the J. Briggs & Sons 
Co., manufacturer of rolled plate stock, 
with the General Plate Co. of Attleboro, 
announcement of which has just been 
made, one of the oldest firms connected 
with the jewelry industry of New Eng- 
land passes from the scene of activities 
as an individual unit. For 66 years it 
has been a leader in the line of produc- 
tion for which it was known world-wide 
and thousands of tons of rolled plate 
stock has gone from its plant to the 
jewelry factories, not only of Providence 
and the Attleboros, but to every part 
of the world where medium grades of 
jewelry are made. Especially large 
shipments were made to England. 

The J. Briggs & Sons Co., if not the 
first manufacturers of rolled plate stock 
was among the pioneers, and for a 
number of years the late Jeremiah 
Briggs, the founder of the business, 
made plated stock for his own use by a 
process known as “sweat plate,” which 
he developed and sold, as a matter of 
accommodation to other manufacturing 
jewelers. Believing that there was a 
field for this work, he disposed of his 
manufacturing jewelry business and, in 
1862, embarked with the late E. Halsey 
Reynolds under the style of Briggs & 
Reynolds in the production of rolled 
plate, taking a shop on Orange St., 
where they remained several years. 

In 1868 having acquired the entire 
business, Mr. Briggs removed to 224 
Eddy St., and six years later made a 
final removal to 65 Clifford St., where 
the plant has had a continuous location 
of more than half a century. In 1878, 
by the admission of his son, the late 
Charles Briggs as a partner the ‘firm. 
became J. Briggs & Son. It was in- 
corporated as J. Briggs & Sons Co., in 
1890, being composed of Mr. Briggs and 
his sons, Charles and George. After the 
retirement and death of the father and 
death of Charles, the other son, George 
became the head of the concern: 
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District Meetings of National Board 





Annual Gatherings of New England, Cincinnati and Chicago 
Members Held During the Week—Directors Elected and 
Other Business Transacted—President Coffey and 
Secretary Shinn Attend Providence Dinner 


PROVIDENCE, R. I., Jan. 9.—The annual 
meeting and dinner of the members of 
the New England district of the Na- 
ional Jewelers’ Board of Trade, held in 
the rooms of the Turks Head Club this 
evening, was very largely in the nature 
of an official welcome to the new secre- 
tary of the board, B. L. Shinn, from the 
New York office, and a farewell to Pres- 
ident P. J. Coffey, who will retire in 
about 10 days from that office after two 
years’ service. 

The gathering was one of the largest 
yet held and the entire program worked 
out most advantageously, George C. 
Rueckert, of this city, New England 
vice-president, presiding. Arrangements 
for the affair were made by Edward M. 
Wheeler, manager of the Providence 
office, assisted by Frederick A. Fair- 
brother and J. Robert Sweet of his staff. 

At 5.45 o’clock a brief business meet- 
ing was held in the club lounge at which 
two directors were elected for a period 
of four years each, and a committee was 
appointed to submit a list of nominees at 
the annual meeting of 1928. Lawrence 
F. Percival, of D. C. Percival & Co., Bos- 
ton, and Sidney D. Humphrey, of the 
Martin-Copeland Co. of this city, were 
elected directors, and Harold E. Sweet, 
of the R. F. Simmons Co., of Attleboro, 
Alfred Walker of the Electric Chain Co., 
Attleboro, and Edwin R. Knight, of the 
S. B. Champlin Co., this city, were named 
as the nominating committee. 

Immediately following the business an 
informal reception was tendered Mr. 
Shinn, who was making his first appear- 
ance in New England as an official of 
the National Board of Trade, and those 
present were afforded an opportunity of 
making his personal acquaintance. Din- 
ner was served at 7 o’clock, the dining 
hall being arranged with small tables 
for a strictly informal time. 

After the dinner Vice-President Rueck- 
ert briefly welcomed the members and 
paid a glowing tribute to the late Mr. 
Backus, for 16 years secretary of the 
board, whose death occurred since the 
last annual gathering. In response to 
his introductions interesting and in- 
structive remarks were made by Presi- 
dent Coffey and Secretary Shinn, explain- 
ing the workings of the board and what 
has been accomplished during the past 
year and outlining some of the plans for 
the ensuing year. Mr. Coffey pointed out 
the benefits which he believed would 
accrue to the members generally through 
the recent action of the executive com- 
mittee in removing the restrictions that 
have been in force in relation of collec- 
tions and limitations of designated at- 
torneys. He said he believed that the 


change would prove beneficial, not only 
to the board members but the entire 
trade. He explained numerous difficul- 
ties and handicaps that the board had to 
contend with and urged every member 
to be more cooperative and responsive 
when called upon by representatives of 
the association to render all the infor- 
mation possible concerning parties that 
are being investigated. He emphasized 
the fact that the reports gained strength 
and value in just the proportion that 
they neared perfection, and said that it 
was not the desire or intention of the 
board to transmit any report that was 
based on only one member’s answer, but 
rather upon the composite answers of 
all the members with such outside infor- 
mation as could be gleaned. 

Mr. Shinn said that with only six 
weeks’ association with the national 
board he had been pleased, surprised, 
astonished and amazed with the condi- 
tions that he had found. Pleased, be- 
cause of the personnel of the force and 
the generally acceptable atmosphere and 
surroundings met with in the headquar- 
ters offices. Surprised at the extent and 
completeness of the equipment; amazed 
at the unusually complete and accurate 
data of the files, and astonished that 
the members did not seem to realize what 
a valuable organization it had and how 
comparatively indifferent they were in 
making use of its treasures. 

He gave a brief résumé of the finan- 
cial conditions of the association, all of 
the figures quoted being in round num- 
bers, approximately estimated, and stated 
that accurate and detailed figures cover- 
ing the entire range of receipts and ex- 
penditures would be tabulated in the 
printed annual reports which are now 
being prepared under the direction of the 
finance committee and the auditors. He 
said that the receipts the past year ap- 
proximated $240,000 and the expendi- 
tures $233,000, of which about $170,000 
was accredited to the New York office. 
He gave the larger amounts expended 
of various departments of the central 
office, designating about $57,000 for se- 
curing and adjusting ratings and $25,- 
000 to the issuance of the reference 
book, the weekly sheetings and the daily 
reports. He said that practically 75 per 
cent of the receipts were expended in 
the rating department which, he said, 
was the backbone of the association. 

During 1927 he said there were ap- 
proximately 79,400 individual reports is- 
sued by the board and that there are at 

the present time upwards of 34,000 re- 
ports of retail, wholesale and manufac- 
turing jewelers available in the New 
York office for instantaneous report. In 
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thé March reference book he said there 
were 18,311 changes necessitated by 
deaths, removals, change of address or 
name and other reasons and 139 new 
towns listed, while in the September book 
there were 18,472 changes and 125 new 
towns added. Through the daily check. 
ing of names, addresses, ratings, ete, 
there is practically a complete revision 
of the reference book once every 16 or 1g 
months. 

He praised the credit department as he 
said he had found it. During the last 
year he said he found 609 financial em. 
barrassments listed in the jewelry busj- 
ness; of these failures the National 
Jewelers’ Board of Trade had only 2 per 
cent listed in its first rate. Only 10 per 
cent were included in its second rate; 20 
per cent in the third rate; 68 per cent in 
its fourth rate, and only one in the en- 
tire list not rated. 

As a special feature for the evening, 
Howard C. Baldwin, assistant to the 
president of the Babson Statistical Or- 
ganization, at Wellesley Hills, Mass,, 
was present and spoke at considerable 
length on “The Outlook for 1928.” While 
he believed that there would be a con- 
tinuance of the prosperity that the coun- 
try has enjoyed and experienced during 
the last year, especially the final six 
months, he did not paint the prospects 
in lurid colors and laid particular em- 
phasis in his caution regarding stock and 
bond investments, which he character- 
ized as being likely to be especially dan- 
gerous during the coming 12 months. He 
said there were apparently no labor 
troubles threatening and that the indi- 
cations were for a slight tendency down- 
ward in the trend of wages. 

He discussed instalment business at 
length and prophesied that the volume 
would not be so great during 1928 as it 
had been during the past year. He 
said that the business situation as a 
whole throughout the country is very 
spotty. In fact, he claimed that during 
nine years’ association with the financial 
investigating work he had never seen 
such spotty conditions as had prevailed 
during the past year without any im- 
mediate expectancy of improvement. On 
this account he advised a closer relation- 
ship with the credit departments as he 
thought that every business house will 
find more necessity for recourse to the 
credit associations and departments than 
ever before, if concerns desired to keep 
on the safe side and to keep in touch 
with affairs. 

As a result of specific investigations 
recently completed, Mr. Baldwin said he 
believed that there had been too much 
misdirected advertising in the past and 
that the percentage of benefit had been 
far too small on the part of many firms 

who has prided themselves on their 
shrewd advertising policies. He said 
that there seemed to be an increasing 
tendency for the using of local news- 
papers by retail houses, which of course 
should result to the benefit of the whole- 
saler and eventually to the manufac- 
turer. In closing, he said that he be- 
lieved one feature of the industrial in- 
terests of this country that has not given 
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the beneficial results commensurate with 
the time, money and efforts put in, was 
too much attention to production rather 
than to distribution. The distribution, 
he said, should be the paramount impor- 
tant factor in the consideration of all 
business projects. Create the demand 
and the production must necessarily 
follow. He advised more attention be 
paid to the development of new terri- 
tories, more attention to sales territory 
and sales methods. 


District Members Elect 
Directors 


Cincinnati 


CINCINNATI, OHIO, Jan. 7.—At the an- 
nual meeting of the Cincinnati District, 
National Jewelers Board of Trade, yes- 
terday, Sig Strauss, diamond dealer in 
the Carew Building, was elected chair- 
man of the board of directors to serve 
during 1928. He succeeds David J. 
Gutmann of L. Gutmann Sons, whose 
three-year term ended with the close of 
1927. The former chairman did not at- 
tend the meeting because of his absence 
from the city, and C. E. Richter of the 
Richter & Phillips Co., as vice-chairman, 
presided. Louis Lange of A. G. Schwab 
& Sons was elected to fill the single va- 
cancy that occurred on the board. Ralph 
L. Hinds, attorney in the office of Burch 
& Peters, in whose offices the meeting 
was held, was reelected secretary, while 
Burch & Peters were retained as legal 
counsel for the board. 

The report of Ralph L. Hinds, secre- 
tary, that was read showed the Queen 
City board to be in a flourishing condi- 
tion. This report was submitted to the 
national headquarters at New York. It 
read: 

REPORT OF SECRETARY HINDS 


Dear Mr. Shinn: 

You will find attached a detailed report of 
the work performed by the Cincinnati Office 
during the year 1927. 

By comparison you will find that there has 
been a healthy increase in all branches of 
our work here, and what I want to call 
particular attention to is the substantial per- 
centage of inquiries that are now being 
handled directly from the office, without the 
necessity of our being compelled to write to 
either Chicago or New York for assistance. 

If the time should come when we would 
be able to handle all of our inquiries here, 
it would be a happy situation, and certainly 
would enable us to render a much better 
service to members in this district. 

In the matter of membership, the follow- 
ing new applications were obtained: J. P. 
Knight, Julius P. Michaelson and Joseph M. 
Plaut, all of Cincinnati. 

We have had a decrease in membership 
this year, being compelled to act upon the 
following concerns who withdrew their mem- 
bership: Ed Croninger, Cincinnati (death) ; 
Sol Gilsey, Cincinnati—retired from business ; 
Dueber-Hampden Watch Co., Canton, Ohio— 
financial difficulties; Sigler Bros., Cleveland, 
Ohio—dissolution of business. 

It may appear that our new applications 
are extremely few, but, when you take into 
consideration that at the present time we 
have practically every desirable concern in 
this city, there is little that we can do here 
to secure additional membership. 

It is also pleasing to know that all of the 
firms noted above that have withdrawn their 
memberships have done so because of some 
good and sufficient reason, and not because 
of some dissatisfaction caused by the ser- 
vice rendered to them. 

With regard to our reporting department, 
although the number of inquiries handled 
here are just about equal to those handled 
in 1926, the pleasing thing is that practically 
two-thirds of the inquiries made were an- 
swered directly from this office, which means 
that we have been able to render one or 
two day service on most inquiries, thereby 
making unnecessary the usual delay in secur- 
= the report from the New York or Chicago 
office. 
During the year the Cincinnati directors 
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have given their wholehearted suppert and 
cooperation in the management and direction 
of the business of the Board. They have 
held seven regular meetings and three special 
meetings during the year. 

Although an arbitration committee was 
appointed, they have not been called upon to 
perform any duties, due to the fact that no 
cases cf sufficient importance have arisen 
here among the trade which warranted their 
services. 

The Adjustment Committee has been active 
during the year, and has handled quickly and 
judiciously all cases that have come to its 
attention, and all members of this committee 
in the interest of the trade have given their 
— , aed whenever called upon by the 

oard. 

The Good and Welfare Committee in this 
district is represented by Mr. Sig Strauss, 
who has been very active, and who, I know, 
will have a very interesting report for you. 
Their efforts have been confined primarily to 
the matter of false and misleading adver- 
tisements occurring in the local papers. Mr. 
Strauss, together with the Better Business 
Bureau in this city, were instrumental in 
having one retail jeweler in this city arrested 
for unlawful conducting of an auction, and 
he was convicted in the Police Court, which 
case was carried al! the way to the Supreme 
Court of the State of Ohio, and in that Court 
the present ordinance which we have in this 
city, affecting jewelry auctions, was held 
constitutional. 

It is needless to say that the determined 
fight on the part of your Good and Welfare 
Committee and the Better Business Bureau 
in this city had the necessary effect upon 
other retail jewelers in this city, who were 
contemplating auctions during the Christmas 
holidays, which have heretofore been preva- 
lent in this city. 

During the year our organization suffered 
a severe loss in the death of Mr. Ed Cron- 
inger. Mr. Croninger had always been an 
active worker in our organization as a mem- 
ber of our Adjustment Committee, and was 
at all times active in the general welfare of 
the Board. 

It is also unfortunate that during the year 
of 1927 our Board experienced the loss of a 
man who has been with our organization for 
years, and a man who by reason of his close 
connection with all branches of our organiza- 
tion. whose loss is one that can not help but 
be felt by all of us. I have reference to 
Mr. Backus, who has served in the capacity 
of Secretary for 10 years. 

The Cincinnati Office of the Board to my 
mind is in a most healthy condition from 
the standpoint of both our ability to render 
service to the members as well as from the 
standpoint of the cooperation received from 
our membership, which is so vital to an 
organization such_as ours. i 

In concluding, I want to take this oppor- 
tunity of thanking the members of the Cin- 
cinnati District, the members of our Adjust- 
ment Committee, the Cincinnati Directors, 
and the members of the New York Office for 
the wholehearted support that they have 
given us during the past year. 


The report of Sig Strauss as chairman 
of the Good and Welfare Committee fol- 


lows: 
REPORT OF SIG STRAUSS 


Gentlemen: 

The existence of the Good and Welfare 
Committee of the National Jewelers Board 
of trade has become recognized by the 
jewelry industry as a safety of the sincere 
intent of legitimate business to serve the 
public interest. ; 

It is the fundamental policy of your Com- 
mittee to eliminate unethical practices in 
advertising and extravagant claims which 
mislead the public. ; 

I am sending direct to the Chairman of 
the Good and Welfare Committee, in New 
York, a few exhibits of advertising as an 
example of misrepresentations. 


The report then gave three examples 
and continued as follows: 


The City Ordinance against holding auc- 
tions was violated by a local retail jeweler 
(during July and August), who was arrested 
by the Better Business Bureau in conjunc- 
tion with your representative. This jeweler 
was fined in Police Court and he appealed 
to the Common Pleas Court, also the Ap- 
pellate Court, and in_each court our ordi- 
nance was upheld. He then took the case 
to the State Supreme Court of Ohio and in 
this court the ordinance was also declared 
constitutional. The consequence—this city 
has been entirely free from all jewelry auc- 
tions the few months prior to Christmas. 

The controversy of one of our manufac- 
turers, one year ago, in making some plati- 
num mountings not up to the standard of 
quality, has been corrected, and this manu- 
facturer has taken every precaution that 
such discrepancies do not arise again. 
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To assure himself what other manufactur- 
ers have been doing, your representative 
bought platinum mountings from all local 
manufacturers and had same tested and is 
pleased to state our manufacturers are mak- 
ing a quality of platinum goods which con- 
form in accordance with their stamping and 
representation. 

Your Good and Welfare Committee is mak- 
ing every effort to maintain an unbiased 
attitude in approaching all cases which may 
arise, always bearing in mind its duty con- 
sists not alone toward the jewelry trade but 
the public as well. 





Meeting of Members of the Chicago 
District 

CHICAGO, Jan. 11.— Directors and 
members of the Chicago District of the 
National Jewelers’ Board of Trade held 
their second annual luncheon meeting 
Tuesday at the Palmer House. Repre- 
sentatives of about 40 Chicago houses 
were present as guests of the board. 

Chairman Taylor Strawn welcomed 
the guests and after an appetizing 
luncheon called the meeting to order. 

Reading of the minutes were dispensed 
with and after giving a brief history of 
the board since its formation he called 
on Frank Milhening to read the nomi- 
nating committee’s report, which was 
unanimously accepted, electing S. C. 
Lund and Frederick K. Gottlieb as di- 
rectors ‘to serve four years. 

Following this a vote was taken to de- 
termine the nominating committee for 
this year. This resulted in the election 
of Frank Milhening, Albert Ellbogen 
and J. M. Kucera. 

J. M. Braude, secretary of the Chi- 
cago district, was then called to give his 
annual report. He explained the func- 
tioning of the various committees and 
pleaded for more cooperation. 

Chairman Strawn thanked Albert Ell- 
bogen for his cooperation during the 
years he served as director. Chairman 
Strawn then declared the meeting ad- 
journed. 








Edwin Shelby of Star Watch Case 
Co,, Ludington, Mich., Killed 
in Automobile Accident 

CHICAGO, Jan. 10.—Word has just 
been received here of the tragic death 
of Edwin Shelby of the Star Watch Case 
Co., Ludington, Mich. 

It is also reported that Mr. Starke, Jr., 
is suffering from the shock of the 
accident. 

No further information has as yet 
been received here as to the details. 








W. E. Avery, Columbia, S. C., con- 
ceived a very unique idea for New Year’s 
which was readily taken up by other 
business men in the Capital City. Mr. 
Avery, whose jewelry store is located on 
the 1600 block of Main St., hit on to the 
idea of visiting every store on the block 
with a cheery “Happy New Year.” He 
started at a department store, gather- 
ing recruits as he went and furnishing 
each of them with a horn. Every place 
of business upstairs and down, in the 
1600 block, was visited by the delega- 
tion. From the jeweler’s recruits was 
selected a committee, who visited every 
merchant on the 1500 block of Main St., 
the following day. 
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rooms at 32 Broadway, this city. 

E. G. Flint is on an extended business 
trip through the Middle West for the 
General Chain Co. 

Thomas Costa has opened new optom- 
etrist rooms in the Kingsley building, 
334 Westminster St. 

Mr. and Mrs. A. Tingley Wall will sail 
on Friday, Jan. 27, for Europe for a 
four months’ stay. 

Gregor Krichbaum was a _ business 
visitor in New York and vicinity the 
past week in the interests of L. Kirch- 
baum Co. 

Luigi Cioci et ux have transferred to 
the Eagle Loan Co., Inc., a lot of land 
with buildings at the corner of Admiral 
and Hawkins Sts. 

H. F. Klibanoff has opened an op- 
tometrist office in the Caesar Misch 
building, corner of Westminster and 
Empire Sts. 

Walter P. Misch was elected a director 
of the Providence Kiwanis Club at the 
annual meeting held at the Biltmore 
Hotel the past week. 

J. P. Krevolin, who has been conduct- 
ing retail stores at Warren and Bristol, 
has closed the latter and concentrated 
his business at 445 Main St., Warren. 

Archie H. Harden was reelected treas- 
urer of the Providence Central Club at 
the annual meeting, held last Saturday 
evening, followed by the annual dinner. 

The case of the Lyons Mfg. Co. against 
G. F. Smith was heard on a petition for 
supplementary proceedings before Judge 
Rueckert in civil session of Sixth Dis- 
trict Court last week and petition de- 
nied. 

The will of Mrs. Mary E. I. Russell 
was proved in the Municipal Court, this 
city, last week, and Charles A. Russell 
was appointed executor under personal 
bond of $80,000, with Ellis W. MacAllis- 
ter appraiser. 

Clarence M. Dunbar, of Cook, Dun- 
bar, Smith Co., of this city, left last 
week for a trip to the West Indies on 
the Mystic Shrine excursion, he being 
Imperial Potentate. Later he is arrang- 
ing to take a trip to Europe. 

Louis Stern Co. is now settled in its 
new quarters in the factory building, 
corner Chestnut and Elm Sts., recently 
purchased by the firm and to which re- 
moval has been made from the old quar- 
ters, 158 Pine St. 

John E. Ward, of Eastman & Co., this 
city, has been appointed by Governor 
Pothier as a member of the State Board 
of Examiners in Optometry for five-year 
term, and the same has been confirmed 
by the Senate. 

Frank H. Mayer, 158 Arlington Ave., 
Edgewood, reported to the police Satur- 
day that during the forenoon four pack- 
ages of white metal findings, valued at 
$50 were stolen from his automobile 
while it was parked in Orange St., this 
city. 

An increase from $15,000 to $20,000 
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in the capital stock of the Brownell Ma- 
chinery Co. of this city has been author- 
ized in accordance with an amendment 
to the charter of the corporation, filed 
the past week in the office of the Secre- 
tary of State. 

Fire starting from an unknown cayse 
early last Friday caused considerable 
damage to the three-story wooden build- 
ing, 69 Sprague St., owned by the Mason 
Box Co., which occupies the second floor. 
The National Alloyed Metals Co. occu- 
pies the basement. 

A quarterly dividend of $1.75 per 
share on the first preferred stock and 
of $1.50 per share on the second pre- 
ferred stock and of $1 per share upon 
the common stock of the Outlet Co. pay- 
able on and after Feb. 1 to stockholders 
of record of Jan. 20. 

Edmund C. Mayo, president and gen- 
eral manager of the Gorham Mfg. Co., 
was called to Richmond, Va., last Thurs- 
day by the death of his father-in-law, 
Col. John W. Gordon, a veteran of the 
Confederate Army. Mrs. Mayo had been 
with her father since the Christmas 
holidays. 

Manager Woodward Booth announced 
the past week that the annual banquet 
of the New England Manufacturing 
Jewelers and Silversmiths’ Association 
will be held at the Providence Biltmore 
Hotel ballroom on the evening of Satur- 
day, Feb. 25, when several special fea- 
tures will be arranged for. The speak- 
ers will be announced later. 

Mr. and Mrs Ralph L. Griffith are 
spending a few days in New York and 
vicinity after bidding bon voyage to Mr. 
and Mrs. Walter A. Griffith, who sailed 
last Saturday on the steamship Resolute 
for a trip around the world. During 
their absence of some five months they 
will visit 34 countries and 64 cities, and 
expect to arrive back in Providence early 
in June. 

At the meeting last week of the new 
directorate of the Providence Chamber of 
Commerce for organization for the year, 
Frederick W. Aldred, of Gladding’s, was 
named chairman of the retail merchants’ 
division, and among the division’s execu- 
tive committee are Walter R. Callender, 
of Callender, McAuslan & Troup Co.; 
James Samuels, of the Outlet Co.; Rob- 


‘ert Shepard, of the Shepard Stores, and 


Frederick B. Thurber, of Tilden, Thur- 
ber Corp. 

Among the jewelry buyers reported 
in this city and vicinity during the past 
week were the following: Mr. Kings- 
bacher, of Kingsbacher Bros., Pitts- 
burgh, Pa.; Mr. Margolin, of the Princess 
Jewelry Co., Montreal, Quebec; Messrs. 
Meister and Gabaue, of the Arbuthnot- 
Stephenson Co., Pittsburgh, Pa.; Messrs. 
Cohn and Shiffman, of Cohn-Shiffman & 
Co., Baltimore, Md.; Mr. Cummings and 
Miss Doherty, of Gimbel Bros., Philadel- 
phia; Mr. Meyer, of Alret Jewelry Co., 
New York City; John F. Wood, Toronto, 
Canada; Messrs. Moses, Fishel and Ham- 
berstrom, of Thomas Long Co., Boston; 
Mr. Pfersich, of A. L. Pfersich & Co., 
Philadelphia; Messrs. Friend and Reeves, 
of T. Eaton Co., Toronto; Mr. Goldman, 
of Shapiro- Goldman, New York City; 
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Mr. Kaskell (formerly with Weiner 
Bros.), of D. Lisner & Co., Inc., New 
York City; Mr. Jaffie, of the Enterprise 
Novelty Jewelry Co., New York City; 
David Goldberg, of the Vogue Jewelry 
Co., New York City; Clifford B. Poage, 
Columbus, Ohio; Mr. Snitzer, of Regina 
Jewelry Co., New York City. 
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Mr. and Mrs. Leonard I. Lamb spent 
the last week-end with friends in Boston. 

John Maynard has accepted a position 
in one of the departments of the L. G, 
Balfour Co. 

President C. O. Sweet will preside at 
the monthly luncheon of the G. A. R, 
Dining Club on Jan. 14, at which there 
will be a special program. 

Thomas Cooney has been drawn as a 
travelers juror for the January session 
of Superior Court at New Bedford. 

Mr. and Mrs. William J. Luther have 
returned from Norfolk, Va., where they 
spent the holidays with relatives. 

Mr. and Mrs. Stephen H. Garner re. 
turned last Tuesday from Quebec where 
they enjoyed the winter sports over the 
holidays. 

A number of the factories in this city 
resumed operations on Tuesday after 
being closed from last Friday, over the 
week-end holiday. 

Mr. and Mrs. David E. Makepeace left 
last Saturday for Florida, where they 
plan to remain at St. Augustine until 
some time in April. 

Mr. and Mrs. Raymond L. Wells, after 
spending the holidays at Quebec par- 
ticipating in the winter sports, returned 
to their home here last Tuesday. 

Mr. and Mrs. Frank E. Guild and 
daughter, returned last week from a 
week’s stay at the Mount Royal Hotel 
in Montreal for the winter sports. 

Felix B. Miller, secretary of the Fillk- 
wik Co., with his family spent the holi- 
days at Chicago as the guest of Mr. 
Miller’s father, I. B. Miller. 

Mr. and Mrs. Lloyd G. Balfour, who 
spent the week-end and holidays attend- 
ing the winter sports at Quebec, re- 
turned home last Tuesday. 

As a New Year’s present D. E. Make- 
peace Co. made a generous distribution 
of gold among their employees as a 
bonus, the aggregate amounting to a 
considerable sum. 

At the inauguration of the city gov- 
ernment last Tuesday, James L. Wigg- 
more was inducted as a member of the 
council and Joseph Finberg as a mem- 
ber of the school committee. 

Mrs. Annie M. Easton of Chartley 
and William Knight of this city, both 
employees of the L. G. Balfour Co., were 
married last week at the home of the 
bride, and are now on their wedding 
trip to New York city and vicinity. 

At the annual meeting of the Attle- 
boro Chamber of Commerce held last 
Tuesday Joseph F. Rioux retired after 
a most successful year’s administration. 
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Edwin F. Leach of Leach & Garner was 
elected vice-president and William W. 
Joselyn, president and treasurer of the 
George H: Herrick Co., was elected sec- 
ond vice-president. 

The annual silver tea given by the 
Attleboro Chapter of the Daughters of 
the American Revolution in honor of 
the wedding anniversary of George and 
Martha Washington was held last Fri- 
day afternoon, at the home of Mrs. 
Harold E. Sweet. Among those who 
assisted Mrs. Sweet were Mrs. Harold 
D. Baker, Mrs. Edward L. Gowen, Mrs. 
Edward F. Leach, Mrs. Frank C. 
Rounseville, Mrs. John H. Vallette and 
Mrs. Arthur A. McRae. 








North Attleboro 





The T. I. Smith factory building is 
being extensively repaired. 

Employes of Straker & Freeman Co. 
were recipients of generous gifts of gold 
and greenbacks at Christmas. 

John Peckham left last week on a 
business trip in the interests of the J. 
H. Peckham & Sons Co. 

Mr. and Mrs. William Newell and 
daughter, Miss Geraldine, left last week 
for a visit with relatives at Quantin, Va. 

Swift & Fisher presented their em- 
ployes Christmas presents in the form 
of paid up insurance policies. 

E. Ira Richards left last week for 
New York where he will spend the 
winter. 

Julius Rosenberg, who is now living 
in New York, was a local visitor over 
the holidays. 

The local Board of Trade is making 
arrangements for its annual banquet 
the latter part of this month. 

Congressman Joseph Martin, Jr., re- 
turned to Washington, D. C., last Tues- 
day after spending the holiday recess 
here. 

Mr. and Mrs. Charles Fuller left on 
Wednesday, Jan. 4, for Daytona Beach, 
Fla., where they will spend the next few 
months. 

Mr. and Mrs. John E. Tweedy enter- 
tained a dinner party at the Fuller 
Tavern in East Walpole the other eve- 
ning, followed by bridge at their home. 

Clarence Schriever, who is the travel- 
ing representative for a Newark jewelry 
house, passed the Christmas holidays 
with his parents here. 

The Webster Co., the Mandalian Mfg. 
Co., and the Bishop Co., were among 
the concerns that remembered their em- 
ployes with Christmas gifts. 

G. H. French Co. was among the local 
concerns that generously remembered 
their employes with Christmas gifts of 
money, etc. 

Several of the local jewelry manufac- 
turers report that they are receiving 
some good orders for January delivery. 

J. F. McBride Co. remembered its em- 
ployes at Christmas holidays by a 
generous distribution of gold and other 
, gifts. 
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Stack of the Evans Case Co. team is 
leading the Manufacturers’ Basketball 
League in the number of points scored 
so far this season. 

The fire department was called the 
other morning to the home of Elton B. 
Fisher of the E. I. Franklin Co., to ex- 
tinguish a small fire on the roof, caused 
by sparks from the chimney. 

The Clark Co. team had little diffi- 
culty in pinning a 25 to 10 defeat on 
the Whiting & Davis team in the Y. M. 
C. A. Basketball Shop League the other 
evening. 

James P. Black, well known in 
jewelry circles, is, able to be out again 
after several weeks’ illness, and with 
Mrs. Black has gone to Maine for a 
while. 

While walking along South Washing- 
ton St., the other afternoon, Miss Mary 
H. Devones, for several years a clerk 
in A. R. Block’s store, was struck by an 
automobile and knocked down. She re- 
ceived a number of cuts and bruises but 
fortunately no bones were broken. 








Plainville 


The Whiting Club, composed of em- 
ployes of the. Whiting & Davis Co., held 
another of its popular social dances in 
the Walter L. Rice Memorial Hall last 
week, at which there was a large at- 
tendance. There was dancing until a 
late hour, music being furnished by a 
colored orchestra. 

The Whiting & Davis team went down 
in defeat before the veteran Webster 
Co. aggregation in the Manufacturers’ 
Basketball League the other evening, 
by a score of 29 to 22, although the 
game was not so close as the score would 
indicate, as the silversmiths ran away 
from the Plainville boys in the first half. 











Winston-Salem, N. C. 


A. Cohn & Co. have added to their 
sales force J. H. Cass who was formerly 
with Gilmers, Inc., this city. 

Harold Vogler of the Vogler Jewelry 
Co. will leave shortly for an extended 
tour of Europe and will be accompanied 
by his sister Miss Helen Vogler. 

Alfred, known to his friends as “Al” 
Cohen formerly with the Mears Jewelry 
Co., this city, left this week for Atlanta, 
Ga., to enter upon his duties in a con- 
nection with Nalpe, Inc. 

Roger Avery of the A. Cohn Co. store 
has been confined to his home since 
Christmas day with an attack of in- 
fluenza. His many friends over the 
country will be glad to learn that he is 
improving rapidly with a likelihood of 
returning to business in another week 
or so. 

Conditions in the Piedmont belt at 
the present time are considered fairly 
good. The holiday business was equally 
as satisfactory if not a little better than 
that of last year. The Winston-Salem 
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tobacco market has already sold above _ 


50,000,000 pounds this season thereby 
putting in circulation something over 
$13,000,000. It is estimated that before 
the close of the season tobacco sales will 
go above 60,000,000 pounds on the local 
market alone. This condition has had 
an appreciable effect on the retail 
jewelry business and most all jewelers 
are reporting a satisfactory volume of 
trade. , 











Max Levi of Levi & LeJeune Co., 
jeweler and pawnbroker, 331 W. Market 
St., on Jan. 3, lost his wife, Mrs. Rosalee 
M. Levi, 51 years of age. Burial was 
on Friday afternoon, in Adath Israel 
cemetery. 

D. A. Moore, president of Moore & 
Hartenstein, local jewelers, and also 


.president of the Stimpson Computing 


Seale Co., Louisville, has announced 
plans for erection of a new $100,000 
plant for the latter concern. 

Hyman Frockt of S. Frockt & Son, 
jewelers and pawnbrokers, at Second 
and Market Sts., Louisville, joined the 
celebrated Hole in One Golf Club at 
Cherokee Club, on Christmas afternoon, 
when he sunk his ace on the short No. 
3 hole. 

Robert J. Ball, Ball Optical Co., 
Louisville, in a recent statement regard- 
ing conditions and outlook, said: “From 
the impressions I have obtained the out- 
look for business in 1928 is excellent. 
From conversations I have had with 
traveling salesmen who cover a wide 
territory I am led to believe that con- 
ditions are favorable for business in all 
sections. So gar as Louisville is con- 
cerned I can not see anything that will 
materially interfere with the city’s 
progress.” 

W. C. Kendrick, president, William 
Kendrick’s Sons, in a discussion of con- 
ditions, said: “True, there appears to 
have been a general depression all over 
the country during 1927, which it is 
hoped will not continue into the new 
year. With cautious buying and exer- 
cise of the spirit of economy to keep 
down overhead expense, we should have 
a fine business in 1928, notwithstanding 
its being a presidential year, which is 
generally conceded to be a detriment to 
business. However, it is difficult at this 
time to forecast what the business of 
1928 will be. Money seems to be very 
plentiful and with this country at peace 
with the world there is apparently noth- 
ing that would indicate other than a 
prosperous year ahead of us. It must 
be admitted that Henry Ford is an im- 
portant factor in the industrial world, 
and with his many plants again in oper- 
ation, giving employment to thousands 
of people, there naturally will be pro- 
duced greater buying power, which, in 
my opinion, will give a new impetus to 
business of 1928; hence I look toward 
the New Year optimistically.” 
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Rogers, Lunt & Bowlen Co., Greenfield, — “The Art of Table Setting” is arranged in portfolio style, 10 by 12% inches in size, 
Please send me a copy of “The Art of Table Set- and illustrated with actual photographs (measuring 7 by 9 inches), which illustrate 
ing”. I enclose fifteen 2-cent stamps (30) tocover :. model table settings made under the supervision of the author of a well-known book 

part of the cost of production and mailing. ; . : 
: of etiquette. There is a separate unit for Breakfast, for Luncheon, and for each 


occasion. All has been prepared in a way to answer one’s questions quickly and 
furnish correct and adaptable suggestions. 





NAME —— a - ————____—____— 





STREET____ anaes 
CITY. STATE 




















See 
How to set the table correctly will never cease to be a subject of great interest to American housewives. Volumes and 
volumes have been written on this subject, but never before has there been provided a way to have one’s questions 


answered so quickly and clearly. 
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So is 





o we wrote the sort of a bok 


a young wife would be interested. trv 


e imagined a young wife and her husband—a charm- 

ing young couple, of course—with taste and back- 

ground, living modestly, yet smartly. And we pic- 

tured them as entertaining another young couple 
over the week end... 

And we wrote the sort of book that we thought the 
wile would be interested in. Taking up, one by one, the 
problems of setting a smart, attractive table — for breakfast, 
luncheon, tea, dinner and one of those delightfully inconse- 
quential late suppers. 

Nothing elaborate. Nothing formal. Touching on a 
score of little matters that such books usually omit, yet 
which give those intimate touches that make for real style 
and real distinction. 

Practical to the last degree . . . and beautifully illus- 
trated. A book that you will surely want to keep. 

The couple we had in mind would naturally be one 
whose instinct and breeding would lead them to select, in 
silverware, nothing but STERLING. And to whose innate 
sense of line and beauty and style the appeal of “Treasure” 
had been quite irresistible . . . We rather suspect them of 
having chosen the [arly American Style—not merely because 
of its vogue—but because here, truly, is authentic 18th Cen- 
tury American design with all its delicacy and restraint and 
exquisite charm. 

But the book doesn’t tell our story (except by inference) 
—it tells your story. And we shall be more than happy to 


send you a copy, if you care to fill out the coupon on the 


Opposite page. 


ROGERS, LUNT & BOWLEN Co. 
Silversmiths + Creators of Distinctive Tableware 


GREENFIELD, MASSACHUSETTS 


Member of the Sterling Silversmiths Guild of America 


Treasure Solid Silver 


STERLING °28/1009 FINE 


. 
r - ome . oo em | 


Treasure 





ENGRAVED 


The Garly American Siyle 





The Early American Style takes its inspiration 
from some of the choicest museum pieces of Early 
American silver. Offered in both the plain and 
engraved ... Your jeweler will be glad to show 
this together with the other lovely “‘ Treasure”’ 
designs... 
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This double-page advertisement will appear in the February issues of leading National Class Magazines— 
Vogue, Vanity Fair, House & Garden, House Beautiful and The Junior League Magazine. 
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Louis Grillo, Greensburg, was in 
Pittsburgh last week replenishing his 
stocks of merchandise. He had a good 
holiday trade. 

David Weiss, a member of the firm of 
Grafner Bros., has been in the East for 
the last week taking his vacation. He 
went for a short stay at the seashore 
and also to New York on business. 

The name of the Kaufmann & Baer 
Co. was changed to that of Gimbel 
Bros. Tuesday of last week at which 
time record breaking crowds visted the 
store, a tremendous volume of business 
being done. 

The Jewelers Duckpin Bowling League 
opened the second half of the season, 
Tuesday night, Jan. 3, with the Heeren 
Bros. Co. team defeating Grafner Bros. 
and therefore the former still has a firm 
hold on first place. The Heeren’s are 
hoping to finish the season by continuing 
to hold on to the local flag. 

Louis Greenberg has been appointed 
receiver for Samuel M. Stern trading 
as the Keystone Jewelry Co., against 
which concern creditors filed an involun- 
tary petition in bankruptcy several 
weeks ago. Mr. Greenberg is endeavor- 
ing to work out the affairs of the firm 
in the interest of the creditors. 

Maurice Rihn, secretary-treasurer of 
the Terheyden Co. says that three days 
before Christmas his house was not 
keeping pace with the December busi- 
ness of 1926 but that the last three days 
before that period there was quite a 
spurt and they went “over the top.” It 
was stated that there was little ex- 
changing of merchandise after the holi- 
days and this appears to have been the 
rule at most stores. 

Heeren Bros. Co. report that its 
shop has been exceptionally busy this 
month, although January is usually good. 
Some very large orders for badges, jew- 
eled badges for lodges, school rings and 
articles of that sort have been coming 
forward in unusually large volume. The 
shop is not working overtime, but those 
employed in it are working full time 
with plenty to do. Members of the firm 
expect brisk trade to continue for some 
time. 

A man giving the name of “Harris” is 
using $50 checks to swindle merchants 
according to warnings sent out here. He 
is drawing these checks on a Detroit 
bank and they are being returned 
marked “no account.” He is giving his 
address as Michigan Ave., Detroit and 
merchants are warned to be on the look- 
out for him. He is using the names of 
Detroit firms to perfect his swindle. A 
man using the name of “Robert Weir,” 
about 27 years old and 5 feet 4 inches 
in height, light hair and light mustache 
is also reported passing out bogus 
checks, using the name of a coal com- 
pany. 

According to very reliable informa- 
tion a number of Wood St. stores did a 
better business in 1927 than they did in 
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1926, some of the establishments which 
cater to the very best trade, it is stated, 
doing considerably better. It is held here 
that 1927 was a good year for the rich— 
the class that had built up comfortable 
fortunes even before the stock market 
began to boom. When market prices 
turned to their advantage, much paper 
wealth was added to what they already 
had and as a result some very nice busi- 
ness was done with people of more than 
ordinary means. As to what 1928 has in 
store along that line is an open ques- 
tion, but there is a feeling that the pres- 
ent year will be a good one for all con- 
cerned. 











George Hymen of the jewelry firm of 
Hymen & Caslav of New York city, has 
been in Rochester calling on the trade. 

A. D. Sher, manager of Russells 
jewelry store, retail establishment of 21 
Main St. E., is out of the city on a 
business trip. 

Ellison Rosenthal, traveling repre- 
sentative of the Philip Present Co., 
Commerce building, recently completed 
a business trip through the East. 

Benjamin Turk, member of the firm 
of Turk & Lisson, Central building man- 
ufacturers and wholesalers, is back in 
Rochester after a business trip to Syra- 
cuse, Utica and Albany. 

Plans for moving his retail establish- 
ment to a new location at Driving Park 
and Dewey Ave., have been delayed by 
the illness of William H. Jackson, retail- 
er of 4377 Lake Ave. Mr. Jackson has 
served the north end of the city for 
12 years. 

Henry C. Oemisch, last week, began 
operation of a retail jewelry establish- 
ment in his own name following the 
liquidation and auction sale of the 
former Oemisch Co., which served Roch- 
ester for nearly 30 years. The Oemisch 
store is located at 101 East Ave. 

Retailers and wholesalers began tak- 
ing inventory last week as the first act 
of replenishing stock after the holiday 
season. Several retailers are planning 
to install new wall cases and a few are 
planning to enlarge quarters. Window 


displays, last week, were mostly of - 


gems and rings in anticipation of an- 
other big diamond year. 

Rosenberg’s, retailers of 89 State St., 
last week, celebrated the 27th anniver- 
sary of their establishment in Rochester 
with an anniversary post-holiday sale. 
Harry Rosenberg, one of the founders 
of the company, is in active charge of 
the business. Jack Harris, who has 
been with the company for 16 years, 
is general manager. 

Rochester friends, last week, learned 
of the narrow escape of Ernest Wash- 
burn, operator of a jewelry establish- 
ment at Eldred, near Olean, when the 
business block containing his store 
burned. Mr. Washburn, who lives on 
the second floor, was carried out by 
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three men who dashed through smoke 
and fire to reach him. The block was 
nearly destroyed. 


Under the slogan: “Rochester, Let’s 
be modern,” Charles Housman, proprie- 
tor of the Clock Shop, 318 State St, 
distributed copies of Rochester’s first 
13-month calendar throughout the city, 
last week. Publication of the calendar 
follows recent agitation for the change 
on the part of several business leaders, 
Simultaneously, Mr. Housman put his 
clock shop on the 13-month basis. 

Police with visions of another robbery 
similar to the one staged by the notori- 
ous “Dutch” Anderson gang several 
years ago, rushed to the D. Present 
jewelry store, 91 Main St. E., in the 
wake of a crash of glass one day last 
week. They found an automobile with 
its nose partly imbedded in the building, 
damaging the store front and the frort 
of a store next door. The driver had 
lost control and the car had bounded 
over the curb. 








Allentown 





All jewelry stores were closed here 
Jan. 2, the day being observed as a holi- 
day because of the fact that New Year’s 
Day came on Sunday this year. 

E. F. Schertzinger, Slatington jeweler, 
entertained members of the Slatington 
Rotary Club with several harmonica 
solos at their meeting Friday evening 
at the Neff House. 

At this week’s meeting of the local 
Kiwanis Club, Dr. J. C. Strauss, optom- 
etrist, was elected chairman of the 
classification committee, while Dr. 
Harry G. Correll, optometrist, was 
named chairman of the membership 
committee. 


Local jewelers seem well pleased with 
the volume of business done during the 
Christmas shopping period. With but 
few exceptions total sales measured up 
to, if not exceeded, last year’s business. 
Jewelers hereabouts must be given credit 
for not being afraid to advertise. It 
was a daily occurrence to see even small 
stores take considerable space in the 
newspapers, and larger stores con- 
tracted for full-page spreads on several 
occasions. 


Mr. and Mrs. James C. Beitel, well- 
known and beloved throughout this sec- 
tion of the Lehigh Valley, just observed 
the 64th anniversary of their marriage. 
The event was quietly celebrated, but 
employees of the Lehigh National Bank, 
Catasauqua, of which Mr. Beitel is pres- 
ident, remembered the couple with a 
basket containing 64 beautiful white 
carnations. For many years Mr. Beitel, 
a veteran of the Civil War, conducted a 
jewelry establishment in the store room 
adjoining his home, moving to the Le- 
high National Bank building upon the 
completion of that structure. Several 
years ago Mr. Beitel disposed of his 
interest in the business to his son, 
Robert J. Beitel, who has since success- 
fully conducted it. 
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Editorials 





A Fine Example of We. — Pen 
Publicity for from time to 
Jewelry time to commend 
highly the real publicity work, both 
positive and negative, that has been 
done by the National Jewelers Pub- 
licity Association, and call attention 
to the unusual number of interesting 
articles that the organization, through 
its staff of writers, is getting into 
newspapers and magazines of the 
country, of a character that will in- 
terest the public at large in the sub- 
ject of jewelry. The few thousand 
dollars that have been expended in 
this work has resulted in advertising 
the jewelry industry in a favorable 
way to the country to an extent that 
could not have been produced with 
millions of dollars’ worth of paid ad- 
vertising. What is more, the excellent 
work done by the same association in 
counteracting the effect of silly or 
vicious articles which would reflect 
upon or injure the jewelry trade and 
also in preventing the publication of 
such articles, has saved the industry 
hundreds of thousands of dollars in 
direct losses. 
One of the most notable achieve- 
ments of the Association recently 


which even stands out beyond that of. 


its many previous efforts in obtaining 
fine publicity, was the publication of 
the article “Saying It with Jewelry” 
which appeared in 5,000,000 or more 
copies of magazines in various Sun- 
day papers throughout the country 
Dec. 31. This consisted of an entire 
page in colors, showing beautiful illus- 
trations of women in morning, after- 
noon and evening costumes and in 
street and negligée dress, which 
clearly brought out the appropriate 
jewelry necessary to complete the pic- 
ture of the well dressed woman. The 
text was short and to the point and 
epitomized in a few words the facts 
brought out in the article which ap- 
peared in THE JEWELERS’ CIRCULAR 
Dec. 29 (pages 33 to 39), under the 
title of “Jewelry Rules the Latest 
Fashions.” This was an article by 
Pauline Ferguson prepared by the 
National Jewelers Publicity Associa- 
tion, and in its newspaper campaign 
many of the same illustrations were 
used except they appeared in colors 
instead of black and white. This was 
accomplished by the association 
through having the article distributed 
by the organization which prepares 
the Sunday magazine sections of the 
Hearst and other papers throughout 
the United States. In all the circula- 


tion of the article amounted to more 
than has ever been given to an article 
pertaining to our industry in any way. 

Altogether. the National Jewelers 
Publicity Association ended the year 
1927 with a wonderful achievement in 
publicity for the jewelry trade and, 
in fact, one that we feel has never 
been surpassed in any other industry. 





WROM the 

Congress Hears Pstenapoint of 
Facts About the jewelry 
Gem Smuggling 4..40 one of the 


most important hearings before Con- 
gress in recent years was that which 
took place Friday last before the Sub- 
Committee of the Ways and Means 
Committee of the House of Repré- 
sentatives, which is investigating 
customs administration. This hear- 
ing was arranged for by the diamond 
men of the country under the auspices 
of Meyer D. Rothschild, president of 
the American Jewelers Protective As- 
sociation, and the witnesses presented 
to the committee facts of the most 
startling character in relation to the 
smuggling of diamonds into the United 
States. The testimony as a whole 
showed that smuggling of diamonds 
into this country has grown to such 
proportions and has developed so 
thoroughly on a commercial scale that 
the whole industry as far as it relates 
to the importing, cutting and dis- 
tribution of gems by legitimate deal- 
ers is seriously threatened, if it has 
not already been undermined. 

The facts presented by George W. 
Messermith, the United States Con- 
sul General at Antwerp, who post- 
poned his return to his post in that 
city in order to appear before the 
committee, was of a most comprehen- 
sive and startling character and 
showed that the illegitimate traffic in 
cut stones is now so well organized 
that the smuggler-broker gives to 
the illegitimate importer a guarantee 
or bond equal to the value of the dia- 
monds assuring him that they will 
be delivered to his agents in the 
United States on a payment of 8 per 
cent of the invoice value, thereby sav- 
ing 12 per cent duty. 

The fact that the trade in Antwerp 
is so tied up with this smuggling that 
a large proportion of the members of 
the various diamond organizations 
there are personally affected makes it 
impossible to get any real céoperation 
from the legitimate trade of that city 
in preventing the smuggling of dia- 
monds here. As a result of the smug- 
gling he showed that the exports of 
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diamonds from Antwerp to the United 
States have steadily declined, in spite 
of the fact that this country is con- 
suming more and more of the Ant- 
werp product. 

The testimony of Ernest W. Camp, 
Commissioner of Customs, of Philip 
Elting, Collector Port of New York, 
of John W. Roberts, special agent 
stationed at New York and in general 
charge of smuggling, and others, cor- 
roborated conclusively the statements 
of the diamond men as to the serious 
proportions to which smuggling had 
reached, while the testimony of Mr. 
Rothschild, Walter M. Kahn, president 
of the Diamond Cutters Association, 
of Frank Jeanne on behalf of the dia- 
mond importers and Andrew Meyer, 
president of the Diamond Workers 
Protective Union, as well as Conrad J. 
Brotherly, president of the American 
National Retail Jewelers Association, 
showed the baleful influence on the 
importing, cutting and distributing 
trade that these illegitimate importa- 
tions have had. 

Practically all of the witnesses 
agreed that the suggestion so often 
advocated in the trade and urged by 
THE JEWELERS’ CIRCULAR, of a reduc- 
tion of duty to 10 per cent on cut 
stones with rough free, was the only 
practical solution that could be found 
to meet the difficulty, but the subcom- 
mittee’s jurisdiction being limited to 
consideration of the administration 
provisions of the traffic act, this was 
not urged as a proposition for the 
committee to act upon immediately. 

As President Rothschild explained, 
the change in duty is what the dia- 
mond trade hope for eventually, but in 
the meantime they recommended that 
the subcommittee, before whom the 
hearing was held, seek to amend the 
administrative provisions of the 
Tariff Law in order that the Presi- 
dent’s power might be extended to 
cope with the smuggling evil. The 
amendment proposed would give the 
Tariff Commission power to deter- 
mine, upon full investigation, whether 
the smuggling carried on now is prac- 
tically uncontrollable and if so, permit 
the President to have the power to 
remedy the evil by reducing the rates 
of duty; or, as in the case of rough 
diamonds, removing them from the 
dutiable list entirely. 

Here is the one practical remedy 
that has been proposed to meet a situ- 
ation that is causing tremendous loss 
to the Government of the United 
States in the way of revenue, and at 
the same time threatening the very 
business life of the legitimate dia- 
mond importers, diamond cutters and 





(Continued on page 85) 





- £—TH sn» 











January 12, 1928 


\ Ld 
NT 
al Wa 


Harry Goldstone, jeweler, has removed 
his office from 35 Maiden Lane to 48 W. 
48th St. 

Richard S. Wormser, pearls, 22 W. 
48th St., left for Europe last Saturday, 
sailing on the Vollendam. 

Mr. Ritter of the Ritter, Greenberg 
Co., Philadelphia, was an out-of-town 
visitor in this city last week. 

Ben Klein, dealer in watches, 20 
Maiden Lane, announced last week that 
on Jan. 1 his brother, Jules Klein, be- 
came a member of the firm. 

According to a notice filed at Albany, 
N. Y., last week, the capital of the 
Gilden Watch Co., this city, was reduced 
from $20,000 to $4,000. 

Lester A. Cavanagh, formerly with 
the J. L. Warner Co., Inc., is now repre- 
senting Mileti Bros., manufacturing 
jewelers, 110 W. 40th St. 

Charles Brown, of Stein & Ellbogen, 
Chicago, was in this city last week on a 
buying trip and left on Friday for the 
West. 

Reginald Reichman of Reichman Bros., 
20 W. 47th St., accompanied by his wife, 
sailed for the European diamond markets 
last Friday night on the Aquitania. 

The business of Lieberman Bros., 
wholesale jewelers, this city, was incor- 
porated at Albany, N. Y., last week, 
with a capital of $75,000 preferred stock 
and 375 shares of common stock. 

Water used to extinguish a fire which 
broke out recently in a nearby shoe re- 
pair shop did slight damage to the 
jewelry store of I. Block, 2007 Mott 
Ave., Far Rockaway, L. I. 

Walter P. McTeigue, manufacturing 
jeweler, 36 W. 47th St., was a passenger 
on the Mauretania which left recently 
for Europe. Mr. McTeigue will be gone 
about six weeks. 

Harry Zickerman has been engaged as 
a traveling salesman by the firm of A. 


* Roseman, 10 W. 47th St. He expects to 


leave about Jan. 15 for his trip and will 
cover the Southern and Western terri- 
tory. 

Aaron Sverdlik of Robinson & Sverd- 
lik, 527 Fifth Ave., sailed last Friday 
on the Aquitania. Mr. Sverdlik will 
visit the European precious stone mar- 
kets in the interest of his firm and ex- 
pects to return in about a month. 

It was announced last week by Grim- 
sey & Trojan, jewelers, with offices at 
105 W. 40th St., and 15 Maiden Lane, 
that on Jan. 1 the firm was dissolved. 
Charles E. Grimsey will continue in busi- 
ness at 15 Maiden Lane, Room 801, while 
August Trojan will remain in business 
at 105 W. 40th St., Room 612. 
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E. V. Clarke, representing Ringen 
Bros., importers of watches, 170 Broad- 
way, will call on the trade shortly in 
New York State and New England with 
a line of Champ watches, for which the 
Ringen concern is the sole agent in the 
United States. 

Leo Hartfield, of the Hoffrers Watch 
Co., 865 Fifth Ave., who has been in 
Switzerland visiting the firm’s factory 
and also the markets in Germany and 
France, was scheduled to return to this 
country yesterday (Wednesday), on the 
Paris. 


J. Bernard Rosenfeld, who is affiliated 
with Morris Rosenfeld, importer of dia- 
monds, 68 Nassau St., sailed for Europe, 
Wednesday, Jan. 4, on the George Wash- 
ington. Mr. Rosenfeld has gone abroad 
on a purchasing trip and will visit the 
diamond markets at Amsterdam and 
Antwerp. 


An error appeared in these columns 
last week in naming Eugene Simpson, J. 
Stern and Mr. Webb of the National 
Smelting & Refining Co., as the cred- 
itors’ committee for N. Rosen & Co., 106 
Fulton St. It should have been stated 
that this committee was recently ap- 
pointed in the matter of Lehr & Henken, 
jewelers, Fulton St., this city. 


William B. Ogush of Katz & Ogush, 
Inc., platinum manufacturers, will sail 
for Europe on the Majestic, leaving Jan. 
14, for Cherbourg. Mr. Ogush will spend 
considerable time in Paris, the European 
office of Katz & Ogush, Inc. Mr. Ogush 
will also visit extensively in Switzer- 
land, Belgium, Holland and France. He 
will devote some time to the purchasing 
of diamonds in Amsterdam. 

On Monday morning, Jan. 30, Robert 
S. Tipping, secretary of the Jewelry 
Crafts Association, will deliver a lecture 
on “Style in Jewelry as it Relates to Cos- 
tume Design” at the Brooklyn Museum, 
Eastern Parkway and Washington Ave., 
Brooklyn. The lecture will be given in 
the Auditorium of the Museum at 10.45 
o’clock, and is one of a series of four 
talks to be made by authorities on their 
subjects. 

An appraisal of the estate of Mrs. 
Cora Louise Hufnagel, who died at her 
home in Mount Vernon on Oct. 16, 1916, 
and was the wife of Edward H. Huf- 
nagel, Mount Vernon jeweler, was filed 
on Friday last, showing that she left 
$133,318 gross and $119,856 net, all of 
which went to her husband. She owned 
100 shares of preferred stock in E. H. 
Hufnagel, Inc., jewelers, of 10 South 
Fourth Ave., Mount Vernon. 





N. Rosen & Co., jewelers, 106 Fulton 
St., were petitioned into bankruptcy in 
the United States District Court, this 
city, last Saturday. The petitioning 
creditors include: General Alloy Co., 
with a claim of $1,000; Kahn & Din- 
hofer, $1,000 and G. Sollazzo & Son, $50. 
At a recent meeting of the creditors of 
the Rosen concern a committee was ap- 
pointed including: Eugene Simpson, G. 
Solazzo, David Rosen and Morris Katz. 
Sternberg & Rosen were chosen counsel 
for this committee. 

Sarah Hersh, trading as Hersh’s 
Jewelry Store, 188 Main St., Poughkeep- 
sie, N. Y., was petitioned into bank- 
ruptcy in the United States District 
Court, this city, on Tuesday, Jan. 3. The 
creditors instituting the action and their 
claims include: J. J. Schmukler, $200; 
Schmukler’s Silverware Dept., Inc., $150 
and S. & W. Mfg. Co., $150. Judge God- 
dard has appointed Frederick W. Steele 
as receiver under a bond of $1,000. The 
concern, it is alleged, owes about $8,000 
while the assets are approximated at 
$2,000. The petition was filed on behalf 
of creditors by Sternberg & Rosen, at- 
torneys, Woolworth building. 

A meeting of the creditors of M. K. 
Nelson, Binghamton, N. Y., was held 
last Saturday at the offices of Sternberg 
& Rosen, attorneys, Woolworth building, 
at which an offer of settlement on the 
basis of 25 cents on the dollar was made. 
This offer is payable 10 cents in cash and 
the balance of 15 cents in endorsed notes 
and has been recommended by the com- 
mittee. The firm, it is said, owes about 
$14,000 while the assets total approx- 
imately $6,400. Those chosen to serve 
on the creditors’ committee, of which 
Sternberg & Rosen are counsel, include: 
Henry Davidson, S. I. Marks and Bernard 
Weisberg. 

A voluntary petition in bankruptcy 
was filed in the United States District 
Court, this city, Tuesday, Jan. 3, by 
Morris Slobotsky, manufacturing jewel- 
er, 58 Forsythe St. The schedules filed 
with the petition list the liabilities at 
$5,469, which amount represents, secured 
claims, $40 and unsecured claims, $5,429. 
The assets total $859 and include: cash 
on hand, $25; stock in trade, $200; 
household goods, $75; machinery, tools, 
etc., $200; debts due on open accounts, 
$219 and property in reversion, remain- 
der and trust, $165. The largest unse- 
cured creditors are as follows: S. Pol- 
lock, $117; A. Heller, $100; J. H. Jacob- 
son, $202; E. Wilner, $426; Podalsky & 





(Continued on page 83) 





Say 


MULE NS a ee ee eee ee ee 








82 THE JEWELERS’ CIRCULAR January 12, 1928 


——, 


Over One Hundred Years the Jewelers’ Bank 














CH CHATHAM 
Pw A Bank’s Best Friend 
» L 
Is a Satisfied Customer 

\ sie Hundreds of Jewelry Merchants opened their first bank 

\y “Sea K account here and are among our best friends today. 
ATion AL BAN Per | 

TRust ComPANY We Welcome New Business 
Main Office—149 Broadway 


Branches—Battery to the Bronx 








Surplus and 
over 
Poe =i Resources Over a Quarter of a Billion Dollars 








3090090090959 00006000000006262c0¢c pe | pe | ep | pe | cee | ee | cae | ae | ee | ee | ce | ee | ee | ce | ee | ee | | ee | ee | ee | 
FT| ke eae) meee mee) ce) ee) wef ec te ee) we eee te ee ee te ee ae ee el 








p | ae | ae | a | 
ICICI ICICI. 


|| THE STATE BANK 


| 
‘| 376 Grand St. 
SALMON P. CHASE, Secretary of the Treasury under LINCOLN H ; N E Ww O R K 


Permanent Trust Service : 


Always on duty HF H. C. RICHARD, President 


That National Banks have Through our Trust De- 

complete trust powers is partment, we serve in- 

not generally understood. dividuals as trustee, ex- 

The Federal Reserve Act phate he anna 7 Ss -al A f 
: guardian. We serve cor ff ecializes in Accounts o 

= ape ri a wel porations as registrar and t P 

ables National banks to transfer agent of stocks 


exercise full fiduciary and as trustee for bond 
powers. ep issues. # Jewelers 


Large capital resources and a perpetual charter " d 
make for stability and permanence. an 


THE : 
CHASE NATIONAL BANK 4 
of the City of New York 4 
57 Broadway, Head Office 





OOOO CICIC IC 
be | he | he | ate he he te ae | ae | oe | 


ICICIC 





sc 3c 





ICICI IC ICICI 
IICICIC “T 


IWICICIC 
WICICICICICIC 





ICICI 
ic 


ICICIC 
Cococy 


ICICI 
ICIC. 


ICI 


Diamond Merchants 


It 


IMINO cIcIc or 
ICICI CIC IC 





Resources over $115,000,000 


; Two Convenient Branches: 
75 Maiden Lane _— Madison Ave., at 41st St. 
Capital and Surplus and Undivided Profits $105,000,000 t 

















IOOICIC IC IC 
icac 
Mococococy 


: | | | ae | 

















mre se rere re ee Lee ore ee eee le ere ee ore ore [ee lore lee 
IC IOICICICICc 





agacagac aca acacacagacas Ic 
OICIC IC Soocseseoeoecocscecscoese 3c JCICICIC 


g Banking Service for the Jewelry Trade 
| 
| 

















E offer to jewelers the special facilities developed through years of 
intimate association with their business, together with all the 
financial and service resources of a great banking institution. 


MARKET AND FULTON OFFICE 


AMERICAN EXCHANGE IRVING TRUST COMPANY 
81 Fulton Street, New York 















































January 12, 1928 





(Continued from page 81) 








Son, $736; M. Perlmutter, $836; W. 
Rosenberg, $622; A. Tashman, $1,100; 
A. Levine, $143 and J. H. Kaplan, $266. 

The firm of Pieser & Furze, makers of 
enameled jewelry, this city, was incor- 
porated at Albany, N. Y., recently with 
a capital of $10,000. 

Henry Hausmann, _ secretary-treas- 
urer of Haussmann, Inc., New Orleans, 
La., will be in New York to attend the 
Jewelers’ 24 Karat Club banquet. 

It was announced last week that the 
firm of Zimmern, Rees & Co., 20 W. 
47th St., had been dissolved on Dec. 31 by 
mutual consent. 

Sol Roseman of the firm of A. Rose- 
man, importer of diamonds, 10 W. 47th 
St., will leave Jan. 16 on a trip and ex- 
pects to cover the Eastern States, Mid- 
dle West and Far West. 

The Benrus Watch Co., 62 W. 47th 
St., has made several additions to its 
sales force. The new sales representa- 
tives include: Simon Gershey, William 
Schlessinger and Jack Knosman. 

Arthur B. Veit of B. & L. Veit, Inc., 
importers of diamonds, 11 Maiden Lane, 
left last Monday on the Columbus for a 
six weeks’ visit to the foreign diamond 
markets. 

Edward MacCourt, who is well known 
in New England will, after Jan. 16, 
represent Louis Manheimer & Bros., 
Inc., of New York in that territory. Mr. 
MacCourt will make his headquarters in 
Boston and will travel from that point. 

The Hoboken Jewelry & Gift Shop, 
Hoboken, N. J., filed a voluntary petition 
in bankruptcy in the United States Dis- 
trict Court last week. The assets total 
$2,200 while the liabilities aggregate 
$3,200. 

Victor H. Gilbert has joined the sales 
force of Untermeyer-Robbins & Co., 
20 W. 47th St., and will represent this 
firm in the South and Texas. He will 
call on his customers and friends in his 
territory in the near future. 

William A. Mercer of Wm. A. Mercer 
& Co., Inc., importers and cutters of 
precious stones, 62 W. 47th St., delivered 
an interesting lecture last Monday eve- 
ning at the Connecticut Institute of Fine 
Arts. He took as his subject “The Gem 
in the Making.” 

A collection of Colonial and Georgian 
silver will be offered for sale at 2 p. m. 
on Jan. 20 and 21 at the Anderson Gal- 
leries, 489 Park Ave. This collection is 
being sold by order of Mrs. Gertrude H. 
Camp and can be inspected from Sun- 
day, Jan. 15 to the day of sale. 

Robert Salzman, for many years con- 
nected with Aisenstein-Woronock & 
Sons, Inc., has joined his brother, Mur- 
ray Salzman, formerly at 40 John St., 
and in the future they will engage in 
business under the firm name of Salz- 
man Bros., at 9 Maiden Lane. 

The creditors of the I. Charak Co., 
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Inc., Boston, Mass., held a meeting last 
Saturday morning at the office of Stern- 
berg & Rosen, attorneys, Woolworth 
building. An offer of 50 cents on the 
dollar, payable in cash, was made. A 
creditors’ committee was also appointed 
for which Sternberg & Rosen will act as 
attorneys. The firm owes about $105,- 
000, while the assets total approximately 
$90,000. 

The trade was notified last week that 
a co-partnership heretofore existing be- 
tween Andrew Patterson and Edward 
Starke, under the style of Patterson & 
Starke, was dissolved by mutual consent 
on Dec. 31. Mr. Patterson has retired 
while Mr. Starke has acquired the as- 
sets and assumed the liabilities of the 
firm and will continue in the precious 
stone and pearl business under the same 
name at 65 Nassau St. 


A. J. Barnett, western representative 
for Michael Levy, manufacturer of gold, 
diamond and platinum jewelry, 36 W. 
47th St., is paying his annual two weeks’ 
visit to the concern’s office in this city. 
Mr. Barnett makes his residence at Den- 
ver, Colo. It was announced by the firm 
last week that Sieg Rosenthal, for the 
past five years associated with Fred 
Kaufman, has resigned his position and 
hereafter will travel for Michael Levy 
in his former territory, covering the 
Southeast and Middle West. Jesse Frank, 
who was formerly affiliated with the A. 
& Z. Chain Co., will in the future repre- 
sent the Levy concern in his former ter- 
ritory in the Middle East and West. 


The Lenall Watch Co., with an office 
at 180 Broadway, New York, and a re- 
tail store at 111 Church St., New Bruns- 
wick, N. J., was petitioned into bank- 
ruptey in the United States District 
Court, this city, last Monday. The ac- 
tion was started by Goldman & Frier, 
attorneys, 15 Maiden Lane, on behalf of 
the following creditors: Reed & Barton, 
$52; Towle Mfg. Co., $180, and Gorham 
Mfg. Co., $1,817. Judge Goddard has ap- 
pointed Samuel H. Hoffstedt as receiver 
under a bond of $10,000. By order of 
Judge Runyon, in Trenton, N. J., Mr. 
Hoffstedt has also been appointed an- 
cillary receiver for the New Jersey as- 
sets. It is claimed that the concern owes 
about $80,000 while the assets approx- 
imate $20,000. 

The trade is cautioned to be careful 
in dealing with a swindler who last week 
victimized the firm of Ludwig Bros., 61 
Beekman St. The stranger visited the 
Beekman St. place claiming to be a 
friend of a customer of the Ludwig con- 
cern. He chose two bar pins which he 
asked to take on memorandum. The 
office of the customer of the Ludwig 
concern was communicated with but un- 
fortunately the man was out. The visi- 
tor was finally allowed to take the pins 
worth about $90 on memorandum. He 
gave his correct name and address but 
on inquiry it was learned that the man 
had not lived with his wife, who resides 
at the address given, for two years. It 
is understood that this man has got 
goods from several concerns in the city 
in the same manner. 
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The retail jewelry firm of Chas. P. 
Martin, 519 Fulton St., Brooklyn, is 
offering a reward for the recovery of an 
unusual diamond ring stolen recently 
from the purse of a customer. With the 
diamond ring also went a diamond set 
wedding ring which the jewelry con- 
cern is endeavoring to recover. The dia- 
mond ring was set with a gem weighing 
5.15 carats and was in a platinum 
mounting. Each shank was mounted 
with five small diamonds. The large 
stone was an old mine cut gem slightly 
yellow, no imperfections, and was not 
perfectly round. The wedding ring was 
made of platinum and was studded with 
29 small diamonds, each of which was 
set in separate prongs. Any information 
about either of these rings should be 
forwarded to the firm of Chas. P. Mar- 
tin, which is offering a reward. 


The Executive Committee of New 
York Retail Jewelers’ Association held a 
regular monthly meeting last Friday 
evening at the Hotel Astor. This session 
was presided over by President A. Lan- 
dau and during the evening a number of 
subjects of interest to the membership 
were discussed, including the auction 
question and the topic of the retailing 
wholesaler. From the reports received 
at the meeting, business in the jewelry 
trade was fairly good during the past 
holiday season. It was also announced 
that Sam Feldman, president of the 
Brooklyn Retail Jewelers’ Association, 
will go to Syracuse shortly where he will 
attend the meeting of the Executive 
Committee of the New York State Re- 
tail Jewelers’ Association. It is under- 
stood that a proposed auction ordinance 
for the State has been drawn and will 
be introduced in Albany about Jan. 15. 
A similar bill will be presented within 
the near future in the Municipal As- 
sembly of New York City. 


An attempt to hold up the pawn shop 
of A. Bruder, 860 Columbus Ave., was 
frustrated last Friday by Detective 
Harold Moore of the W. 100th St. station 
who was slightly wounded in a gun 
fight with the robbers. On Friday De- 
tective Moore noticed a white man and 
two negroes in a whispered conference 
on the sidewalk outside the Bruder store. 
He saw the negroes post themselves as 
lookouts and the third man walk into the 
entrance. When the detective ap- 
proached the hold-up man dropped a 
pair of baby’s overshoes he had held un- 
der his coat and whipped out a pistol. 
Moore slipped a finger in the trigger 
guard preventing the discharge of the 
pistol. They clinched and rolled out on 
the sidewalk. As Moore struggled to his 
feet, his head cut from the blow by the 
negro, and fired shot after shot at the 
robber, Patrolman Michael Stark came 
running through 103rd St. Stark, too, 
emptied his pistol as the fugitive dived 
into a cellar at 103 W. 103rd St. The 
shots scattered a crowd which had gath- 
ered to watch the fight. Moore kept on 
after his man as detectives under Lieu- 
tenant Joseph Appel and reserves under 
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Captain Daniel Kelleher blocked off traf- 
fie in 103rd, 104th and 105th Sts. The 
chase was abandoned after a woman told 
of seeing the man get into a taxicab. 


J. S. Alexander, David Moss and 
Adolph Bruner have been added to the 
selling staff of the Roland Watch Co., 
French building, 551 Fifth Ave. 


Officers will be chosen at the annual 
meeting of the Metropolitan Retail 
Jewelers Association to be held tonight 
(Thursday) at Lexington Hall, 109 E. 


116th St. 

Samuel C. Yokelson of the Yokelson 
Co., importer, cutter and setter of pre- 
cious stones, 108 Fulton St., left Friday 
on the Aquitania for the firm’s Paris 
office at 6 Rue de Provence. Mr. Yokel- 
son expects to be in Europe about five 
weeks, during which time he will visit 
the precious stone markets of Europe, 
making his headquarters at the firm’s 
Paris office. 

Salvatore Mastrobuono, Jeannette, Pa., 
who was arrested last month in the 
jewelry store of Abraham Levy, 6 
Maiden Lane, after it is claimed he 
“switched” a ring, pleaded guilty to 
petit larceny last Tuesday when ar- 
raigned before Judge Levine in Part 6 
Court of General Session sentence will 
be imposed on Jan. 20. The prisoner, it 
is charged, substituted a cheap ring for 
one costing $225, but the theft was dis- 
covered by Mr. Levy before the man 
left the store. Detectives Regan and 
Howe of the Maiden Lane Squad, after 
searching the man found the ring in his 
pocket. A pawn ticket for another ring, 
which the man confessed he stole from 
the jewelry store of A. S. Borg, 298 
Fifth Ave., was also discovered in the 
prisoner’s possession. 


The regular monthly meeting and in- 
stallation of officers of the Jewelers’ 
Square Club for the ensuing year took 
place at the Cafe Boulevard last Mon- 
day evening. The attendance was the 
largest seen since the club’s inception 
and was a tribute to the retiring as well 
as the incoming administration. From 
the time the excellent dinner specially 
prepared with several surprises was 
served until the last act of the show 
was performed nothing but praise was 
heard from the members. A feature of 
the meeting was the presentation of a 
beautiful sterling silver table center- 
piece from the club to its retiring presi- 
dent, Benjamin F. Biffar. This presenta- 
tion was made by Past President Ben 
Cohen. The installation of officers was 
most ably conducted by Major Gordon 
S. P. Kleeberg, president of the United 
States Army Square Club at Governors 
Island. His ceremony was impressive. 
Joe Graf as usual furnished the humor- 
ous portion of the meeting as only he 
can. The next meeting will be held 
Monday evening, Feb. 6. 


E. C. Baldwin, Jamestown, N. Y., was 
among the out-of-town jewelers who 
visited the wholesale trade here last 
week. 

J. K. Thompson & Son Co. moved 
Monday into its new location, Suite 532 
in the Brisbane building, adjoining the 
Queen City Material Co., which has been 
established in that location for 20 years. 
J. K. Thompson & Son Co. was estab- 
lished two years ago and has stressed a 
“no goods at retail’ policy. 

The jewelry store of George H. Well- 
man in the Commerce building Arcade, 
Erie, Pa., was robbed on Jan. 2, when 
thieves broke a window and stole sev- 
eral watches and a bracelet, valued in 
all at about $185. Another robbery was 
frustrated by a patrolman when he dis- 
covered a transom in the Kraemer 
jewelry store at 920 State St. had been 
broken. 

Ernest Washburn, Eldred, Pa., jewel- 
er, had a narrow escape from death 
when fire destroyed his store and ad- 
jacent buildings on the morning of Jan. 
3. Mr. Washburn, who has been a 
paralytic for 25 years, was asleep in 
his room over the store when the fire 
was discovered. He was rescued by fire- 
men. The jewelry store was completely 
destroyed with a loss of about $10,000. 


Joseph D. Little of the International 
Silver Co. will address the Buffalo Ki- 
wanis Club on “The Romance and His- 
tory of Silver” at their luncheon meet- 
ing on Jan. 18. During the afternoon 
Mr. Little will be at T. C. Tanke’s up- 
town store to answer any inquiries re- 
garding silverware. In the evening he 
will give a stereopticon lecture on the 
same subject at the Hotel Statler at 
8 o’clock, to which all local retail jewel- 
ers are invited. 








Ohio Notes 


TRADE CONDITIONS 


The usual after holiday lull in buying is 
apparent in the jewelry trade in the Akron- 
Canton area and sales in early January 
were the slowest in several weeks. Most of 
the first week in January was given over to 
exchange of merchandise bought for gifts 
and with the advent of another two weeks 
trading is expected to be stimulated. In- 
dustrial conditions in this section are much 
improved and already better business is re- 
flected. Optimism prevails in the entire dis- 
trict and jewelers and gift shop proprietors 
are very much encouraged over the outlook 
for the first half of 1928. 








The Gift and Party Shop, one of the 
largest gift stores and jewelry shops in 
the Canton area, which was badly dam- 
aged by fire recently has been reopened 
at its original location. The store has 
replaced all damaged merchandise, little 
having had to be sold at a discount. 

Jewelry and other departments of the 
William F. Oelman Co. Department 
Store, Dayton, will be discontinued Feb. 
1, when the store will cease to exist. 
This store for many years has main- 
tained a large jewelry department and 
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also has conducted an extensive gift 
merchandising business. 

When a downtown block in New 
Castle, Pa., was gutted by fire recently 
with a loss of $75,000, the Moes jewelry 
store was one of the several stores which 
suffered. Little interruption in business 
resulted, the store being reopened with- 
in a few days after, temporary repairs 
were made. Most of the damage was 
from smoke and water. 

Sam L. Morganstern, proprietor of 
the Central Department Store, at Ash- 
land, Ohio, has just leased a corner lo- 
cation for a term of years, it is an- 
nounced. After alterations, Mr. Morgan- 
stern will occupy the premises with his 
new store, which, among other depart- 
ments, will have a large jewelry and gift 
section. New fixtures are to be in- 
stalled and a basement store opened. 








Atlanta 


J. C. Little has been employed as 
watchmaker by Myron E. Freeman & 
Bro. 

H. A. Nooner, LaGrange, Ga., and 
H. M. Frost, Asheville, N. C., were out- 
of-state visitors in Atlanta during the 
week. 

B. Stern, proprietor of “The Smallest 
Jewelry Store in Atlanta” next door to 
the Forsyth Theater, has been ill in a 
local hospital for several days. 

Harry Deutsch, salesman for Hammel, 
Riglander & Co., spent several days in 
Atlanta during the week calling on the 
local trade for his firm. 

Charles Pass, for many years with 
Ewing Bros., wholesale jewelers, and 
one of the best-known salesmen in the 
city, has left for Cincinnati, Ohio, to 
take up his duties as representative of 
the Hahn-Jacobson Co. 

B. I. Mann, an auctioneer at the May 
Bros. store, was recently fined $50 and 
costs by Recorder A. W. Callaway when 
he pleaded guilty to violating the city 
ordinance requiring that all jewelry 
sold at auction be plainly tagged. Mr. 
Mann was charged with auctioning a 
ring the tag of which did not specify 
the weight of the stone as required by 
the statute. 

Friends of J. P. Stevens will regret 
to learn of the death of his brother, Dr. 
Walter LaConte Stevens, which occurred 
recently in Lexington, Va. Dr. Stevens 
who was 80 years old, was professor 
emeritus of physics at Washington and 
Lee University, having retired from 
active service in 1921 after having been 
head of the department for more than 
20 years. 











Avery, Incorporated, Columbia, S. C., 
has been granted a charter. The con- 
cern has a capital stock of $20,000, and 
will do a retail jewelry business on Main 
St., Columbia. The- incorporators are 
W. E. Avery, N. M. Avery and T. M. 
Harvey. Avery, the jeweler, is one of 
the pioneer jewelry companies in Co- 
lumbia. W. E. Avery, its president, has 
been prominently connected with the 
jewelry industry for a number of years. 











“Jack” Rosenbluth, diamond merchant, 
is established at 116 S. Eighth St., in the 
Diamond Exchange building. 


Charles J. Maxwell & Co., Inc., has 
moved from its old location on Walnut 
St. at 16th to 212 S. 16th St., across the 
street. 

The New York Jewelry Exchange has 
been opened at 110 S. Eighth St., by A. 
Lopatin, formerly in the _ wholesale 
jewelry business here but more recently 
in New York. 


Elsie M. Draving of 4721 Frankford 
Ave., has registered herself as trading 
as Draving’s Gift Shop at 4458 Frank- 
ford Ave. in the Kensington section of 
the city. 

Charles W. Klein, jeweler, who was 
declared bankrupt several months ago, 
has applied for a discharge from bank- 
ruptcy and a hearing is announced for 
Wednesday, Feb. 15, in the United States 
District Court here when creditors are 
asked to attend. 

The many friends in the trade of J. C. 
Oberholtzer, manager of the materials 
department of Jos. C. Bechtel & Co., 
Inc., and one of the most popular men 
on Sansom St., are glad to learn hé is 
convalescing nicely from an operation 
for the removal of one of his kidneys. 
He is not yet allowed to leave the Abing- 
ton hospital, but is expected home within 
a few days. It will be several weeks, 
however, before he will be back on the 
job. 

General comment of the wholesale 
jewelry trade here on the results of the 
holiday period is that on the whole it 
did not run far behind the same period 
last year in the amount of business done 
and there is considerable satisfaction 
that this is so. The chief complaint just 
now is that collections are slower than 
was expected but both manufacturers 
and jobbers look forward to an improve- 
ment in this line before the end of the 
month. In general at this time, money 
is easier than seems to be the case now. 

The fake auction nuisance is flourish- 
ing again on Market St. and one or two 
other main shopping streets in various 
sections of the city, this being due main- 
ly to the fact that retailers were so tied 
up with their own business during the 
holiday season, they had no time to 
watch these places and report them to 
the police or to the Better Business Bu- 
reau. The latter organization now is 
keeping a close eye on these places and 
apparently the fakers know this for 
within the last few days the barkers 
have been less noisy and the pullers-in 
less active than for some little time. 


A window smasher who had broken 
the large window in the pawn shop of 
Louis S. Lavin, at 16th and South Sts., 
early in the morning, was interrupted 
by a policeman, just as he was about to 
thrust his arm through the hole in the 
glass and gather up some of the jewelry 
on display. The policeman, Butler, ran 
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to the store when he heard the noise of 
the broken glass and the thief, hearing 
his approach, turned and ran south on 
16th St. Butler fired several shots at 
the fugitive who disappeared in a maze 
of alleys in that section and escaped. 
He had not had time to gather up any 
loot. The policeman believes the man 
was hit by one of the bullets but a ciose 
watch on hospitals failed to reveal any 
suspicious characters applying for treat- 
ment. 











J. Clark Houghton of the Weber store, 
spent part of last week in New York 
city on business. 


F. A. Wheeler of the traveling sales 
force of the Non-Retailing Co. and wife 
have returned from a holiday visit to 
Keene, N. H. 


L. R. H. Booth of J. F. Sturdy’s Sons 
Co., Attleboro Falls, Mass., and Frank 
Sperber of the Newall Mfg. Co. of Chi- 
cago were recent visitors here. 


W. W. Appel & Son furnished the six 
silver cups which were the prizes in the 
recent amateur boxing tournament 
staged by the St. Joseph A. C. Club, 
and 22 gold footballs for the members 
of that club’s football players. 


The big silver loving cup presented 
by Mayor F. C. Musser as the principal 
prize in the Mummers’ Parade here on 
New Year’s Day was furnished by Louis 
Weber & Son. This prize was for the 
best industrial float. 


Richard H. Smith of the S. Kurtz 
Zook store engaged in a golf tourna- 
ment in Philadelphia, on Jan. 2, in the 
afternoon, after viewing the big Mum- 
mers’ Parade in the morning. George 
Brown, the head watchmaker for Mr. 
Zook, has resumed his duties after an 
operation at a city hospital. 


Robert E. Miller, vice-president of the 
Hamilton Watch Co., was last week 
elected a director of the Lancaster 
Y. M. C. A. In a published list of the 
first telephone subscribers in Lancaster 
back in the early ’80’s the Lancaster 
Watch Co., now the Hamilton, was 
among them. 


These trade representatives recently 
visited Lancaster: Ralph J. Weaver, 
with D. S. Peden, Grove City, Pa.; C. 
M. Ernst, with Harris Kline, Norfolk, 
Va.; G. C. Morris, Martins Ferry, Ohio; 
B. F. Hann of Hann & O’Neal, State 
College, Pa.; William B. Bailey of Bailey 
& Holland, Uniontown, Pa. 


These new students have enrolled at 
the Bowman Technical School: M. 
Morgenstern, New Haven, Conn.; Miss 
Ruth Bard, Mechanicsburg, Pa.; Ralph 
Malleys, Columbia, Pa.; Harold Re- 
tishauser, Canajoharie, N. Y.; Robert E. 
Russell, Coatesville, Pa.; Paul C. Gilli- 
lan, Wheeling, W. Va. Miss B. Pauline 
Kachel, Lancaster, has finished a course 
at the school and taken a position as en- 
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graver for the J. F. Apple Co. Lan. 
caster. Ralph Hinkle of Miami, Fig, a 
farmer instructor in the school, is visit. 
ing Lancaster. 











Window-smashing thieves broke into 
Borenstein’s Jewelry Shop, South Bos. 


ton, last week. Goods were reported 
missing. The same men also raided 
several other stores in the same district. 

Leon Misirian, formerly at 617 Wash. 
ington building, is now located in the 
offices of Somers & Co. He sold out 
his stock at the former place to Leslie 
L. Briggs, who is carrying on the busi- 
ness at 617. 

Howard & Co. is holding a sale of a 
fine collection of gems valued at $208, 
000, including high-priced diamonds and 
pearl necklaces. The sale is being made 
under license of the Court for adminis- 
trators of an estate. 

Bigelow, Kennard & Co. supplied the 
fixtures in hammered iron and wood at 
the new restaurant of Durgin, Park & 
Co., which was opened last week with a 
great flourish. The atmosphere of old 
New England is preserved throughout 
the premises. 

H. A. Martin of Smith, Patterson Co. 
has returned from New York where 
he went to observe the latest innova- 
tions on display. The ideas he secured 
he will turn to the benefit of the local 
trade. He also made large purchases 
of goods for his department. W. L. 
Hough, Connecticut salesman for the 
company for years, has severed his con- 
nection. His place has been taken by 
W. E. Yeo, formerly local salesman. 

A. Stowell’s team scored highest 
points in the Boston Jewelers’ Bowling 
League last week. The scores: Kennard 
1361, D. C. Percival 1348; M. S. Page 
1363, I. Alberts 1356; Smith Patterson 
1364, Shreve, Crump & Low 1333; A. 
Stowell 1381, Hodgson Kennard 1321; 
J. M. Kirby 1341, Lenox Jewelry 1230; 
Harkins & Murphy 1340, Thomas Long 
“tt Ripley Howland 1346, E. B. Horn 








South Carolina Notes 





Thieves recently entered the store of 
the T. E. Epting Jewelry Co., 1215 Tay- 
lor St., Columbia, S. C., entrance being 
gained through the transom over the 
front door. The stolen jewelry included 
bracelets, rings, cuff links, fountain pens, 
buckles and cigarette cases. 

Two people, charged with receiving a 
part of the $3,000 worth of jewelry 
stolen some time ago from the store of 
Ben C. Hough, jeweler of Lancaster, 
S. C., have been bound over to the su- 
perior court at Charlctte, N. C. The 
jewelry of various kinds, said to have 
been found on the persons of the defend- 
ants, were identified by Mr. Hough, who 
was present at the hearing. The value 


of the goods taken from the two was: 


estimated at $200. 
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Chicago Notes 


A final dividend of 10 per cent has been 
mailed to the creditors of Lewy Bros., 
making a total of 25 per cent distributed. 

Ed. Craft, of the Craft Co., Indianapo- 
lis, Ind., is calling on the trade in Chi- 
cago this week. Mr. Craft will leave 
here for other cities in the Middle West. 

E. F. Doering, of Waupun, Wis., ac- 
companied by his son, Robert Doering, 
spent several days of the past week in 
Chicago looking over new spring goods. 

Charles F. Selber, diamond dealer, with 
offices on the 13th floor of the Mallers 
pbuilding, is making a short business trip 
this week through the North. 

S. C. Lund, of the A. C. Becken Co., re- 
turned last week from a short business 
trip to southern Wisconsin, where he 
called on some of their accounts. 

J. D. Grassick, manager of the Chi- 
cago office of the Alvin Silver Co., is 
spending 10 days at the home office in 
New York. 

P. J. Eppenstein, of the Illinois Watch 
Case Co., left last Sunday night for a 
four weeks’ business trip through his 
southern territory. 

L. L. Doty, of the Ball Railway Time 
Service, 80 E.: Jackson Blvd., returned 
to his office last Saturday after spend- 
ing several days visiting at their St. 
Louis branch office. 

E. S. Heller, manufacturers’ represen- 
tative, with offices on the seventh floor of 
the Heyworth building, left last Friday 
night for cities in the Middle West and 
will be away for about three weeks. 

J. M. Washburn, Ohio representative, 
Benj. Allen & Co., is making a motor 
trip with his family. He expeéts to go 
to Florida and remain there for about 
a month, resting before starting out on 
his territory. 

0. F. Spellman, Harry F. Hillman, 
Frank J. Spellman, J. A. Irons and 
Charles M. Simpson, representatives of 
the Towle Mfg. Co., traveling out of 
their offices in Chicago, left this week 
for their respective territories and will 
be away for many weeks. 

W. A. Kinsman, general manager of 
the Towle Mfg. Co., and C. G. Pendill, 
sales manager, returned to Newburyport, 
Mass., last Friday night after spending 
several days at their local office in the 
Heyworth building, conducting sales con- 
ferences. 

Fred Haller, manager of the Chicago 





office of the Ostby & Barton Co., left 
last Monday night for New Orleans and 
cities of the South. Tom Noonan, also 
of this firm, left on Tuesday for his 
southern territory. Both will be away 
for three weeks. 

T. Termansen is now located in room 
702 Heyworth building. He succeeds 
Thos. Jensen, watchmaker to the trade, 
who has retired from the jewelry busi- 
ness to live in California. Mr. Terman- 
sen has been associated with the watch- 
making business in Chicago for many 
years. He formerly was employed by the 
estate of Arthur R. Schiefer. 

I. B. Miller, Chicago representative 
for the Fillkwik Co., 1165 E. 43rd St., 
left Sunday night on a business trip 
through the Middle West and East. He 
will arrive at the home office and fac- 
tory at Attleboro on Jan. 18 and remain 
there for a couple of weeks attending 
sales conferences and getting new sam- 
ples. 

E. W. Owen, representing the A. C. 
Becken Co., left last Wednesday night 
for his Ohio and Kentucky territory. 
C. W. Peru, of the same firm, left on 
Sunday night for Michigan. Both Mr. 
Owen and Mr. Peru have been at the 
home offices for about 10 days complet- 
ing their new sample lines and will now 
be away for several weeks. 

Sympathy from friends in the trade 
was extended to Dan Newman, of D. 
Newman, manufacturing jeweler at 10 
S. Wabash Ave., on account of the death 


of his wife, which occurred very sudden- 


ly at their home, 3540 Jackson Blvd. 
Mrs. Newman contracted pneumonia on 
Sunday and passed away on Thursday. 
Funeral services were held on Monday 
and interment was at Calvary Cemetery. 

Frank Moran, Chicago representative 
for J. F. Sturdy’s Sons Co., is at the 
Grant Hospital recovering from a major 
operation. Mr. Moran spent two days 
at the hospital resting, and on Thurs- 
day morning underwent the operation. 
Reports from the hospital are most en- 
couraging, and Mr. Moran is well on the 
road to recovery. He will have to remain 
at the hospital for at least three ‘more 
weeks. 

Members of the Chicago Jewelers 
Bowling League played their first series 
of games for the new year last Thurs- 
day night at Bensingers. The Otto 
Young & Co. team won two games out 
of three from Harry Nathanson; Gold- 
smith Bros. Smelting & Refining Co. 


? 


_departments. 


won two from the A. C. Becken Co.; 
W. R. Anderson Co. won two from 
Bulova Watch Co. A special prize of a 
belt buckle set, given by the Wadsworth 
Watch Case Co., was won by Linus 
Proessel, playing on the Bulova team. 


Thos. Jensen, one of the old-time 
watchmakers in Chicago, has retired 
from this business and will leave Chicago 
next Sunday for Los Angeles, Cal., where 
he will make his home. Mr. Jensen was 
in the watch-repairing business for him- 
self in room 702 Heyworth building for 
the past 13 years. In 1881 he became 
associated in the jewelry business when 
residing at Denmark. He learned the 
watch-repairing trade, and 10 years later 
came to the United States and made his 
home in Chicago. He was employed by 
the retail jewelry store of Jensen Bros., 
and remained with them until he went 
into business for himself. 

Miss Mary G. Sullivan, well known in 
the jewelry circles of Chicago, is receiv- 
ing congratulations from friends in the 
trade when it became known that she is 
engaged to marry Thos. J. Fleming, of 
Cincinnati, Ohio. Miss Sullivan is the 
daughter of Dan Sullivan of Chicago, and 
for the past six years has been asso- 
ciated with P. H. Winterberg Co., Inc., 
diamond importers at 29 E. Madison St., 
as secretary and treasurer. Mr. Flem- 
ing is the son of Mrs. M. Fleming, of 
Cincinnati, and is an officer of the firm 
of Alms & Doepke, one of the leading 
department stores of that city. The 
wedding date has not been set as yet, 
but it is rumored the event will take 
place within the next few months. 


Wednesday of last week found C. E. 
Gridley, ring buyer for Benj. Allen 
& Co., busy shaking hands and receiv- 
ing the congratulations of his many 
friends in the jewelry business in com- 
memoration of his 76th birthday. Mr. 
Gridley has been associated with Benj. 
Allen & Co. for the past 47 years. He 
was born in Logansport, Ind., and when 
just a boy worked in his father’s jewelry 
store and learned to be a watchmaker. 
His first position with Benj. Allen & Co. 
was that of a traveling salesman, calling 
on the retail trade through the South. 
Later he was taken off the road to fill 
a vacancy in the house, that was to as- 
sume charge of the silverware and chain 
In 1898 he was placed in 
charge of the ring department, which 





(Continued on page 88) 
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position he still holds today. Mr. Grid- 
ley takes great pride in showing his col- 
lection of catalogs. He has filed away 
a copy of the firm’s catalog for each 
year, and has them dated as far back 
as 1879. 

Cleveland Posey, of the firm of Posey 
Bros. Jewelry Co., Chicago, has opened 
a jewelry store in Haleyville, Ala. 

Raymond L. Klein, Goldsmith, Stern 
& Co., Chicago office, returned home last 
week from New York, where he spent a 
week assembling his new spring line. 

H. S. Friedman of Roberts & Co., re- 
turned to his duties last week, after 
spending the holidays at Pittsburg visit- 
ing with his parents at his old home. 

S. D. McPherron of A. C. Becken & 
Co., is back at his desk again after being 
confined to his home for several days of 
the past week on account of illness. 

Mr. Bayer and William Mills of 
Bayer, Pretzfelder & Mills, Inc., New 
York, spent several days of the past 
week in Chicago calling on members in 
the trade. 

Ed. Moore, Chicago and western rep- 
resentative for the R. F. Simmons Co., 
left Monday night for the West as far 
as the Pacific coast and will be away for 
several weeks. 

Percy Lucas, representing Schumer 
Bros. Co., Cincinnati, Ohio, left here on 
Sunday to visit the factory and attend 
their annual sales conference. He wil! 
be away for about 10 days. 

N. T. Sherwood, southern represen- 
tative for T. Knoebber & Co., is spend- 
ing this week at Cincinnati, Ohio, visit- 
ing at the home office and factory pre- 
paring his new spring line. 

Charles Hubbard, auctioneer, re- 
turned to Chicago last week from Mus- 
kegon, Mich., where he spent five weeks 
conducting his third sale for Geo. H. 
Huizinga. This was a reduction and 
reorganization sale. 

Max Hirsch of Bernstein & Roskin, 
New York, arrived in Chicago this week 
after calling on the trade through the 
Middle West. Mr. Hirsch will spend a 
week here and will then leave for the 
Pacific coast territory. 


George Michalka, representative for 
Quast & Olsen, manufacturing jewelers 
at 5 S. Wabash Ave., is now assembling 
his new spring line and will leave for 
his Iowa and Kansas territory next 
week, to be gone for seven weeks. 


Paul H. Samuels, Chicago and west- 
ern representative for Katz & Ogush, 
Inc., returned to his office in the Colum- 
bus Memorial building, last week after 
spending two weeks in New York at- 
tending sales conferences and getting 
his new sample line. 


Friends of Nat Lebolt, of Lebolt & Co., 
will be happy to learn that he has re- 
covered from the relapse of a serious 
operation. Mr. Lebolt is confined at the 
Michael Reese Hospital and was operated 


THE JEWELERS’ CIRCULAR 


on just three weeks ago. Sunday night 
he had a relapse, but is now rapidly re- 
gaining his strength. 

J. Percy Wrayton, Pacific Coast rep- 
resentative for Allsopp Bros., Newark, 
N. J., and Windsor N. Cobb, coast 
traveler for Krementz & Co., Newark, 
N. J., stopped off in Chicago last week 
to shake hands with friends enroute to 
the East where they will visit the home 
office for a few weeks. 

The Golden Roosters of Chicago will 
hold their annual election of officers and 
first frolic of the year on Friday eve- 
ning, Feb. 17, at the Palmer House, 
their barnyard. Committees are busy 
preparing for this big event and they 
promise members and their guests as 
big a time as ever had before. 

Charles T. McDonald, manager of the 
Chicago office of E. G. Webster & Son, 
31 N. State St., left last Monday night 
for Philadelphia, where he was called 
on account of the sudden death of his 
sister. While in the East, Mr. Mc- 
Donald will spend a few days at the 
home office and factory at Brooklyn. 

Henry John Kirchberg of Edward 
Kirchberg, Inc., retail jewelers at 104 N. 
State St., returned to Chicago this week 
from Biloxi, Miss. Mr. Kirchberg 
motored to Biloxi, ‘accompanying his 
mother and younger sisters and broth- 
ers. They will remain there until the 
middle of April and Edward Kirchberg 
will join them within a few weeks. 

L. Robbins arrived in Chicago last 
week to assume his duties as assistant 
to H. M. Marks, manager of the local 
office for the New Diamond Point Pen 
Co. Mr. Robbins, has been associated 
with this firm for some time traveling 
out of their home office in New York. 
He will assist Mr. Robbins in calling on 
the trade through the Middle West giv- 
ing Mr. Marks more time to devote to 
the Chicago trade. 

Mr. and Mrs. Louis Wexberg, 3027 
Logan Boulevard, Chicago, recently an- 
nounced the engagement of their daugh- 
ter Hazel to Ernest Strauss of Chicago. 
Mr. Strauss is a representative of east- 
ern manufacturers with offices at 7 W. 
Madison St., and has called on the trade 
in Chicago and the Middle West for 
many years. He is one of the most 
popular young men in the trade and is 
receiving congratulations from his many 
friends. 

Son & Prins, diamond importers of 
31 N. State St., announced this week 
that Ernest H. Porter, has associated 
himself with them, taking effect on Jan. 
16, to assume some of the duties of the 
late Sol Son. He will call on the trade 
in Chicago as well as represent them 
on the road. Mr. Porter needs no in- 
troduction to the jewelry trade in this 
section as he has been connected with 
it for many years. For the past 13 
years he was connected with J. Mil- 
hening, Inc., and prior to that time was 
connected with C. D. Peacock, Inc., start- 
ing with them as an office boy and work- 
ing his way to a bigger position. 

The co-partnership of Sam Siegel and 
Sol. Steinberg, trading as the Standard 
Jewelry Co., Room 603, Mallers build- 
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ing, 5 S. Wabash Ave., has been dis. 
solved by the retirement from the 
firm of Sam Siegel. Sol. Steinberg will 
continue at the same address and under 
the same firm name. Mr. Steinberg jg 
contemplating a new business conner. 
tion, which will be shortly announced, 
and which will increase his capital as 
well as the scope of the business, Very 
substantially. This arrangement has not 
resulted from any friction between the 
partners, but is due to the immediate 
prospective business expansion plans of 
Sol. Steinberg. The new concern ex. 
pects to move to larger quarters. 

Alexander H. Revell & Co., who have 
had their furniture store at Wabash and 
Adams for 35 years, have recently pur. 
chased the eight-story LeMoyne build. 
ing, 180 N. Wabash Ave. The building 
has 173,850 square feet and much of 
this is occupied by jewelers. A. (¢, 
Becken & Co. occupy the entire fourth 
and half of the third floors. Glaston- 
bury Silver Co. and B. H. Uher & (Co, 
use a great deal of the fifth floor and 
Moe Levin & Co., occupy space on the 
sixth. Not all the space will be ayvail- 
able when Revell’s move in, but as fast 
as leases expire the furniture firm will 
absorb the space till it occupies the 
entire building. A. C. Becken & Co. 
have a lease until 1930. 

A meeting of creditors of Pauline Hor- 
vath, trading as the Horvath Jewelry 
Co., 2847 Milwaukee Ave., was held 
Jan. 6 in the offices of Goldman, Alls- 
house & Healy. The assets are listed at 
$9,348, and this includes merchandise (at 
cost), $7,348; fixtures (at cost), $1,490; 
sundries, $350, and notes, $160. The lia- 
bilities are listed as $14,800.43. The 
debtor and her attorney were present at 
the meeting. She claims that her loss 
by a recent holdup was approximately 
$1,500. She further stated she had no 
settlement proposition to offer creditors. 
Nathan Kramer, 159 N. State St.; Sam- 
uel Feldman, of Turow & Feldman, 5 S. 
Wabash Ave.; Harold Ziegler, of Julius 
Ziegler & Co., 85 E. Wacker Drive, and 
H. Gottstein, 29 E. Madison St., were 
appointed as the creditors’ committee 
for the purpose of investigating the 
matter and determining upon a course 
of action for creditors. 








California Notes 


Tucker & Clark, Pasadena, Cal., have 
reported the robbery of merchandise es- 
timated *at $15,000. 


A marauder early one morning re- 
cently broke the glass in the H. W. 
Hughes jewelry store, Calexico, Cal., 
with a heavy club and stole five or six 
watches. The watches were taken from 
the wall back of the counter. The break- 
ing of the glass was heard by no one 
and the robbery was not detected until 
the opening hour of the store. 











The formal opening of Zurhellen’s 
jewelry store at Natchez, Miss., under 
its new management was held recently. 
The new owners, Butts & Yoste, are 
from Vicksburg, Miss. 
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A new venture in the jewelry plating 
business at Dayton, Ohio, was launched 
Friday when the St. Clair Plating Co. 


applied for a charter. The company was 
incorporated by Harry L. Wright, Ivan 
c. Crum and George B. Shiverdecker, 
Capital of the firm consists of 100 shares 
of no par value stock. 

Mrs. Kate Guard of the Hornberger 
Jewelry Co., Lawrenceburg, Ind., was 
the first customer to put in her appear- 
ance at the D. Jacobs’ Sons Co. to buy 
goods for the new year. She reported 
that the company’s business in the In- 
diana city was good during the holiday 
season and came on for a new stock of 
articles. 

Mrs. Julius Jacobs, wife of the head 
of the D. Jacobs’ Sons Co., is showing 
marked improvement from a fractured 
left leg which she suffered several weeks 
ago. Mrs. Jacobs had alighted from her 
automobile to go into the Kemper Lane 
Hotel when she slipped and fell. Jacobs 
said his wife would be compelled to re- 
main at home for another month. 

The Frank Hershede Co., 124 E. Fourth 
St., filed suit in the Common Pleas Court 
against Carl Wiedemann, former brewer 
and race-horse owner of Newport, Ky., 
to recover a balance of $996, Wednes- 
day. The suit charges that Wiedemann 
bought a large number of articles be- 
tween July 3, 1925, and June 23, 1926, 
which totaled $1,196. It is stated that 
$200 was paid on Jan. 27, 1927, but that 
since that time it is claimed that he has 
refused to pay. 

Edgar Noterman, of Joseph Noterman 
& Co., will get a little practice for the 
annual dinner dance of the Cincinnati 
Wholesale Jewelers and Manufacturers’ 
Association, Saturday night, by leading 
the midwinter dance of Covington Com- 
mandery, Friday night. As Eminent 
Commander of the Covington Templars, 
Mr. Noterman will lead the grand march 
of the dinner dance that will be held 
at the Masonic Hall at Fourth and Scott 
Sts., Covington, Ky. 

A watch firm under the name of Jac- 
cod & Ray has been formed by O. M. 
Jaccod and John W. Ray, with head- 
quarters on the fourth floor of the Glenn 
building, Fifth and Race Sts. Jaccod 
formerly had his own establishment in 
the Greenwood building while Ray was 
in charge of the Indianapolis department 
of a Cincinnati firm. With Jaccod and 
Ray are three other workmen who are 
learning the art of watch repairing. 
Jaccod was the first watch maker in 
Cincinnati to receive a certificate from 
the Horological Institute. 

Albert Wallenstein, vice-president of 
the Wallenstein-Mayer Co., will act as 
Commissary to the Miami Country Club 
for the last time, Saturday night. The 
club will hold its annual dinner and elec- 
tion at the Cincinnati Club and Mr. Wal- 
lenstein fully intends to be relieved of 
office after serving three years as pur- 
veyor of food to the 30 members. Sev- 
eral of those on the roster include other 
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jewelers, as Maurice Phillips and Mayo 
Loeb belong as does Maurice Lange, re- 
tail jeweler on Vine St., and Louis Gold- 
berg, representative of J. Sollinger of 
Providence, R. I., who lives in this city. 

A motion to strike the intervening 
petition of Arnold Neiss, diamond dealer 
and importer of Detroit, Mich., from the 
files was instituted in the United States 
District Court by the Central Trust Co., 
Saturday. The bank asks the court to 
strike out the Neiss petition, in which 
Neiss asks that the trial of Jean Holmes, 
erstwhile diamond dealer, who is alleged 
to have defrauded the bank out of $86,- 
000, be held by a jury. The bank charges 
that Neiss has no status entitling him 
to intervene in the case. The hearing 
of Holmes’ case was set by United States 
Judge Smith Hickenlooper for Monday, 
Jan. 9. 

The will of John R. Kinsley, of the 
Queen City Forgings Co., filed in Pro- 
bate Court, Thursday, leaves 20 shares 
of the forgings company stock to his 
son, Charles Kinsley, and a like amount 
to Mollie K. Allan, daughter. The wiil 
was drawn Feb. 22, 1923, and Mrs. Allan 
has since died, with the result that a 
codicil was added, giving the stock to 
her two children. Ten shares of the 
stock were also given to his grandson, 
Thomas Kinsley, while Grace Kinsley, 
a daughter with whom the decedent 
made his home, 612 W. Eighth St., be- 
comes owner of all the stock held by 
Kinsley in the American Rolling Mill 
Co. and other concerns. The estate is 
valued at $50,000, of which $20,000 is in 
real estate. 

Miss Mildred Millerhaus is the new 
stenographer in the office of A. Sauer 
& Co., Glenn building, taking the place 
of Miss Peggy Cavanaugh, who resigned 
several weeks ago because she became 
Mrs. Howard Schrader. Miss Millerhaus 
took her new place Tuesday, as Mrs. 
Schrader remained with the firm until 
the holiday season rush was over. In 
the leather strap division of the firm, 
however, the rush is still on, as the firm 
is booked solid for the next three months. 
Albert Sauer recently absorbed the 
Robinson Brothers Co., maker of wrist 
watch straps, and the demand for these 
straps has become quite heavy. Mr. 
Sauer is making an effort to put on 
several more craftsmen to pound out 
the straps. The force was prevented 
from working Monday because there was 
no steam in the Glenn building. 

J. Harvey Phillips, vice-president of 
the Richter & Phillips Co., will prob- 
ably devote more time to the activities 
of the Chamber of Commerce of this city 
during 1928 than he will to the activities 
of the wholesale jewelry trade. He as- 
sumed the duties of chairman of the 
Wholesale Trade Committee of the 
Chamber of Commerce at the first of 
the year, and in this capacity will be 
forced to work for that organization at 
a personal sacrifice to the jewelry firm. 
Mr. Phillips has always taken an active 
interest in the wholesale trade commit- 
tee work, which consists chiefly of stag- 
ing the fashion shows and bringing a 
large number of visiting buyers to Cin- 
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cinnati. As chairman he has already 
closed with Ned Wayburn, widely known 
theatrical producer, to put on the Spring 
Fashion Show, which will be held in the 
Queen City, Feb. 20 to 25, inclusive. 
Wayburn was selected in order to have 
the show in charge of professional men, 
which would eliminate any possibility 
of having anything amateurish develop 
and to set off the project in fitting style. 
It is not likely that a separate jewelry 
show will be staged this year, although 
it had been intended to have such a dis- 
play last fall. Mr. Phillips succeeds 
Charles Nelson as chairman of the com- 
mittee. 

Instead of attempting to pick up 
jewelry after Anthony Schemel, pro- 
prietor, fled from his store at 1953 Cen- 
tral Ave., late Tuesday, Jan. 3, two 
bandits fled empty-handed,while Schemel 
took refuge in the headquarters of Fire 
Company No. 13 on Bank St. Two ban- 
dits, one armed with a sawed-off shot- 
gun, entered the store while Schemel 
and Anthony Hug, 2320 Chickasaw St., 
watchmaker, were there. Schemel was 
in the rear of the establishment, and 
when he saw Hug raise his arms in the 
air he fled out of the back door and noti- 
fied firemen. One of the bandits covered 
Hug with a revolver while the other 
started chasing Schemel, but when he 
saw the jeweler go into the firehouse 
he ran back to the store and both in- 
truders fled. Hug reported that the rob- 
ber who gave chase to Schemel said upon 
his return: “He got away; we’d better 
beat it.” The watchmaker saw them run 
to a nearby automobile and drive over 
Mohawk Place to McMicken Ave., where 
they disappeared. When Schemel saw 
the pair come into the place he quietly 
opened the rear door, but in his tempo- 
rary confusion getting out of the place 
he jostled an article of furniture, which 
attracted the interlopers’ attention. Fire- 
men sent in an emergency call to Police 
Headquarters, but the two made good 
their escape. 














TRADE CONDITIONS 


Christmas trade in Birmingham was better 
this year than for several years, according 
to a number of retail jewelers. Some of the 
credit jewelery establishments report an ex- 
ceptionally good Christmas trade. Retail 
jewelers of Ensley and Bessemer also report 
a good business. As Christmas came on 
Sunday a number of the retail jewelry stores 
observed Monday following as Christmas, by 
closing all day. 





Phil Tishman of Brackin’s, and wife 
are spending two weeks visiting re- 
latives and friends in Chicago. 

The Association of Retail Credit Men 
of Birmingham, of which organization 
many of the retail jewelers are mem- 
bers, has adopted a‘plan of filing all 
checks returned for insufficient funds or 
other causes. The file of these checks 
will be kept at the central office of the 
association for the benefit of the 
members. 











Russell Cochell has recently joined the 
office force of the Detroit branch of the 
Scribner & Loehr Co. 

Irving Segal, of the Jacob Segal Co., 
diamond importers, left last week on a 
business trip to New York city. 

Edward R. Roehm, manufacturer of 
emblem jewelry, passed the week-end 
with friends at Monroe, Mich. 

August Kessler,,of the E. H. Pudrith 
Co., had the misfortune to slip on the 
icy pavement last week and is now laid 
up with a sprained ankle. 

C. G. Draper, Plymouth, came into 
Detroit directly after the new year in 
order to purchase new merchandise. He 
had a good holiday trade and is now pre- 
paring for a good January business. 

I, Kay, for many years connected with 
the retail jewelry establishment of Hugh 
Connolly & Son, left Detroit last week 
for the Pacific Coast, where he will pass 
most of the winter at Hollywood, Cal. 

F, H. Schaefer, western Michigan rev- 
resentative of the E. H. Pudrith Co., 
has arrived at the company’s headquar- 
ters, where he will continue for a while, 
until it is time for him to start on his 
mid-winter trips. 

The W. F. Broer Co., wholesale jewel- 
er, has completed its annual inventory 
and now every one is happy. Both the 
Detroit and Toledo divisions of the or- 
ganization report the year just closed 
one of the most successful in the history 
of the concern. 

Henry J. Evans, of the H. W. Himel- 
hoch Co., wholesalers in the Metropoli- 
tan building, passed the new year in 
bed, suffering from a severe cold. Added 
to this he also was fighting an infection 
that developed in his hand. He is better 
and again is at his desk. 

A steam pipe in the retail jewelry 
store of W. P. Hawley at River Rouge, 
burst on one of the cold mornings last 
week. Steam and hot water did con- 
siderable damage to the store decora- 
tions and show cases. Some of his tools 
also were injured. 

O. I. Baker, manufacturing jeweler at 
1006 Metropolitan building, has com- 
pleted his inventory and is now all ready 
for his mid-winter business. He reports 
an unusually successful year and is pre- 
paring for still greater increases. He is 
optimistic and is looking forward to an 
early opening of spring buying. 

Jacob Hoffman, of Evansville, Ind., 
owner of five retail jewelry stores, and 
who passed the holidays in Detroit as the 
guest of Jacob Segal, announced while 
here that he is soon to open five new 
stores in different sections of tne mid- 
western territory. They will be as beau- 
tiful and completely stocked as money 
can furnish, he says. He is enthusiastic 
regarding business conditions in 1928. 

Hugh Connolly announces that the 
temporary retail jewelry store operated 
as a branch of the Schaefer Jewelry Co. 
in the old Connolly store at State and 
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Griswold Sts., will be discontinued 
shortly after the first of the year. He 
says this was never intended as a perma- 
nent institution anyway and is being 
maintained only until expiration of the 
Connolly lease at that corner. 


John Roach, A. Sadler, and a number 
of other athletes among the jewelers, 
are organizing a basketball team to be 
known as the Metropolitan Players. The 
organization will be made up of perscns 
who are engaged in business in the 
Metropolitan building, the center of the 
Detroit wholesale jewelry trade. They 
have some excellent material and shortly 
will be making challenges to the outside 
world. 

Albert Schaub has disposed of his 
stock of jewelry on East Jefferson Ave., 
and has gone out of business, it is an- 
nounced. Samuel Goldman, 7601 Michi- 
gan Ave., has sold out his stock also and 
retired, it is stated. R. J. Hamel has 
disposed of the merchandise at his store 
at 14th St. and Ferry Park Ave. and is 
now devoting all his time to his store 
in the General Motors building on West 
Grand Boulevard. 

Leo W. Weiner, 53 years old, whole- 
sale jeweler at 701 American State Bank 
building, was held up in his place of 
business on Jan. 3, and robbed of mer- 
chandise estimated to be worth several 
thousand dollars. Mr. Weiner was struck 
on the head by one of the men and badly 
cut and bruised. He was bound, after 
which the robbers went through his 
store. He was released shortly after the 
men left and removed to the Receiving 
Hospital for treatment. 


The Better Business Bureau of De- 
troit is out against the so-called surprise 
package sale, and has this to say about 
it: “Many of you have noted sales of so- 
called “surprise packages,” which are 
wrapped in such a manner as to conceal 
their contents from view. Each of these 
is alleged to have a varying value and 
to sell for some small sum. Unless these 
packages are of uniform and equal in- 
trinsic worth, the United States Post 
Office Department has ruled that adver- 
tisements announcing their sale are not 
acceptable for publication in any news- 
paper or medium which is sent through 
the United States mails. “Surprise 
package” sales are another form of cheap 
lottery lure. Those who employ such 
lure are violating a federal law and 
trifling with the confidence of their cus- 
tomers. 








The Sheets-Rockford Silver Co., 1008 
Mulberry St., Rockford, Ill., whose line 
of “Rockford Silverware” has made this 
city known throughout the nation as one 
of the principal middle western silver- 
ware manufacturing centers, was host 
to a group of salesmen at the annual 
raid-winter saies conference last week 
in the Nelson Hotel. R. W. Sheets, 
president of the company, predicted that 
the current year will exceed 1927. The 
firm was known as the Rockford Silver 
Plate Co. until two and a half years 
ago when it was reorganized and the 
new name adopted. 
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Be Ges 


William H. Eggert, the Merit Co 
has returned from a two weeks’ tri, 
through the East. ° 

Jack Suma, formerly with several 
local material houses, is now connected 
with the Merit Co. 

Downtown Cleveland is expected to be 
without a jewelry auction in the Near 
future. Block Bros. have discontinued 
their sale. 

J. A. Russell, H. W. Burdick Co., spent 
the past week in Providence and Attle 
boro returning by way of New York and 
other eastern cities. 

Sam Silverman and A. H. Manchester, 
traveling representatives of the Merit 
Co., are leaving for their respective 
territories this week. 

Among out-of-town jewelers in Cleve. 
land last week were E. R. Kimpton, 
Oberlin; H. Burr, Elyria; K. Schmidt, 
Warren; G. W. Fisher, Sharon, Pa.; L, 
W. Wyckoff, Chagrin Falls. 

The Cleveland trade regrets the re- 
signation of Joseph Frank, representa- 
tive of Sussfeld Lorsch & Schimmel, who 
has been calling on them for a number 
of years and who is held in very high 
esteem. 

The sales club of the Webb C. Ball 
Co. has taken up the course offered by 
the Sterling Silversmiths Guild and is 
holding get together meetings for dis- 
cussion of it. Other downtown stores 
employees are also taking the course at 
the present time. 

The first meeting of the new year of 
the Cleveland Manufacturing Jewelers 
Association will be held at the Hotel 
Statler on Thursday evening, Jan. 19. 
President Leo Markowitz is looking for 
a good attendance. Dinner will precede 
the meeting. 

Among manufacturers’ representa- 
tives in Cleveland last week were E. C. 
Reed of Reed & Barton; C. A. Patterson, 
McRae & Keeler; R. A. Tuttle, R. & G. 
Co.; G. A. Simmons, H. F. Barrows 
Co.; Mr Smith, Haward Co; J. L. Grant, 
Baer & Wilde and Mr. McGee of Sykes 
& Strandberg. 

Mrs. William Van Horn, wife of 
William Van Horn, vice-president of the 
Cowell & Hubbard Co., has left for St. 
Petersburg and Mr. Van Horn will leave 
in a few weeks. Sterling Hubbard of 
the concern has left for a business trip 
to New York. C. F. Pecoy of the same 
company is doing jury duty for a couple 
of weeks. 








Breaking the glass in the display win- 
dow of the W. E. Johnston store, Can- 
onsburg, Pa., one morning recently, rob- 
bers removed jewelry estimated to be 
valued between $300 and $700. The rob- 
bers had wrapped a piece of mine refuse 
in a cloth and with it smashed a large 
hole in the glass. It was then very easy 
to clear out the window. No clues have 
yet been found as to perpetrators of the 
theft. 
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tically all of the concerns are taking 
W. dtory — and report that their books 
show a decided increase over the year 1926, 
despite the fact that certain periods during 
the year were slack. With industrial con- 
ditions in the city picking up, jewelers’ stocks 
low, and a general feeling of optimism 
throughout the trade, the men here say they 
believe the coming year will be an excellent 
one. Some of the men have expressed the 
belief that business men throughout the city 
will be more careful in granting credit dur- 
ing 1928 and they feel that this condition 
cannot help but react to the general benefit 


of the trade. 





M. B. Barkan, together with his wife 
and family, spent the New Year holiday 
in Chicago. 

Fred J. Theleman of the Fred J. 
Theleman Co. took a trip to Oconomowoc 
during the past week. 

Henry Jung, Milwaukee retail jeweler, 
together with Mrs. Jung, are visiting 
at the home of Mrs. Jung’s parents at 
Des Moines, Iowa. 

Otto Fiebing, owner of the Fiebing 
Co. gift shop here, together with Mrs. 
Fiebing, is away on a six weeks’ trip 
which will include California and the 
Hawaiian Islands. 

Frank Pollon, Milwaukee jeweler, has 
offered a silver cup as a trophy to the 
team which wins in a competitive match 
between the Wisconsin National Guard 
and the American Legion. 

Frank Kloiber, Milwaukee jeweler, 
has been confined to his home because 
of illness during the past three weeks. 
Mr. Kloiber is getting along nicely now, 
however, and is expected to be back to 
work shortly. 

A. F. Weckerle, representing the O. 
H. Bingenheimer Co., has already 
started out on his 1928 selling trip. 
He is working up toward the Fox River 
Valley, and judging from letters received 
at the home office is finding business 
good. 

Max Barkan of the H. B. Barkan Co. 
reports that in a letter received from 
his European broker it is stated that the 
diamond market in Europe is much 
firmer than has been the case for some 
time. The broker stated that during 
the last two weeks more than 50 Ameri- 
can buyers were in Europe. 

W. H. Dummer, Oconomowoc, moved 
into his new store just before Christmas, 
in time to do an excellent holiday busi- 
ness. Mr. Dummer was in Milwaukee 
during the past week visiting some of 
the local wholesale houses and he is 
optimistic with regard to business dur- 
ing the coming year. He likes his new 
location and feels sure that he will find 
it advantageous. 

Announcement has been made of the 
engagement of Miss Beatrice Goldman, 
daughter of Mr. and Mrs. David Gold- 
man, Milwaukee retail jeweler, to 
Joseph Rapkin. Miss Goldman will be 
graduated from the University of Wis- 
consin in February. Mr. Rapkin at- 
tends Harvard University, having had 
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his pre-legal training at the University 
of Wisconsin. 

Among out-of-town jewelers who 
called on the local wholesale trade dur- 
ing the past week are Mrs. Esteberg, 
Waukesha; W. H. Miller of the E. A. 
Miller Jewelry Co., Monroe; A. R. 
Perry, Waterford; Herbert Brunke, Ber- 
lin; Edward Bezucha of Sallan’s Jewelry 
Store, Racine; and R. G. Schinners, 
West Bend. Representatives from 
Schneider Bros., Burlington, and of 
Wiegand Bros., Racine, were also in the 
city during the past week. 











TRADE CONDITIONS 


Trade is gradually picking up with the 
retail jewelry dealers of Evansville and other 
towns in southern Indiana since the first of 
the year and dealers say they are well 
pleased with the outlook. General belief is 
expressed by the retailers that by the first 
of March things will be going fine and that 
spring and summer business will be as good 
if not better than for the corresponding sea- 
son of last year. Wholesale jewelers believe 
that they will get a fair volume of business 
this year in spite of the fact that this is to 
be a presidential year. General business 
conditions in Evansville continue to steadily 
improve. Collections are holding up well. 
The bank clearings are larger than they were 
this time last year and manufacturing plants 
continue to operate on good time. Taken as 
a whole, the situation is as good as one could 
expect. Trade in the rural centers has been 
very good since the first of the year. 





Charles Artes of the Charles Artes 
Co., Inc., of this city, has returned from 
a business trip to Indianapolis. 

Miss Elizabeth Heinzle, daughter of 
Floyd Nester, of Heinzle & Nester, re- 
tail jewelers at Boonville, Ind., has gone 
to Chicago to resume her duties in the 
Chicago Art Institute. 

Ben Kruckemeyer, of Kruckemeyer & 
Cohn, local retail jewelers, will take a 
leading part in arranging the programs 
for the Evansville Optimist Club during 
the ensuing year. 

Many of the retail jewelers of this 
section report their sales on _ school 
jewelry this season have been much 
larger than in former years and this 
phase of the business is showing an in- 
clination to increase from year to year. 

August H. Krohn, well known retail 
jeweler of the West Side, Evansville, 
has been elected junior vice-commander 
of the United Spanish War Veterans, 
Major James F. Fee Camp, No. 37 in 
this city to serve the ensuing year. Mr. 
Krohn is an active figure in local Span- 
ish-American war circles and has been 
a member of the local camp for a num- 
ber of years. 

Garland E. Chrisney, who several 
months ago assumed charge of the 
Chrisney department store at Chrisney, 
Ind., which for many years was owned 
and operated by his late father, John P. 
Chrisney, was a business visitor in 
Evansville a few days ago and reported 
he expected to enlarge his stock of 
watches and clocks during the coming 
year. 

William B. Carleton, who for nearly 
25 years has been the Evansville corre- 


91 


spondent of THE JEWELERS’ CIRCULAR, is 
being urged to make the race for the 
State Senate on the Democratic ticket 
in the May primary. Mr. Carleton 
served two terms in the Indiana State 
Senate a few years ago. He has not as 
yet definitely decided to get into the 
race. 

Fire visited the business district of 
Princeton, Ky., recently and did damage 
estimated at about $100,000. The fire 
started in the basement of the Elks’ 
Club, the origin of which has not been 
ascertained. Among the losers was Den- 
ham’s jewelry store, one of the well 
established and best known concerns in 
that city. Most of the damage in the 
jewelry store was done by smoke and 
water. The loss is covered by insurance. 
The Denham store will get rid of the 
damaged stock and buy new stock. 

Many of the pearl button factories in 
southern Indiana and southern Illinois 
report a shortage of mussel shells and 
this shortage will become acute between 
now and next spring, as none of the 
mussel shell camps will be able to re- 
sume operations until March or April, 
if then. Sometimes the flood waters 
along the rivers in this section prevent 
the mussel shell operators working until 
later in the year. Few pearls were found 
along the rivers and streams in south- 
ern Indiana and southern Illinois dur- 
ing the past year. 








Indiana Notes 





It might have been cold to some folk 
in Indiana during the last few days 
when the temperature tried its best to 
get back to the zero mark after tum- 
bling to 10 below, but to Helmar A. 
Bloomquist, jeweler at Greencastie, that 
was just Florida weather. In fact, he 
took a plunge in a good-sized creek near 
his home town. And he did it purposely 
and with malice aforethought. An in- 
quiring reporter verified the fact that 
Mr. Bloomquist generally takes two or 
three such baths a week during the 
winter months. He has been a devotee 
of the icy sport since he was 13 years 
old. An illness of rheumatism started 
the habit. Efforts to find a eure in hos- 
pitals proved unavailing and the cold 
baths were started with success. 


Mr. and Mrs. John J. Faraco, jewel- 
ers at Clinton and Brazil, Ind., were 
hosts recently at the Clinton Hotel at 
an annual banquet given employees of 
the Faraco’s Art Jewelry Shop of Clin- 
ton and the Rainbow Jewelry Shops in 
Clinton and Brazil. The 15 employees 
of the three stores all attended. Short 
talks on promotion work for the coming 
year and pledges were made to exceed 
the business done this past year. Those 
present were: Misses Mary Bertotti, 
Caroline Formento, Josephine Masarac- 
chio, Aida C. Faraco, Mr. and Mrs. Ben 
Stump, Mr. and Mrs. Faraco, and 
Messrs. E. Johnson and Dante Pesavento, 
all of the Clinton stores, and Helen 
Fugate, Jack Donnelly, Edward Lanna- 
gan and Joe Badger of the Brazil store. 


* 














T. J. Ellis, well known jeweler of 
Jonesboro, Ark., was in town recently to 
visit the local jobbing concerns. 

Leo J. Vogt, president of the Hess & 
Culbertson Jewelry Co., stated that his 
concern had enjoyed a good holiday 
business and that the year closing has 
been a satisfactory one, with prospects 
for the coming year good. 

It is probable that a meeting will be 
called shortly of the members of the 
local organization. President Oliver 
Selle has plans for a meeting shortly, 
as it is his idea to have three or four 
gatherings during the year, to keep the 
members interested and afford them a 
chance to mingle socially as well as dis- 
cuss their various trade problems. 

Salesmen for the Eisenstadt Mfg. Co., 
in the Louderman building, are all in 
for the month, following the holidays 
Most of the men completed their road 
trips early in December and came into 
headquarters. Some spent the holidays 
at their homes, here or elsewhere and 
then got back to business after the New 
Year opened. Practically all of the mem- 
bers of the company road force will be 
here until about Feb. 1, when the new 
road season will open. 

The Selle Jewelry Co., on the ground 
floor of the Arcade building, at Eighth 
and Olive Sts., had a New Year’s card 
in the daily papers thanking its friends 
and customers for their patronage dur- 
ing the year, as well as for the holiday 
season. In the copy, following the sea- 
son’s greetings extended, was printed 
the names of the various members of 
the personnel of the store. These in- 
eluded Oliver Selle, E. A. Wehmueller, 
Harry Schwier, Louis Hamilton, Robert 
Wehmueller, Raymond Gable and Clar- 
ence Morice. 

By a ruling in Division No. 2 of the 
State Supreme Court, the five-year 
prison term imposed on Dave Klegman, 
Cuckoo gangster, has been affirmed. 
Klegman was identified at his trial as 
one of four robbers who held up the re- 
tail jewelry store of James L. Rudloff, 
at 2850 Neosho St., about a year ago. 
The jeweler was bound and locked in a 
closet of the store and money and stock 
amounting to $660 was taken. An alibi 
was his defense and the jury convicted 
him, apparently choosing to believe the 
witnesses of the robbery rather than 
those testifying as to his whereabouts 
elsewhere. 

Mrs. Elizabeth Frances’ Brooks, 
widow of J. C. Brooks, a pioneer whole- 
sale diamond importer and dealer in 
jewelry here, died this week at her home 
in Wright City, Mo. She was 87 years 
of age and is survived by two sons and 
two daughters. One son, Arlington H. 
Brooks, is connected with the loca] 
jewelry trade. Her husband was in the 
trade here for 57 years and was said 
to be the first wholesale diamond im- 
porter in St. Louis. The name is still 
retained in the Brooks Jewelry Optical 
Co., headed by James J. Burke, as presi- 
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dent, with quarters in the new Paul 
Brown building, at 9th and Olive Sts. 

William Hortsmeyer, with a retail 
jeweiry store at 5¥o8 Easton Ave., re- 
ported to the police authorities last week 
that a tray containing diamond rings 
valued at $7U0 had disappeared from 
his store following the holiday trade 
rush. The missing tray was said to con- 
tain a dozen diamond rings of varying 
sizes and was last seen by employes on 
Christmas Eve, when there were a num- 
ber of customers in the store. Whether 
the tray was taken from the open safe 
in the store or from a counter during 
the busy season he was unable to state, 
but he has given the police a description 
of the missing goods, hoping to get some 
trace of them later. 

A good Christmas trade is reported in 
the local stores, both retail and whole- 
sale. The jobbers had a lot of late calls 
for goods of various descriptions from 
local dealers as well as those in the 
trade territory they cover, and the gen- 
eral feeling is that the passing year 
ended in good shape so far as local 
jewelers as concerned. While some re- 
ported that the call for the more expen- 
sive items in the line was not as big as 
in some years of late, the general vol- 
ume was such as to make the trade feel 
that the public, with all the attractions 
of autos and radios, is still with money 
to invest in the way of articles in the 
jewelry and watch line. 

The close of the three months adver- 
tising campaign of local dealers to fea- 
ture diamonds for the holiday season is 
over and considerable discussion is on 
as to the results of the plan. That the 
scheme is to be commended is a gen- 
erally unanimous opinion of those con- 
nected with the trade. However, just 
how much it contributed to making the 
past holiday a “diamond Christmas” is 
hard to determine, as after all direct 
results are hard to trace. However, 
dealers seem satisfied that the results 
justified the expenditure and feel that 
the movement is a step in the right di- 
rection in furthering the interests of 
the trade as a whole. 








Salt Lake City 


The Diamond Shop on S. Main St., 
was damaged by fire early Saturday 
morning, from a fire which originated 
in a cafe next door. The damage totaled 
some hundreds of dollars. Under the 
direction of Joseph Goldstein of the 
shop, employees moved more than $5,000 
worth of stock to a nearby trust com- 
pany and a bank for safe keeping dur- 
ing the blaze. 

The president of a well known local 
jewelry company has been awarded 
compensation of $16 per week covering 
a period of disability brought about by 
a hernia contracted while at work in 
the store. The Industrial Commission 
at first denied the claim, but awarded 
it on a second application. The com- 





pany, a corporation, is insured by the 
State Insurance Fund. 
J. Fred Daynes, president and man- 
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ager of the Daynes Jewelry Co., was one 
of the prominent Salt Lake City men 
who were asked by a local paper to 
express their views for publication on 
the outlook for 1928. Mr. Daynes sgaiq: 
“The year 1928 looks very encouraging 
People are beginning to realize that it 
pays to buy only the best. Our business 
for 1927 was the largest in our history 
and we are looking forward to a larger 
season this coming year.” 








Business Troubles 





Bernard N. Marcus, Lowell, Mass, 
has made an assignment for the benefit 
of crediturs. 


An involuntary petition in bankruptcy 
has been filed against the Keystone 
Jewelry Co., Pittsburgh, Pa. 


An involuntary petition in bankruptcy 
has been filed against Charles Westen 
& Co., Inc., Chicago. 


The Brodkey Jewelry Co., Omaha, 
Neb., is offering creditors 30 cents on 
the dollar. 


An involuntary petition in bank- 
ruptcy has been filed against Hersh’s 
Jewelry Store, Poughkeepsie, N. Y. 


An involuntary petition in bankruptcy 
has been filed against James Bernhard, 
Inc., Tampa, Fla. 

An involuntary petition in bankruptcy 
has been filed against Saul Levinson, 
Baltimore, Md. 

It is reported that Joseph I. Small, 
Boston, Mass., has assigned for the bene- 
fit of creditors. 

Samuel West, Cakland, Cal., has as- 
signed. His assets are estimated at 
$15,000 and liabilities at $20,058. A 
creditors’ committee has been appointed. 

An involuntary petition in bankruptcy 
has been filed against the Thew Jewelry 
Co., with places of business at Lima and 
Wapakoneta, Ohio. 

Milton Harris, Lawrence, Mass., has 
assigned for the benefit of creditors, 
with assets of about $2,500 and liabili- 
ties approximately $8,000. 

A voluntary petition in bankruptcy 
has been filed by A. C. Guth & Son, 
Brookville, Pa. The assets are placed 
at $10,000 and liabilities $22,658. 

A State receiver has been appointed 
for the business of Samuel H. Sterchi, 
Terre Haute,Ind. The assets are claimed 
to amount to $31,666 and the liabilities 
$31,661. 

Henry Lazarus, Akron, Ohio, is offer- 
ing 20 cents on the dollar to creditors. 
The merchandise is valued at $5,120, 
realizable value about $3,000; accounts 
receivable, $1,842, and fixtures, which 
are covered by a chattel mortgage. The 
liabilities are estimated at $13,656. 

Meyer K. Nelson, Binghamton, N. Y. 
is reported to be offering 25 cents on 
the dollar to creditors, payable 10 per 
cent in cash and 15 per cent in five notes, 
indorsed, of 3 per cent each, payable in 
two, four, six, eight and 10 months. 
The assets consist of merchandise 
amounting to $5,300 and accounts re 
ceivable $1,400. The liabilities are $14- 


000. 





= £2— 


ae Gea of 


Th a Ga cf FF 


a & «wee oat Ot Gow. od ~~ me te’ SS et OHO — 


a a 





., 
fit 


y 
ae 









January 12, 1928 


ISCO 


ew) 


J. J. Sommer, of the J. J. Sommer Co., 
spent the holidays in San Francisco. 

E. C. McKeen, coast representative of 
the Waltham Watch Co., left just before 
New Year’s to attend the annual confer- 
ence at the factory. He will probably 
be away three weeks or a month. 

Cc. C. Gross left at the beginning of 
the new year to visit his factories. He 
planned to stop in Detroit to spend some 
time with the Traub Mfg. Co. and then 
go on to New York to visit the Tavannes 
Watch Co. 

Alphonse Jeddis and Mrs. Jeddis spent 
the holidays in Hotel Del Monte. Mr. 
Jeddis is still making his business head- 
quarters at 704 Market St., attending 
to final business details in connection 
with his retirement. 

J. D. Bridges, of the International 
Silver Co.’s Los Angeles office, planned 
to be in San Francisco from Jan. 5 to 
Jan. 10 in order to attend the sales con- 
ference here on sterling silverware. Mr. 
Saunders planned to leave for Los Ange- 
les after the conference. 

Thos. McElroy, of M. Schussler & Co., 
whose opinions on the jewelry business 
are always listened to with respect, ex- 
pressed much satisfaction with the holi- 
day demand. He declared that jewelry 
is coming back, as conclusively shown by 
the pre-holiday demand for rings, scarf- 
pins, brooches, etc. 

A very prosperous year throughout 
1927 was reported at New Year by 
Jos. A. Fortenbery, well-known dia- 
mond setter of 704 Market St. Mr. 
Fortenbery declared that business had 
been better than they had anticipated. 
As a result they got ready for another 
good year in 1928. 

One of the best Christmas seasons San 
Francisco ever had was reported by J. H. 
Spiro, as the general opinion of the 
trade. The weather enabled people to 
do their holiday shopping in comfort and 
induced many out-of-town residents to 
come and shop here. Mr. Spiro sees a 
bright immediate future for San Fran- 
cisco, due to the many manufacturing 
plants planning to locate here. 

James A. Renwick, well-known mem- 
ber of the trade, who has been asso- 
clated with Fred L. Lee and with Lee 
& Kierski for the past 30 years, became 
associated with Sam Kierski on Jan. 1. 
Lee & Kierski dissolved partnership 
about a year ago, and Mr. Renwick re- 
mained with Fred L. Lee & Co. until 
the beginning of the present year. Sam 
Kierski states that he has closed a very 
successful year. 

_Ross Edger Plummer, formerly asso- 
ciated with William A. Rogers, Ltd., 
has joined the International Silver Co.’s 
sales promotion force and will come to 
the coast in the interests of the Holmes 
& Edwards products. In making the 
foregoing announcement, Edward V. 
Saunders, Pacific Coast manager for 
the International Silver Co., said that 
Craig Munson, of the sterling silver 
department of the International Silver 
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Co. at Meriden, will visit San Francisco 
and other of the larger cities of the 
Pacific Coast early in January. Mr. 
Munson is accompanied by Mrs. Munson. 

Ye Hallson Herald, the little house 
organ which has done so much to spread 
good-will among members of A. I. Hall 
& Sons’ organization, is now ably edited 
by Miss Lisette McDonald. Miss Har- 
riett Brown, who made the paper quite 
a constructive force for years, had to 
resign the editorship on account of many 
other important duties. Miss McDonald 
took it over some time ago and has re- 
tained the original spirit and interest of 
the paper. 

The trade read with much surprise 
the note received from Milton and Syl. 
Sandfelder announcing their retirement. 
Speaking of this, S. Wurkheim, of S. 
Wurkheim & Bro., said that Milton has 
been coming here from Chicago for 30 
years for the D. F. Briggs Co. Syl. 
Sandfelder is also popular with the 
wholesalers here, and everyone read with 
surprise and regret the announcement 
of the two brothers, sent out to teil of 
their retirement. 

Jack Lewis, of the J. E. Lewis Co., 
was struck and injured by an automo- 
bile one night recently. Mr. Lewis was 
about to board a street car near his 
home in Richmond district when a di- 
lapidated automobile, without any lights, 
shot from behind the street car and 
struck Mr. Lewis down. He says he was 
looking out for approaching headlights, 
but this auto was in darkness. When 
he regained consciousness, Mr. Lewis 
was in an automobile with a man and 
a woman, who were demanding to know 
where he lived. He was able to tell them 
and was deposited on his own doorstep 
in a semi-conscious condition. The couple 
drove away, leaving no clue to their 
identity. Mr. Lewis is now in a doc- 
tor’s hands with a broken rib and other 
injuries. He considered it futile to re- 
port the case. Even the numerous hit- 
runners who kill are seldom caught un- 
less followed by some passing car. There 
are very specific laws regarding head- 
lights in California, but, like several 
other laws regulating the operation of 
automobiles, they are more honored in 
the breach than in the observance. 








Pacific Northwest 





W. E. Wooster, who has been in the 
jewelry business in Chewalah, Wash., 
for the past 15 years, has been disposing 
of his stock by auction. 

William R. Davis, until recently with 
Hanson & Co., Seattle, has returned 
home to Great Falls, Mont., where he 
has become associated with his father, 
C. E. Davis, in the firm of C. E. Davis 
& Sons, jewelers of 817 Fourth Ave. N. 
W. R. Davis graduated from the Uni- 
versity of Washington in August last. 

William F. Roberts, jeweler of 
Spokane, Wash., is taking a keen inter- 
est in the affairs of the Broadway- 
Monroe Association of which he was re- 
cently elected president. Parking regu- 
lations and municipal lighting are two 
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of the matters that the club is consider- 
ing. 

An active holiday business was done 
by Mrs. Florence M. Feldman of Wasco, 
Ore., who purchased Wayne Hull’s 
jewelry store recently and had it re- 
decorated, adding a number of gift and 
art goods to the stock. The trade name 
of Mrs. Feldman’s store is now “The 
Gift Store.” 

J. Gansl, jeweler of Billings, Mont., 
for many years has been conducting an 
auction with the plan of closing up his 
business affairs. He retired from active 
participation in the business some four 
years ago and has been living with Mrs. 
Gansl at Santa Barbara, Cal., where 
he has built a beautiful home. His son 
Granville Gansl has been represent- 
ing his father’s interests in the Billings 
store. Granville is to join his parents 
in California when all the Gansl inter- 
ests in Billings are disposed of. 


Pacific Coast Notes 


The Solvang Drug Co., Solvang, Santa 
Ynez Valley, Cal., has become proprietor 
of the Madsen Jewelry & Confectionery 
Co. The Solvang concern is about to 
move to the Madsen building. 

Jose Escobosa, who represents Bur- 
nett Bros., has been studying business 
conditions in Pittsburg, Cal., with an 
eye to recommending the opening of a 
jewelry store there, by Burnett Bros., 
chain store jewelers, who’ have 11 estab- 
lishments on the Pacific Coast. 




















in Indianapolis, this week. 

Carroll E. Sipe will make a business 
trip to New York the latter part of this 
month. 

Sig Asher, manager of the Windsor 
jewelry store, and Mrs. Asher, will 
spend the coming week in Martinsville. 

Clarence Pollins is now established in 
his new quarters, 42 W. Ohio St. This 
store makes a specialty of antique 
jewelry. The former location was 47 
N. Capitol Ave. 

J. P. Mullally enjoyed a better holi- 
day business than he had anticipated. 
Mr. Mullally deals in diamonds and 
watches and is very optimistic about the 
outlook for the coming year. 

Miss Cleo Gunkel, assistant manager 
for the Crown Jewelry Co., has returned 
from a visit in Tipton. George Kara- 
bell, sales manager for the concern, has 
returned from an extended buying trip 
in the East. 








Smiles from Exchanges 


“I’m a mute.” 
“You don’t say.”—Penn. State Froth. 
* * * 


It was a deathbed scene, and the di- 
rector was not satisfied with the hero’s 
acting. 

“Come on,” he cried; “put more life 
in your dying!”—Louisville Satyr. 
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TWO-CHIME MANTEL CLOCKS 
Westminster and Canterbury Chimes 

ERSCHEDE MANTEL CLOCKS offer you splendid carries the Herschede guarantee of satisfaction. There are 
H year-round profit possibilities. Equipped with both the dozens of beautiful models, of which those shown here are 
Westminster and Canterbury chimes, with finest ma- representative. You will find them easier to sell—-and more 
hogany cases and raised bronzed numerals, these beautiful profitable to handle than any other line of mantel clocks on 
clocks appeal both to the ear and to the eye. The tones are the market. 
absolutely true as to pitch, and the chimes are the most Write to us NOW for catalog, prices, etc., of the complete 
melodious that have ever been produced. Herschede line of hall, mantel and boudoir clocks. And if 
Herschede Mantel Clocks are made complete—both cases you visit New York, be sure to visit our showroom at 
and movements—in our own factory. Every one of them 37 W. 47th Street. 
CINCINNATI, OHIO 
The C. G. BRAXMAR CO. 
Better Uses 242 W. 55th St., New York City 
W ork— Uxygen 
Less with 
Time One-Hand-control—on again, off again, instantly. Gas Fraternal Emblems 








The Hoke-Jewel oxy-gas torch, is fine for solder- 
ing silver, white gold, novelties, etc., as well as 
for platinum and yellow and green gold. 


Especially on those dainty accurate jobs that require such 
delicate work does the Hoke-Jewel prove worthy of its name. 
22 Albany Street, Ask for free 


Hoke Inc. New York City Circular C. S. 


Co-operating with Jewelers’ Technical Advice Co. 


























Medals and Class Pins 
Fire and Police Badges 








Made to Order Goods our Specialty 


Forty-four years of satisfactory service to an increasing 
number of customers. 


Our facilities for manufacturing and designing are at 
your service. 


Write for Emblematic or Badge Catalog 

















Foot Blowers 


Supplying air for blow- 
pipe work. 

Genuine Buffalo Dental 
Foot Blowers, Fletcher 
pattern, are widely im- 
itated at lower prices. 
No imitators use the 
same quality of boards, 
selected sheepskin bellows, 
or Up-River Para Rub- 
ber disks. 


Quality goods last longer. 
Send for Catalog B-J 


Buffalo Dental iestibeatuasiae Co. 
Box 979. BUFFALO, N. Y. 





The Factory P. Tieche 


WATCH REPAIR DEPARTMENT 
93-95 Nassau St. New York 


Will take care of all your watch repairs, furnissing new move- 
ments or new parts. Work guaranteed. Send us your repairs 
today and we will send estimate before proceeding with work, 
awaiting your approval. 














- ITALIAN JEWELRY - 


Filigree Silver — Florentine Silver — Venetian Beads 
CORALS—CAMEOS—MOSAICS 


At Lowest Manufacturers’ Prices 


FRANK CORSI 


Buying Agent for Italian Specialties 


FLORENCE (Italy) 


Correspondence invited. 
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Timely Trade Topics 





Dealers’ Helps in Window Displays and Merchandising. 
Notes on New Products and Gossip of the Trade 




















Trade Gossip 





Cooper Bros., Philadelphia, Proud of New 
Quarters 


One of the show places in the Sansom 
St. jewelry center in Philadelphia is the 
newly remodeled’ establishment of 
Cooper Bros., wholesale dealers in dia- 
monds and platinum and manufacturing 
jewelers, which has brought them many 
compliments, not only from their clien- 
tele but from business competitors. The 
new store is another step in the volun- 





























NEW HOME OF COOPER BROS. 


tary policy of Sansom St. jewelers in 
transforming the street from the an- 
cient, grimy and disreputable looking 
thoroughfare of a few years ago to one 
of the handsomest and finest looking 
business sections of the city. 

In less than a score of years the 
“Street” has changed its looks, so that 
if one of the old residents came back to 
earth, he would not recognize it. First 
built upon in ante-Revolutionary days. 


two and three story houses of ancient 
vintage occupied the sites on which now 
are handsome marble fronted business 
buildings, the last of the 18th century 
structures having been remodeled a 
couple of years ago. 

Cooper Bros.’ new place is another 
step in the Street’s progress. The front 
is of Indiana limestone and Vermont 
marble and a large window adds to its 
attractiveness. No display is made in 
the window, all the goods being on dis- 
play inside, the office and show room 
having been enlarged and altered. The 
workroom also has been enlarged, an 
addition extending through to Iona St. 
in rear of the building being necessi- 
tated by the growth of the firm’s busi- 
ness. 

Cooper Bros. was founded by Nathan 
Cooper, who started business as a manu- 
facturing jeweler in a small way at 719 
Sansom St. in 1908 after having worked 
for several leading jewelry firms here. 
His business expanded. In 1918 he was 
joined by his brother David and in 1923 
the firm moved to its present location at 
711 Sansom St. The improvements and 
enlargements are the result of the con- 
sistent business policy of square dealing 
by the firm in all its relations. 

* * * 


An Excellent Abstract of the New Platinum 
Laws 


With the introduction of the, new 
platinum laws in New York and Illinois, 
the pending legislation by Congress on 
the same subject, the stamping of plati- 
num is, as has many times been stated, 
one of the matters uppermost in the 
minds of the retail and manufacturing 
jewelers of the country. Attention has 
already been called to aids given to the 
trade in interpreting the new platinum 
law by the Jewelry Crafts Association 
and individual manufacturers but par- 
ticular mention should be made of the 
very good work done by Baker & Co., 
54 Austin St., Newark, N. J., in pre- 
paring for the industry a very simple, 
concise yet practically complete digest 
of the New York and Illinois laws which 
has been issued to the industry with the 
compliments of the firm. This is an 
eight page folder, the first two pages 
of which are devoted to a digest of the 
act which tells in language that the 
layman can understand, just when and 
where the law is effective; what its ap- 
plication is to new and old articles, how 
the quality marks should be used; the 
size of the marks; the necessity for a 
registered trademark with all quality 


marks; the abbreviations permitted, 
etc., together with an interpretation of 
each of the various sections of the law 
applying to the marking of the different 
combinations of the platinum metals and 
of articles made of white gold and plati- 
num. This, in turn, is followed by the 
full text of the law to which the manu- 
facturer or retailer can refer in seeking 
answers to the problems that may con- 
front him. 
* * * 
Large Addition to the Holmes & Edwards 
Branch of International Silver Co. 
Completed 


A large addition has recently been 
completed at the Holmes & Edwards 
branch of the International Silver Co. 
in Bridgeport, Conn., which is the 
largest factory in the world devoted ex- 
clusively to the manufacture of silver- 
plated flatware. 

The addition is of the most modern 
type of factory construction with saw 
tooth roof and large window area. The 
new addition is occupied by the blanking 
and rolling departments and the anneal- 
ing room and embodies the latest fea- 
tures in scientific layout. Overhead 
shafting has been eliminated by the in- 
stallation of individual motor drives, 
and the most modern type of electrical 
annealing furnaces with automatic con- 
veyors have replaced the oil and gas 
furnaces of previous years. 

This addition is but another advanced 
step in this plant which is noted for the 
silver inlaid spoons and forks—the 
trademark which has become known as 
the fastest growing line of silverplate 
in America. 

The Holmes & Edwards name with its 
record for finish and quality through 
its consistent national advertising and 
merchandising methods has attained its 
rightful place in the front rank of high 
grade silverplate in this country, and 
the present expansion is but another 
evidence of its progressive methods and 
desire to be in position to render service 
and satisfaction to its thousands of good 
dealers throughout the country. 

* * * 


Expansion of Roland Watch Co., New York, 
Makes Larger Quarters Necessary 
Although only recently organized, the 
progress of the Roland Watch Co., im- 
porter of fine watches, located in the 
French building, 551 Fifth Ave., New 
York, has been so rapid and the demand 
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Broadcast your ————— values in 
Diamonds with our attractive new 
illuminated display. 





One of our representatives is in your 
territory and will be glad to call on 
you. 


ROY MFG. COMPANY 


22 and 24 W. Austin Avenue, Chicago, Illinois 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with THE 
JEWELERS’ CircuLaR regarding any advantageous 
device or plan which they are utilizing in con- 





nection with their business. 











Getting More Business for the 
Repair Department _ 





Written Expressly for The Jewelers’ Circular 




















Part I—Watch Repairing 


THE repair departments of most jewelers 
can be made a most profitable adjunct 
to the business built up of sales of mer- 
chandise. That the repair department should 
not be built up at the expense of the selling 
organization is perfectly obvious. In these 
modern days in most localities the sales end 
of the jewelry trade are the most profitable, 
but that is no reason why the repair depart- 
ment should not be placed on as profitable 
a basis as well. 

A jeweler not long ago remarked to the 
writer: “Why should I bother trying to 
repair all the old watches my customers 
resurrect from the scrap heap, and bring in 
to be repaired? There is no direct profit 
in making such repairs., The watches are 
not of much use after they are repaired, 
and every time one of them is repaired it 
postpones the sale of a watch.” 

Repairing old watches that should be 
scrapped is not good business. Unless the 
watch is of particular value to the cus- 
tomer for sentimental reasons the customer 
should be told that it will be far more 
profitable to purchase a new watch. On the 
other hand, to scrap a watch that is valuable, 
or that can be made to perform a service is 
a crime against the entire trade. The very 
fact that a jeweler can make an old watch 
run accurately gives him a prestige in the 
eyes of the public. Customers who receive 
this kind of service freely advertise the 
jeweler, and through their confidence in his 
ability, and his knowledge of watches it is 
not unusual that several new watches are 
sold instead of only one. 

Repair departments are not always profit- 
able when conducted along old-fashioned 
lines. A San Francisco jeweler once 


found that his repair department had made 
a loss and took space in his newspaper to 
tell the people about it in the following 
words: 

“We lost $454.82 in this watch repair de- 
We handle a large 


partment last month. 





volume of work but we do not make a 
penny on-it. The department is maintained 
because the service, when well done, makes 
friends and customers; but it does not make 
profits because the people will not permit us 
to charge enough for the individual job. 
People are the most unreasonable creatures 
when it comes to paying for a watch re- 
pair. They do not understand the intricacy 
of a watch and its 150 to 160 separate parts. 
They do not properly appreciate the 
difficulty of correcting the trouble. They 
do not allow for the time required to take 
the parts out and fit them together.” 

The average jeweler would drive cus- 
tomers away through following this example, 
but it states well-known truths. People do 
not want to pay enough to have their 
watches properly repaired. Just the same, 
the jeweler should see that he is reimbursed 
for the time spent on repairing by charging 
prices to cover his costs, and a profit, as 
well. At the same time it is often profitable 
to repair watches at a loss for the purpose 
of securing the trade of individual customers. 
When this is necessary the jeweler might 
charge the loss up to advertising account 
and show a profit in his repair department. 

If the jeweler wants to sell the watches 
of a community instead of having so-called 
competitors sell them he must see that his 
service in the repair department is main- 
tained to the satisfaction of the customer. 

One way to build up a profitable watch 
repair department is to educate the cus- 
tomers, individually and severally, as to the 
proper attention a watch should receive. 
They can be told in various advertising ways 
that a watch is a most ingenious and com- 
plex piece of machinery and requires con- 
tinuous service to maintain its value as a 
watch that will be an accurate timekeeper. 

In an interesting and instructive booklet 
a jeweler in New York brought out the 
following facts and suggestions, among 
others, all of which will serve as the basis 
for many advertisements : 


“The balance wheel of your watch turns 
18,000 times an hour, 432,000 times a day. 
In a year it travels the distance between 
New York and San Francisco. 

“Sometimes it has to go this distance and 
back again without oil, struggling with dust 
and dirt, irregular windings, and still more 
irregular visits to the repair shop.” 

The distance traveled by the balance wheel 
of a watch has suggested to some jewelers 
the comparison of its mechanism with that 
of an automobile. This comparison is an 
intelligent one to most people today. The 
oil in the cylinders of the automobile is 
recommended by manufacturers to be re- 
moved and changed every 500 to 1,000 miles 
of road service. This suggested to Wright, 
Kay & Co., Detroit, Mich. the following 
advertisement : 

“Oil your watch every 2,500 miles.” 

The advertisement then goes on to tell 
how far the watch travels, showing that it 
covers 2,930 miles in a year. It continues 
with the following suggestion: 


“Like an automobile, a watch must have 
its oil renewed at regular intervals. <A 
small wrist watch will give better service 
if all the bearings are cleaned and oiled at 
the end of the first six months (1,500 miles), 
and every nine months (2,500 miles) there- 
after.” 

By educating the people how to take care 
of their watches the repair shop will be kept 
steadily busy in properly “servicing” 
watches, instead of trying to fit together 
worn parts because the customer will not 
go to the expense of having new parts re-. 
place the worn. The business will then be’ 
more profitable because the customer will 
be more satisfied with the service rendered. 

The manner of guaranteeing watches has 
something to do with the losses made in the 
watch repair departments of many jewelers. 
The unconditional guarantee is fast disap- 
pearing, but many jewelers without making 
such a guarantee specifically allow the cus- 
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Here’s a Real Salesman for you! 


Dimensions of display and sales case, 
104% inches long, 8! inches high, 8 
inches deep, made of metal, of strong, 
durable construction attractively fin- 
ished in dul] mahogany, full vision 
glass front, storage space in back for 
extra stock; removable’ display 
placque covered with fine quality 
black velveteen, with inset spaces that 
display the watches to the best advan- 
tage, creating an unusual eye-catching 
sales appeal. 


a IP-TOP WATCHES 


are a lot of value 

for the money... 
they sell on looks 
and satisfy on service. 


WATCH YOUR WATCH 
SALES GROW when you feature 
and display New Haven Tip-Top 
Watches—popularly priced True 
Time Tellers with non-breakable 
Krack-Proof Krystals, silver dials, 
and smart octagon design. Each 
watch passes a four-day accuracy 
test before leaving the factory. 
- Backed by a century-old reputation 
for craftsmanship and a _ nation- 
wide advertising compaign. 


THE NEW HAVEN CLOCK CO. 


Copr. 1927, N. H. C. Co. 
Lic. Ingraham Pat. 14458 


This handsome, mahogany-finished metal 


DISPLAY AND SALES CASE 
fea turing 


the NO. W24 NEW HAVEN TIP-TOP 
POCKET AND WRIST WATCH SELECTION 


No. W24 watch selection consists of twenty-four (24) 
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popular priced pocket and wrist watches with silver dials. 


Summary of No. W24 Tip-Top Watch Dealer’s Total 
Selection: Cost 








Suggested 1 
Dealer’s Consumer’s Retail 


Price Cost Price 

10—only, TIP-TOP POCKET WATCHES (14 Size) 

Silver Dial, Ornate Hands, Black Cubist Numerals $1.00 Ea. $10.00 $1.50 Ea. 
5—only, TIP-TOP POCKET WATCHES (14 Size) 

Silver Dial, Radium Hands and Numerals........ 1.48 “ 7.40 2.25 
2—only, TIP-TOP SERVICE (lady’s) WATCH (6 Size) 

Silver Dial, Ornate Hands, Black Cubist Numerals 2.13 “ 4.26 3.25 
1—only, TIP-TOP SERVICE (lady’s) WATCH (6 be 

Size) Silver Dial, Radium Hands and Numerals.. 2.45 “ 2.45 3.75 
4—only, TIP-TOP WRIST WATCHES (6 Size) 

Silver Dial, Ornate Hands, Black Cubist Numerals 2.29 * 9.16 3.50 
2—only, TIP-TOP WRIST WATCHES (6 Size) 

Silver Dial, Radium Hands and Numerals....... Zee * 5.24 4.00 
1—only, No. W24 TIP-TOP WATCH Display and 

BE EE Sead scniessnehas dee be bab oe swe ee exe XXX 1.00 XXX 

48% profit for the dealer 
a total of $18.99 on an investment of only $39.51 
Place an order with your jobber today 


Total 
Value 


$15.00 











NEW HAVEN, CONN. 


Makers of Good Clocks and Watches for more than five generations 
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tomer to presume that he does, and has to 

take losses accordingly. . 
A large jewelry firm finds the following 

guarantee satisfactory to its customers: 








* GUARANTEE 


Any watch sold by us is warranted to 
be free from manufacturing defects. If 
it is given proper care it is guaranteed 
to perform satisfactorily for six months. 
At the end of that time it will require 
cleaning and oiling for which a service 
charge will be made. Men’s large pocket 
watches are guaranteed for twelve 
months. They need only be cleaned and 
oiled every year or eighteen months. 


The salesmen in the watch departments 
in such stores give more satisfaction to the 
customer by pointing out at the time of 
sale the need of cleaning and oiling. The 
repair department is fed in this way as 
well. 

There is a class of repair department 
that is a menace to the profitable repair de- 
partment. The following advertisement was 
recently noticed : 

OUR WAY—An Up-to-Date Factory, 

a Staff of Expert Mechanics, Made Our 

Price Possible. 

One Dollar for Any Repair Required. 

All Work Guaranteed. 

Jewelers who try to compete with such 
concerns on a price basis will surely have a 
loss by the end of any year. They cannot 
be ignored when customers speak of “So- 
and-So” getting a repair for a dollar that 
was satisfactory, but it is only necessary to 
state that the work to be done for the higher 
price is individual service, not a standardized 
process that must serve for all watches alike, 
whether good, bad or indifferent. 

A southern jeweler advertised “An Im- 
proved Watch Repairing Service” in the 
following self-congratulatory words: 


“We believe our pride in this depart- 
ment is justifiable—particularly now 
that we’ve enlarged and improved it in 
so many ways. No more efficient corps 
of watch experts than our Swiss-trained 
men can be found in the South—no 
prompter work nor more precise! 
“Satisfaction absolutely guaranteed.” 
The jeweler must believe in his depart- 
ment before he can make it profitable, and 
to believe in it it must be worthy of that 
belief. 

Another jeweler takes advantage of the 
fact that he is a certified watchmaker. In 
his advertisement he states: 


“Hereafter the public need not take 
a chance in having their watches repaired 
and trust to luck as in the past. All 
watchmakers of value to the trade are 
now being certified by the Horological 
Institute of America, United States 
Bureau of Standards. A certified man 
will be able to give better repair work, 
and the public will be protected from 
untrained men.” 


A good repair department will build up a 
better watch department, and a good watch 
department should feed a good repair de- 
Partment continuously and make it profitable. 


CIRCULAR 


Part II—Jewelry and Miscellaneous Repairs 


The repair department can be made more 
profitable by extending the limits of its 
service. This does not mean that the 
jeweler should try to do all the repairs that 
are brought to him of such a miscellaneous 
nature as sewing machine parts, radio and 
phonograph parts, etc., that get out of order. 
But even this kind of repairing may be 
done if the facilities of the department per- 
mit it. Providing there is a profit in the 
work it is worth doing. 

In a recent advertisement we saw the fol- 
lowing specific repair services offered by a 
jeweler: 

Watch Repairing. 

Jewelry Repairing. 

Silver Repairing. 

Clock Repairing. 

Diamond Setting. 

Jewelry Remodeling. 

Optical Repairing and Replacements. 
Fountain Pen and Pencil Repairing. 
Bead Restringing. 

10. Watch Crystal Replacements. 

There are two benefits received from such 
a wide range of repair services, one, the 
profits that can be made from doing the 
work, the other, the profits that may accrue 
from customers attracted to the store 
through a satisfactory service in the repair 
department. Many sales result from frequent 
visits of customers to the store. The repair 
department helps to make the store better 
known to prospective watch and jewelry 
purchasers. 

There is one thing the jeweler should not 
permit his repair department to do if it is 
to be an asset to the business, and that is, 
to accept work that cannot be done properly, 
or to the profit of the customer. Whether 
the jeweler does the work on the premises, 
or sends it out to be done, the finished job 
should prove satisfactory to the customer, 
or the profit made on it will turn out to 
be a decided loss. 

Satisfactory arrangements can be made 
with outside firms to do much of the repair- 
ing that comes to the jeweler, so that the 
smallness of his repair department need not 
restrict the services he renders to his cus- 
tomers. Firms specializing in repairs give 
prompt service so that the customer is not 
kept waiting an undue length of time for 
their repairs. These firms are often better 
equipped to do the work than the jeweler’s 
repair department and can turn out better 
work. A profit can be made on this kind 
of service, sometimes more sure and certain 
to the jeweler than when the work is done 
by workmen on the premises. . 

Once the jeweler is in a position to give 
the services required by his customers it 
is necessary to advertise the department in 
order to increase the number of jobs, and 
make the department pay larger dividends. 
The newspapers are the most acceptable 
mediums of advertising the repair depart- 
ment, and are the universal mediums of all 
retailer’s advertising. Other mediums, such 
as circular letters, booklets, leaflets, win- 
dow displays, etc., should also be employed 
as occasion permits, or demands. 

It is not sufficient to state in an adver- 
tisement that “Repairing is done satisfac- 
torily.” This means little to the customer, 
and does not bring in the proper proportion 
of repairs. Each advertisement should spec- 
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ify a particular kind of repairing that is 
done and the customer should become in- 
formed of the various kinds of repairing 
services the jeweler offers. There is a 
timely service opportunity that jewelers 
should take advantage of whenever it pre- 
sents itself. For instance, a jeweler in 
Texas recently advertised his repair depart- 
ment through a timely service offered to the 
people of the community. His advertisement 
read : 
Before Taking Your Summer Trip 


Call and let us examine the claws on 
your Diamonds. Don’t risk loosing the 
stones while away from home. We will 
take pleasure in examining them free 
of charge. Should you need a new 
mounting we can furnish it in any style. 
There is no doubt that the repair depart- 
ment received many jobs of repairing 
through this free service at a time when it 
meant much to the customers of the store. 
Where claws were worn and defective the 
work would be left for this jeweler to take 
care of in the proper manner. It also gave 
the jeweler an opportunity to show the cus- 
tomer with diamond jewelry many new 
styles in mountings that would result in 
sales. 

An Ohio jeweler announced a similar 
service in the following words: 


Take Care of Your Diamonds 


Perhaps you will spend your vacation 
at the lakes or mountains—in either 
event, your jewelry will need attention. 
Before starting on your trip have your 
jewelry examined by our competent 
workmen, as only a small defect in the 
setting may lose you a jewel. 

We are prepared to remodel and re- 
set your diamonds in new settings 
promptly, and at prices that are reason- 
able. 

Some jewelers have made large profits in 
remodeling old jewelry, sometimes doing the 
work in their own stores and sometimes 
engaging the services of specialists outside 
of the store in doing the work. There is 
much sentiment surrounding much of the 
hoarded jewelry in our homes. The jeweler 
should cash in on this sentiment. At the 
same time he confers a benefit to the cus- 
tomer he secures one for himself. It is . 
a curious fact that many people who cannot 
be induced to invest in new jewelry will 
spend almost as much in having the old 
made new. 

The sentiment of the prospective cus- 
tomer should be made the appeal for much 
of this work of remodeling. Here is how 
one jeweler worded an advertisement that 
brought in business: 


Old Jewels m New Settings 


Nearly everyone owns some pieces of 
old family jewelry—heirlooms—highly 
prized for their old associations, but un- 
wearable because of their ancient pat- 
terns. 

Our designers and craftsmen will 
transform these old pieces into jewelry 
of modern design—thus adding new 
memories to old associations. 

We are always pleased to confer as to 
design and cost, without obligation. 
Suppose we talk things over one day 
this week. 

The last sentence of this advertisement 
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It places a definite time for 
the conference. It suggests the time when 
the work should be considered. It creates 
immediately a timeliness to the service of- 
fered. “One day this week” is a definite 
time for going into the matter that may 
have been considered as probable for a long 
time. This definiteness in advertising pays 
big dividends to the jeweler. 

This same jeweler advertised the same 
service under the heading, ‘“Re-Creating 
Jewelry,” a phrase that is catchy enough 
to arouse curiosity in the prospective cus- 
tomer. 

Another jeweler advertised as follows: 

Remodeling Old Jewelry. It often 
tosts very little to have old and dis- 
carded jewelry restored to beauty and 
usefulness. Now is a good time to have 
such work done. 

Our factory on the premises is equip- 
ped to execute all classes of work in a 
superior manner, either in furnishing 
exclusive designs or following your own 
ideas. 

An important feature of our work is 
that your valuable gems never leave our 
hands. 

There is a good argument in the last 
paragraph of this advertisement, but it is 
just as effective to advise the customer that 
the work will be done by a reliable manu- 
facturing jeweler in a large center like New 
York. Just as some customers may feel a 
greater security in the former argument, 
others will place more reliance on a 
“specialist” than on the local jeweler. 

Another jeweler advertises in the follow- 
ing manner : 

Customers bring their jewelry to us 
for remounting in our own factory on 
the premises under personal supervision. 
They have discovered by experience that 
our designers and artists and our work- 
men are experts. They have found that 
miracles have been wrought with anti- 
quated heirlooms placed in our hands 
for redesigning and rebuilding into 
modern bits, and they have returned to 
us again and again with other pieces 
from their jewel cases. 

Customers come to us, too, to have 
their exquisite jewelry repaired. “As 
good as new!” is their exclamation when 
the rebuilt bits are returned to them. 

A Canadian jeweler circularized his mail- 
ing list telling of this kind of service. With 
the letter a leaflet was enclosed showing 
photographs of the old pieces of jewelry and 
of the new pieces designed from the old. 
This was a very effective way of interesting 
prospective customers in this kind of service, 
and in a great measure creates a feeling of 
confidence in the jeweler who could do such 
splendid work. It also creates a desire to 
have old jewelry remodeled by the firm 
advertising the service. 

The best equipped repair department in 
the country cannot be as successful as it 
should be without publicity. While it may 
grow ‘steadily through the advertising of 
satisfied customers, the jeweler is apt to 
grow old waiting for a large increase in 
his profits. 


is a good one. 
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A Useful “Reminder Card” 
Written Expressly for The Jewelers’ Circular 











SPECIAL card record of customers 
which has proved helpful is being 
utilized by the Bunde & Upmeyer Co., 
Milwaukee, Wis. The record and system 
work as follows: 
A customer comes into the store and 


can be listed, in case the customer js not 
yet married. If the customer is already 
engaged the name of the bridesmaids 
maids of honor, etc., are listed so that 
they can be sent letters suggesting that 
they buy gifts for the bride at the Bunde 
















































































buys a piece of merchandise. She is & Upmeyer establishment. This side of 
anemia 
DATE | BRIDE’S BOOK GIFT BOOK ENGAGEMENT GIFTS (rec'p. BY BRIDE, LIST ON OTHER sibe) 
2 
4 ENGAGEMENT BRIDE TO GROOM 
0” 
Z| BRIDE'S WEDDING “ MAID OF HONOR 
z of 
GROOM'’S WEDDING 7 “ BRIDESMAIDS 
< 
> WEDDING INV. ANNOUNC, 0 | GROOM To BRIDE 
: w 
a w/e 
E CALLING CAROS—MRS, MR. & MRS, _ a “ BEST MAN z E te 
F /5/ Pt 
| acKNOWLEDGEM’T CARDS “  * USHERS z}315$ 
FLATWARE pattern FINISH ENGRAVING 
QUAN. ARTICLES wo!. QUAN ANTICLES QUAN. ARTICLES QUAN. ARTICLES QUAN. ARTICLES QUAN. ARTICLES 
TEA SPOONS BOUILLON SP*S BON BON SP, LEMON FORK 
DESSERT sP’s, COFFEE SPOONS BERRY SPOON QLIVE SET 
TABLE sP’s 5 O°CLK. T. SP*S BUT. KN. SERV. PE SERVER 
DESSERT FORKS ICE CREAM FK'S CHEESE SERV PRESERVE SP, 
DESSERT Kn’s. ICED TEA SPS COLD MEAT FORK SALAD SERV, SET 
DINNER FORKS ORANGE SP*S EGG SERVER SALT SPOON pe 
DINNER AN'S. OYSTER Fr's JELLY SERVER SERVING SET 
SOUP SPOONS FRUIT KNIVES LADLE SAUCE SUGAR SPOON 
SALAD FK'S IND. MEAT SET, 3 PC, ** scream SUGAR TONGS 
BUTTER SPR'D'RS STEAK SET, 2 PC, **  ravy TOM. ORCUC. SER, 




















ADORESS 


PHONE 
NUMBER 











| BRIDE'S NAME 


(PRINT NAME BELOW THIS LINE) 


WEDDING DATE 





GROOM’'S NAME (print NAME BELOW THIS Line) 








THE BRIDE’S POSSESSIONS ARE 


asked whether she would like to have her 
name on the mailing list. If she replies 
in the affirmative a card is made out as 
shown in the accompanying illustration, 
giving the name, address, credit rating, 
birthdays of various members of the 
family, etc. On the opposite side of the 
card is a space in which the date of the 
customer’s engagement, wedding, etc., 


INDICATED ON THIS SIDE 


the card also shows the patterns of the 
customer’s silverware, their finish and 
engraving and the articles in the set. 
This enables any friends of the customer 
to know just exactly what they may buy 
without duplicating a gift. Space is also 
provided to show them when the latest 








(Continued on page 101) 
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SPACE BELOW FOR DATE AND CHANGE OF ADDRESS 
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ENTER BELOW ANY NOTES ABOUT BIRTHOAY GIFTS FROM YEAR TO YEAR 
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AND HERE’S A FUND OF OTHER USEFUL INFORMATION 
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Why I Started in a Small Foven 











Written Expressly for The Jewelers’ Circular 














HEN I finally saved up enough 

money to start in business for 
myself, after spending over fifteen 
years working for various jewelers, all 
my friends thought that I would, of 
course, start a store right in the town 
where I had been last employed and 
where I had a wide circle of friends. 

It seemed the logical thing to do, of* 
course. The town has a population of 
40,000 and was the county seat of a 
county having a population of over 100,- 
000. Consequently there was a big 
drawing population. And there was a 
splendid spirit of cooperation manifest 
among the jewelers of the city. In fact, 
when it became known among the trade 
that I was going to get into business for 
myself, several of the prominent jewel- 
ers of the town went out of their way 
to wish me success and to state that they 
would do what they could to help me 
make a go of it when I started up. And 
this, too, in spite of the fact that these 
jewelers took it for granted that I would 
become a competitor of their stores. 

Also the town was prosperous, there 
was plenty of money in the town and the 
folks had the habit of patronizing the 
jewelry stores. 

But, in spite of all these favorable 
conditions I decided against starting up 
in the city and, instead, went to a nearby 
town of about 3000 which seemed to have 
numerous disadvantages for a jewelry 
store. Among these disadvantages were 
the following: 

Proximity to the county seat—the 
small town is only eight miles from the 
county seat, and is connected to the 
county seat by several paved automobile 
roads. 

Small buying territory and compara- 
tively small buying power. 

The fact that there had never been a 
jewelry store in the small town and that, 
for this reason, I would have to be a pio- 
neer with all the troubles that generally 
come to pioneers. 

But over against these disadvantages 
there were many very distinct advan- 
tages which seemed to me to indicate 
that it would be a wise thing for me 
to start business in the small town in- 


stead of in the county seat. These ad- 
vantages were as follows: 
First—Small overhead. The only 


worthwhile store room I could find in 
the county seat was quite a little dis- 
tance from the shopping. center of the 
city and the rental on it was $175 a 
month—which seemed to me a large 
price to pay for the room, especially as 
it was considerably longer than I had 
any need for and as there didn’t seem 
to be any way to get anyone else in to 
share the rental. 

In the small town, on the other hand, 


my rental is only $40 a month and the 
landlord was so glad to get me that he 
not only completely remodeled the room 
in a very attractive manner without any 
cost to me, but also gave me the first 
month’s rent absolutely free. 

Think of the tremendous saving this 
made for me. 

Also in the small town my wife and I 
are able to handle all the business with- 
out outside help, while in the big city I 
would have found it necessary to hire 
someone else because of the necessity for 
doing such a large volume of business 
that my wife and I would have found it 
impossible to attend to all the customers 
ourselves. 

Which also made a big saving. 

In other words, the cost of doing busi- 
ness in the small town is only a small 
fraction of what it is in the big city, so 
far as I am concerned. 

Second.—The entire lack of competi- 
tion. 

In the small town I have things all 
my own way. If there is any jewelry 
store business at all in the community 
which doesn’t go to the county seat or to 
the big stores in other cities, I get it 
and I don’t have to divide it with any 
competitors. 

Think of what this means when you 
consider the strong competition that the 
average small jeweler in a big city is up 
against. 

Third—I am a big frog in a small 
puddle, instead of a little toad in a huge 
lake. 

Here in this small town I’m one of the 
leading business men of the city whose 
opinion is looked up to and who is con- 
sidered a real credit to the town. But 
in the county seat I would have been 
simply another struggling merchant who 
meant nothing much to anyone and 
whose success or failure would have lit- 
tle bearing on the town as a whole. 

This was, really, one of the biggest 
reasons why I moved to the small town. 
I’ve lived in various small towns and I 
know that deep under the surface the 
resident of the average small town is in- 
tensely patriotic. He has a deep pride 
in his home town and he wants to see 
the town grow. And if he sees a way 
of helping the town grow he'll do his bit. 

Well, think of what it meant to the 
folks in the small town when I started 
up a jewelry store in the town. “Here 
was concrete evidence that the town was 
growing. Here was another “industry” 
for the town. And so, of course, all the 
folks talked about my store and came to 
see me and they give me a very reason- 
able amount of patronage all the time. 
Of course, I don’t get all the business of 
the town. Some of it is bound to go to 
the bigger city, but there is less and less 
of this all the time as folks come to see 
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that I carry the goods and have the 
prices. 

Yes, I’m quite a big frog in this small 
puddle—one of the few leading mer- 
chants of the city, an important factor 
in all the town doings and in the midst 
of friends who wish me well and do their 
bit toward making me successful. 

Which means a lot, believe me. 

Fourth.—You get more for your money 
in the small town. 

For instance, advertising expenses in 
the city are something fierce. That’s as 
it should be, of course, because you get a 
tremendous circulation for your money. 
And it’s great stuff for the established 
stores or the new stores that start up 
with adequate capital. 

But for a small man like me this thing 
of spending $10 in the local weekly and 
seeing myself spread all over one page 
of the paper or over a good part of it, 
seems wonderful indeed. And I want to 
tell you, too, that this small town ad- 
vertising is wonderfully productive. The 
folks sure read their small town paper 
and act on what they read. 

Then, also, my money goes farther in 
buying me rights and privileges in the 
local business men’s associations and in 
buying prestige through making dona- 
tions to various activities and so on. 

Fifth—I’m making money right from 
the start in this small town. This, too, 
was one of the big factors deciding me 
to start up in the small town instead of 
in the county seat. As I looked the situ- 
ation over in the county seat it seemed 
to me as though it would be two years 
before I could tell whether I would be 
a success or a failure. But, on the other 
hand, I thought two months would tell 
the tale in the small town and, with less 
expenses and no local competition and 
all the small town folks taking an in- 
terest in my store and wishing me to 
succeed, it seemed to me I had the best 
chance in the small town. 

Fortunately, things have worked out 
just as I hoped they would. My small 
town store is making some real money 
for me—not as much as I could have 
made with a successful bigger city store, 
but plenty for all my family’s needs and 
with a surplus for savings. Also, I en- 
joy this thing of being important in a 
small way and, altogether, I’m very well 
satisfied indeed. 

Yes, I’m a small town jeweler. But I 
— mind telling the world I’m glad 
of it. 


A Useful Reminder Card 
(Continued from page 100) 














calling cards were made and stationery 
ordered. 

The card is then put into a file with 
other cards of a like nature. On holi- 
days and on birthday and anniversary 
occasions—which are kept track of by 
means of an accurate cross-index—let- 
ters are sent to friends of the card-cus- 
tomer reminding them that Bunde & 
Upmeyer can serve them well in the mat- 
ter of a gift for that friend, because the 
concern has a list 6f the articles which 
have already been bought. 
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Advertise Jewelry to the Heart . 
—Not the Head! 
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(Continued from issue of Dec. 29) 


The effect of Black, Starr & Frost’s 
advertising has been startling, and is an 
attention-getter every time. I have no 
doubt that this splendid old house has 
moved a host of highly costly jewelry 
through such advertising, and has added 
to their clientéle thousands who were 
drawn to it by that indefinable “exclu- 
sive” atmosphere that seems to attend 
such advertising. 

However, for the rank and file of 
jewelers, I would say that such copy 
treatment is above the mark. It might 
further add to the cold, exclusive, “keep 
your distance” attitude that so many 
jewelry stores unfortunately seem to 
have. A large section of the retail 
jewelry fraternity is now seriously 
studying ways and means for breaking 
down that antipathy to the jewelry 
store which seems to exist among many 
of the public. Millions of persons feel 
they should not enter a jewelry store 
unless they have made up their minds 
to buy—and to pay an exorbitant price. 
If they could only be made to come into 
the jewelry store, shop around, and to 
visit as they do in other stores, the 
jeweler would have overcome one of the 
chief obstacles to larger business. 

Therefore, advertising copy must be 
carefully studied from this standpoint, 
too. I believe it entirely possible to 
build jewelry store advertisements with 
the aesthetic or heart-appeal that will 
yet invite the general public into the 
store. It need not be cold, repellant 
copy just because it talks of something 
other than utility and price. Something 
like this is what I have in mind: 





Any Woman Is More Beau- 
tiful with Fine Jewelry 


Think of the most attractive woman 
you know— 

Isn’t it a fact that her smart, well- 
selected JEWELRY adds to that al- 
most indefinable charm that is hers? 

In no single item of personal ap- 
pointment or adornment can discrim- 
inating taste be better expressed than 
in the selection of jewelry that ex- 
presses personality and individuality. 











Here is a direct appeal to woman’s 
vanity. All of them want to look more 
beautiful. Such an advertisement should 
be illustrated with a roguish-looking 
figure of a woman wearing a single 
large costume ring and a bracelet to 


match. Just two large “splashes” of 
color for the jewelry. 

And again, an appeal like this carries 
out the theory: 





Who Is the Best-Dressed 
Woman You Know 


Doesn’t She Wear Smart 
Jewelry? 


Study carefully the attire of this 
“best-dressed” woman. Don’t you find 
that her striking, well-selected, but 
not bizarre JEWELRY tops off the 
whole effect of her attire? 
Have you ever pictured how be- 
coming a Costume Set like the one 
pictured above would be for you? 








| 





This advertisement bristles with ques- 
tion marks. Interrogations — sensible 
ones —inspire thinking on the part of 
the reader. Upon reading such an ad- 
vertisement, a woman immediately will 
cast about in her mind and single out 
the best-dressed woman she knows. Then 
she will endeavor to recall the kind of 
jewelry she wears. Immediately she 
proves to herself that jewelry is one of 
the most expressive items in her attire. 
Of course, the advertisement above 
should be illustrated with the cuts of 
a smart-looking set of bracelet and col- 
lar, or ring and bracelet. 

Appeals based on one’s affection for 
another find a most responsive audience 
in jewelry advertising. Such merchan- 
dise is closely linked with sentiment. 
Thus: 





Jewelry Most Eloquently 
Expresses Love 


SEARCH where you will through the 
world’s Gift-marts for the token that 
most truly expresses your affection 
for another—and you'll always come 
back to the Jeweler. 

Mark Antony and Cleopatra racked 
their splendid wits for love-tokens to 
nobly express their affection for each 
other—gave slaves and dream-galleys, 
mansions and rare spices—but at last | 
it was pearls and precious gems and | 
articles of jewelry adornment that 
best told that everlasting story of 
misguided love. 











Jewelers must battle unendingly to 
keep before the public the profitable and 
sensible idea that jewelry is the gift 
that expresses affection. Love is the 


world’s most splendid impulse and it 
oversteps thought of cost in its outward 
expression. It is the jeweler’s greatest 
business ally. 

Pride of ownership, vanity or the de- 
sire to be above the mob is another key- 
note for jewelry advertising. Women 
are especially vulnerable to such appeal: 





Would You Be Singled Out 
in a Crowd? 


Is your jewelry adornment expressive 
of taste and individuality that gives 
you distinction above others? 

Or it it just Jewelry? 

There’s a vast difference, as évery 
smart woman knows. Let us reveal 
to you some of the secrets of indi- 
vidual expressiveness that may be 
yours at surprisingly little cost. 











Here’s an allurement that is hard for 
any woman to combat. She pictures her- 
self as distinctive in the group of women 
she knows, the cynosure of all eyes. 

Men, too, are vulnerable to the appeal 
to their personal pride, their vanity, if 
you will. Government statistics one time 
revealed the staggering sums paid out 
by the male of the species for personal 
adornment! If you do not know how 
sensitive they are in the matter of per- 
sonal appearance, browse around the 
men’s furnishing shops and _ observe 
them. Talk with the salesmen. Try play- 
ing on this weakness in this way: 





| 
| 


_ What Is It Makes Jones 
| Stand Out in a Crowd? 


Have you ever wondered about it? 
His clothes may be no better than 
yours—but still there’s something dis- 
tinctive about him beyond mere 
clothes. 

Here’s a tip: Observe him closely, 
next time, and see if it isn’t this: 

He wears a smart jeweled scarf-pin. 
His ring is of exquisite taste, set with 
| a single large stone of striking 
| color. 
| 

| 





His Waldemar watch chain is a slen- 
der, graceful line of links in plati- 
num or white gold. 

| His cuff-links are in good taste, but 
| of fine material and splendid work- 
manship. 

| (And yet these jewelry appointments 
| are so modest, and “fit in” so well 
| with his: whole make-up that they es- 
| cape individual notice! They are a 
| part of his whole personality !) 

| 








(Continued on page 103) 
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Watch Your Mailing List 
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HE mailing list has come to be a 

part of every well-organized business. 
It is a matter of grave concern to keep 
it up-to-date so that no loss is entailed 
in mailing out your personal appeals. 

It may surprise our readers to know 
that the United States Post Office has 
started a campaign for better mailing, 
and states that direct mail advertisers 
have wasted $633,428 through poor mail- 
ing lists and no return cards on en- 
velopes. 

During the year 1926 the Post Office 
Department shows that the number of 
12,688,567 letters containing circulars 
and advertising matter, all mailed first 
class, were destroyed by the dead letter 
office. This advertising matter fur- 
nished more than fifty per cent of the 
dead letter loss of 1926. 

And yet, there is an appeal through a 
personal letter that one does not get by 
any other form of advertising. It is a 
day when men and women must have 
the personal appeal or your goods mean 
nothing to them. 

Too well does the newspaper man 
know the appeal of a list made up from 
the columns of the daily and weekly 
papers of your trading territory, but it 
would not be policy for him to suggest 
such a thing to you. His columns are 
his bread and butter, and no newspaper, 
be it large or small will do anything 
to reduce the volume of advertising. On 
the other hand, any direct mail adver- 
tising will have a better appeal if it is 
backed up by newspaper advertising. 

Suppose now, that you have a select 
list of newspapers in your trading ter- 
ritory where you continually advertise. 
When these newspapers come to hand, 
for they will gladly send you checking 
copies, there is something else for you 
to look at save your ad, its position and 
arrangement. 

Read that paper carefully. Here is 
a shower for Nellie Maury, that is some- 
thing for you. Clip it out, and then 
mail a congratulatory letter to her, in 
which you call attention to the fact that 
you handle a full line of silverware, 
clocks, glassware, and many other 
things she will need when she does go 
into her cosy new home. 

The announcement of invitations to 
a silver wedding anniversary, will call 
for several letters to persons mentioned 
in the announcement, and will no doubt 
be productive of business. 

These names may then be filed away 
as a nucleus for a mailing list. All 
manner of items will occur to you as 
worth while for your business, and will 
het many results. The city papers will 
grant you a great many names for your 
mailing lists and of course the telephone 
directory is largely used for lists, yet 
this source leaves out many names of 


persons who buy, and buy liberally, and 
yet do not use a telephone. 

And in the country, without jewelry 
stores of any sort, in many small towns 
the list of names is more essential to 
you than anywhere else. 

It is the jeweler that gets in the first 
bid for business who gets this country 
trade, therefore a wedding, new baby, 
anniversary, in fact anything calling for 
a present should have an immediate bid 
from you for business. 

If you do not care to have a letter 
written for each occasion, suppose you 
have forms printed, to fit any case that 
may arise. 

Suppose, for instance, you read in the 
weekly paper of Coin, Iowa, that Mary 
Gray and Will Smith are to be married 
Nov. 10. A form letter like this would 
fit such an occasion: 

“Dear Friend: 

“T note by the paper that a great 
event in your life is approaching. I 
refer to your coming wedding. Per- 
mit me to offer you my hearty good 
wishes, and to hope that your mar- 
ried life will be a happy one. When 
the need comes to purchase the 
necessary silverware, glass, clocks, 
and other things in our line, we 
would be glad if you and your fiancé 
would come in and let us show you 
our line. 

“Many young brides like to have 
a certain pattern in silverware, buy- 
ing a small quantity for their set- 
ting up housekeeping, and adding to 
this pattern from time to time. We 
have a number of such patterns 
which are always carried in stock 
and we shall be glad, not only to 
help you get your start but also to 
supply your further needs in this 
line.” 

Such a letter as this may be printed 
in an imitation typewritten letter, which 


‘will bring in many more results than we 


at first imagine. ’ 

Suppose there is to be a big silver wed- 
ding anniversary. A letter of this sort 
would be available for any place, and 
under any circumstances, and could be 
mailed to your entire list for that par- 
ticular village: 

“Dear Friend: 

“Last week’s paper tells of the 
wedding anniversary of a couple of 
your townspeople. I note that you 
have no jeweler in your city, and 
should you care to get some silver- 
ware for the occasion, we should be 
glad to supply you. We have a 
complete stock, among which you 
will find many anniversary gifts. 

“If you cannot come in, before 
the event, a telephone call or letter 
will receive our prompt attention. 
If you are uncertain as to what to 
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give, our clerks will make sugges- 
tions that will solve your problem. 
We are always at your service.” 
Above all things, make yourself a 
mailing list, by towns, and you will find 
that it will beat any list you may pur- 
chase from an agency, or any other way, 
but be sure, when you read that Mike 
Flannigan has moved away from Ches- 
ter, that you take his name from your 
mailing list at once, or your list will 
become as obsolete as anyone else’s. 
One final word. Read your papers for 
profit, keep your list up to date, and 
keep adding to it, and your mailing list 
will net you dollars instead of grief. 








Advertise Jewelry to the Heart: 
(Continued from page 102) 








Or this: 





Have You Ever Wanted a 
Watch as Thin as 
Smith’s? 


PROBABLY you have, but have not 
dared to own one because you thought 
the price was prohibitive. 

NOW you can have one as thin and 
as beautiful and as accurate as 
Smith’s—for $48.50! 

It has raised gold numerals and a 
delicately decorated dial. In all re- 
spects a truly handsome watch—and 
one that your friends will long for, 
too, when they see it! 











I would not advise a jeweler running 
only an occasional advertisement of the 
sort outlined above. To be effective and 
to have a cumulative influence upon the 
reading public, they should follow one 
after the other like beads on a chain. 
Perhaps they should be numbered in 
series so that the public know there are 
more to follow. They should, of course, 
have some cleverness—but not too much 
of it—so as to be worth reading. A 
jeweler doing such advertising will soon 
come to be known as the smartest 
jeweler in town, expert in the knowl- 
edge of what is correct in jewelry. And 
such a distinction is a truly valuable one 
for any jeweler. 

Now get out your pencil and paper 
and try it yourself! 


THE END 








“London is the foggiest city in the 
world.” 

“But I’ve been to a foggier place than 
London.” 

“Where was that?” 

“T don’t know where it was, it was 
so foggy.”—Penn. State Froth. 

* * * 

Ding: This tonic is no good. 

Dong: What’s the matter? 

Ding: All the directions it gives are 
for adults and I never had them.—Ne- 
braska Awgwan. 
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Again ~ +. the public follows 
a style trend set by Wadsworth! 











i WADSWORTH WATCH BAND 
4 Improved Ben Hur Model 


| Designed for men. Fits any modern strap 
watch. The “Improved Ben Hur” Model opens 
in the center, is easily adjusted to conform to 
oe sien, and is fastened with a special safety 
lock. 
The ‘‘Amazon” Model, for women, is the same 
as the “Improved Ben Hur,” only narrower, 
and with watch attachments to fit the lugs of 
a woman’s wrist watch. 








WADSWORTH WATCH BAND 
Athena Model 


Designed for women. The watch attachments 
fit the lugs of any woman’s wrist watch of 
modern design. The “Athena” Model expands 
to slip over the hand. After being properly 
adjusted to the wrist, it is held securely by a 
snap lock. 

The ‘‘Olympian’’ Model, for men, is the same 
as the “‘Athena’”’ Model, only wider, and with 
watch attachments to fit a man’s strap watch. 


ADVERTISED RETAIL PRICES 


The “Olympian” Model (for men) ........ 
The “Athena” Model (for women) ......... 
The “Improved Ben Hur” Model (for men) 
The “Amazon” Model (for women) ...... 


14 kt. white or Solid white, green, 


green gold filled or yellow gold 
Plain Decorated Plain Decorated 
$7.50 $8.50 $28.00 $30.00 _ 
7.50 8.50 20.00 25.00 
er 6.50 7.50 25.00 27.00 
cheuan 6.50 7.50 18.00 23.00 














UST as with each new watch-case 

design produced by Wadsworth crafts- 
men, the whole country now enthusi- 
astically accepts these modern wrist 
watch attachments — Wadsworth Watch 
Bands! 


And with this acceptance of style goes 
hand in hand an absolute assurance of 
quality. For the public well knows the 
prestige of the Wadsworth mark. Through 
advertising, personal experience, or both, 
it is universally recognized that Wads- 
worth Cases dress and protect fine watch 
movements only. 


Small wonder that this same public so 
eagerly, confidently purchases. these 


watch bands that bear the mark Wads- 
worth! 

Wadsworth Watch Bands are made in 
14 kt. white or green gold filled, or solid 
white, green, or yellow gold. There are 
two types for men, two for women—fully 
described on this page. 

Everywhere, jewelers are enjoying sub- 
stantial and ever-increasing sales of 
Wadsworth Watch Bands. Order your 
supply from your wholesaler—now! 


THE WADSWORTH WATCH CASE CO. 
“Case Makers for the Leading Watch Movements” 
DAYTON, KENTUCKY 
Offices: 


New York, 20 W. 47th St. San Francisco, 150 Post St. 
Chicago, 35 E. Wacker Drive (Jewelers’ Building) 


Send for Free Window Display in Colors 


Wadswerth 
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How I Learned What Watches to 
Fix and What to Shun 











Written expressly for THE JEWELERS’ CriRCULAR, by Marvin M. Walters 














OME of the watches that I turned 

away from “like pisen” at one time, 
I finally learned to repair and had a deal 
of pleasure in them. Others that I once 
rushed at as if I was going to repair 
them before breakfast, I finally learned 
to shun. The difference lay in the dif- 
ference in my stock of experience then 
and later. If a watchmaker is destined 
to get weaker as he advances, he is 
marked to be wiser at any rate. 


Don’t Turn Any Away Per Se 


No, I don’t think I would turn away 
from any watch. I have seen old du- 
plexes running along with perfect time. 
I have seen dollar watches that ran for 
nine years without a particle of work 
on them. I have repaired the smallest 
dime-sized Swiss watches so that they 
kept good time. I have never let myseif 
“get it in for any watch.” I tried that 
once, and it failed me. I began back 
yonder to take likes and dislikes for cer- 
tain watches. Then when I had about 
bowed out certain makes and had be- 
come fascinated with others, why, the 
changes were rung so that for a while 
I was compelled to take almost reverse 
attitude to the watches that I had ob- 
served in the reverse way previously. 


“Every Watch Is Made To Run” 


When that was first enunciated to me 
years ago by the lips of a very wise 
older watch repairer it fell on deaf or 
nearly deaf ears. I was terribly preju- 
diced toward some in favor of others, 
simply because I had had trouble with 
some certain one and had not found any 
grief with another. He turned to me 
and asked quaintly: “Don’t you know 
that all watches are made to run?” I 
said: “No; I know several that were not 
made to run. They were only made to 
sell” He asked further: “How do you 
Suppose the makers of them ever ex- 
pected to sell them if they would not 
run? Don’t you know that the funda- 





mental and first principle of a watch is 
to keep time?” I could neither deny 
nor answer him. He went further and 
said: “I have always prided myself to 
think that I would some day be able to 
make a watch run as well as the poorest 
watchmaker, in the poorest watch, made 
his run.” He went on to explain how 
that if we did gross repairing and if 
we were forced to turn those repaired 
watches loose to a buying public and to 
a using public in anything like the num- 
bers of mass production that the very 
cheapest watches are turned over to 
buyers and users, how many more of 
ours would stop than theirs the first 
few months. After I had thought this 
over for some time, I began to say to 
myself: “I wish I could repair and make 
a watch run as well as the poorest man- 
ufacturer makes his run.” If we think 
of our work like that for a little while 
we will gain confidence in watches. 
Every watch is made to run and under 
fair conditions it will run reasonably 
well. I had a little seven jeweled Amer- 
ican watch once with which I regulated 
high grade railroad watches for more 
than eighteen months. It ran to within 
a few seconds per month of correct time. 
Often setting the watch weekly, I would 
not have to set on or back more than 
two seconds—and that a seven jew- 
eled watch. I have seen men get such a 
persistent prejudice toward all seven 
jeweled watches that they would all but 
refuse to repair any of them or try to. 
This is all wrong. Don’t hate any watch 
for its make nor for its jewels nor for 
the case in which its movement sets. 
Don’t hate any watch for the man who 
carries it. Some men are a lot harder 


on watches than are other men, yet I 
have seen men get bad results out of 
carrying one sort of watch for, say, 
seven or eight years, and then turn to 
another grade in that make or to an- 
other variety of make and have perfect 
results for that many years. 


What Watches I Turn Down 


I always turned down watches that 
would cost more to repair than good 
watches would cost new or second hand 
which were already in condition. I never 
felt that I could butt my head squarely 
against science that way. Yet there are 
watches that have sentimental worth. 
Of course, if that value is high enough, 
I always tried to repair these. They 
are keepsakes, or heirlooms, or they 
just suit somebody, or they just fit 
somebody’s pocket, as an old shoe some- 
times fits the foot—in that case, why, 
yes, of course there is nothing else to © 
do but to repair them and charge ac- 
cordingly. I suppose that amateurs can 
have no complete set of rules laid out 
for them. They need the experience. 
But I am talking this morning to men 
who do not particularly need more ex- 
perience but more money. I am talking 
now to real mechanics who know their 
watches, or should. 

I turn down the watch that somebody 
has been into with the auto pliers and 
the cornknife, breaking off here and 
there every frail pivot and smashing 
every other jewel. I turn them down, 
and then if I see repentance in the 
eyes of the poor sucker before me, why, 
then I sometimes relent, charge him a 
good price so that I can take care of 
the unseen breakage that always shows 
up later, and then I fix his watch. 

I generally turn down the fake, those 
“twenty-three jeweled locomotive spe- 
cials,” that were a mighty poor watch 
in the first place and then damned with 
fakery. I let them pass down the ave- 
nue generally. They are scarcely worth 
repairing. 

Unless it be some poor little lad with 
great big tears in his eyes, I generally 
let a light brushing, and an oiling, with 
perhaps a little truing up of the old 
limber hairspring, suffice on all one and 
two dollar watches. 

Unless there is some very worthwhile 
reason for repairing old Swiss move- 
ments with sloppy jewels and trains, I 
let them pass. Now, please don’t mis- 
understand me. I scarcely think there 
is a man between.the two big seas that 
has repaired more Swiss of that sort 
than I have. I have often been a poor 
lame duck. Some of them I have made 
out good with. Some not. 


I Like a Man to Trust Me 
I would more often turn away from a 
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man for not trusting me fully than for 
any other thing. If a man comes into 
the shop with suspicions he is likely to 
get scared before he is hurt. If his 
watch stops because of catching hands, 
and I understand there are no angels in 
the watch repairing game, this not being 
possible we do still have some hands that 
catch, despite the fact that I am always 
telling you how to avoid hands catch- 
ing, he goes out and begins to spread 
that suspicion around among your cus- 
tomers and others. I generally get rid 
of a man of that sort early in the game. 
If I am compelled to repair his watch I 
try to do it with great care and then if 
it stops I know that no honest competi- 
tor will find it in bad condition. Come 
on boys, let’s found and join the Guild 
of Repairers who will give one another 
a square deal. How in the world do we 
ever expect to get on in heaven with 
other watch repairers the way some of 
us dishonestly knock other workmen! It 
is shocking. 

Take a job that is stopped for want 
of clearance in the hands or for want of 
a drop of oil somewhere in the winding 
or setting; then let the suspicious owner 
carry that watch hurriedly by his old 
repairman down the street to a dis- 
honest competitor—ah! what a mess of 
it! What a pack of lies! Best doctors 
and other professional men quit that 
meanness long, long ago. Quacks still 
knock each other. Quacks are not con- 
fined to medicine, though there are some 
in that calling. 

The finest thing you can do in this 
world is to be perfectly fair when ex- 
amining a job that your worst competi- 
tor did, even in valuing the work of a 
man who is no workman and dishonest 
besides. Often I have stepped lightly 
over work of that sort, even almost ly- 
ing in favor of allaying suspicion. I 
remember once when I worked like the 
dickens over one job where a workman 
had done a dirty, dishonest job, rather 
than have the poor scared owner go out 
of the second shop with his fears loom- 
ing ever larger. Honestly, boys, most 
repairmen are trying to be as honest 
as I am. I wish I were just as honest 
as the average run of watchmakers. 
Perhaps I am but I doubt it. I have 
always had a tricky streak in me. It 
has been a mighty hard battle to keep 
that covered up. 


Don’t Turn Down the Other Workman’s 
Work 


Now I am just going to take a min- 
ute to say that I would rather repair a 
million watches from other workmen 
than to live like Robinson Crusoe on an 
Island and have but one watch and no 
chance to see what other men do. I 
tell you, boys, I like watch repairmen. 
They are about the most patient, most 
law abiding, about the most honest set 
I know of. Why, you know, boys, I 
never knew of one nor heard of one 
who worked two hours making some- 
thing to take the place of a jewel so 
that the watch would still run and so 
he could steal a twelve cent jewel and 
setting, though I have heard some own- 
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ers say they have seen them do it. If 
I ever get to heaven I will be quite 
happy if they put me over there with 
the rest of the watch repairers. What 
a happy time we will have! 








Annual Convention of the American 
Astronomical Association 


A dispatch from New Haven, Conn., 
to the New York Times, Dec. 30, an- 
nounced that a wide range of scientific 
reports was made that day to the an- 
nual convention of the American Astro- 
nomical Association, at Yale University, 
including a classification of the spectra 
of 225,000 stars, and declarations that 
the atmosphere of heavy stars is more 
extensive and contains much more mate- 
rial than the sun, that clocks run slower 
when the moon is in the western part of 
the sky and that the Star of Bethlehem 
was not the recently observed comet. 

Prof. H. N. Russell of Prince- 
ton said that the star which the Wise 
Men saw in the East might have been 
any one of several natural astronomical 
phenomena—a new star, a comet, or per- 
haps even a connection of the planets— 
and that one could not hope to identify 
it. 

Reporting on a study of the running 
of clocks, Dr. Robert R. Morgan of the 
Naval Observatory in Washington said 
that when the moon is in the western 
part of the sky one-half of the day is 
.005 second of time longer than the other 
half. 

Papers given by Professors W. S. 
Adams of Mount Wilson and Russell of 
Princeton advanced the conclusion that 
the atmospheres of giant red stars, like 
Betelgeuse, contain very much more ma- 
terial over a square mile of the star’s 
surface than the sun possesses over a 
similar area. 

The atmosphere of such a star is very 
rarefied and it may be several hundred 
thousand miles in depth. This is but a 
small proportion of the star’s diameter, 
which is 200,000,000 miles. The way ap- 
pears to be open to determining the ex- 
tent of the atmospheres of many other 
stars. 

Professor Harlow Shapley of Harvard 
and several of his associates gave 
papers on the work done on the study of 
stellar spectra. 

Dr. Delury of Ottawa showed that 
from the records of the Hudson Bay 
Company the number of skins of rab- 
bits sent in from the wilds in the north 
of Canada was on the average much 
larger when the sun spots were fewer 
than in years when they were numerous. 








The Need of First Class Watch 
Repairing 
Ridgefield, N. J., Jan. 5, 1928. 
Editor, THE JEWELERS’ CIRCULAR: 
Being a constant reader of your edi- 
torials and workshop notes in THE 
JEWELERS’ CIRCULAR, may I take the 
liberty of expressing the views of a 


number of watchmakers? 
Of course, we all know there are two 
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ways of repairing watches, and the 
methods, at times prescribed in your 
circular, are very good for the customer 
as well as the repair man, but, what 
about the employers? In the majority 
of retail stores in New York city and 
vicinity the first question is, “How much 
can you do?” Quality is a secondary 
matter. Speed is what they demand 
and any watchmaker knows that it is 
impossible to turn out a first class job 
and do it in a hurry. For this reason 
one finds so many watches mutilated. 
Eventually these timepieces get into 
good hands, and only through the work- 
man’s own conscience and pride they 
are put into first class shape. The 
employer as a rule, is dissatisfied be- 
cause this class of mechanic is not turn- 
ing out enough work and keeps hound- 
ing and rushing him until he either re- 
signs or becomes a first class botcher. 


One hears of so many so-called watch- 
makers turning out six and eight 
watches a day. The trade shops in New 
York are full of them. The prices of 
repairs are cut so low that it is im- 
possible to do good work and make a 
decent living. Therefore, the quantity, 
as I have mentioned. I am not sur- 
prised that there is a scarcity of real 
mechanics, because I have yet to find 
where is the inducement. In the first 
place, a beginner must invest from 
$300 to $500 in tools. The next thing 
is years of learning and experience. 
The salary as a rule for a beginner is 
about $35. With hard work and mainly 
quantity he might reach the $60 mark. 
To prove this, turn to the want adver- 
tising column in your paper. Very 
rarely do the jewelers go higher than 
$50, and then they often want a watch- 
maker, optometrist, engraver, jeweler, 
diamond setter, and salesman. 


The conditions in most houses in New 
York are deplorable as far as light and 
health are concerned. Finally compare 
this profession with any other and be 
convinced that it ranks among the 
lowest. As a watchmaker I would like 
to know what would entice anyone into 
this business knowingly under such 
conditions. 

Yours sincerely, 


JOSEPH L. GRUENER, 


(Member of N. Y. Watchmakers 
Society) 








Say it with flowers, 

Say it with sweets, 

Say it with kisses, 

Say it with eats, 

Say it with jewelry, 

Say it with drink, 

But always be careful 
Not to say it with ink. 

—Denison Flamingo. 


* * * 


Outside the storm raged. The deaf- 
ening thunder rolled and _ lightning 
flashed almost continuously: Presently 
a bolt struck Mr. Jones and knocked him 
completely out of bed. He rose, yawned, 
rubbed his eyes and said: “All right, 
dear, I’ll get up.”—Lehigh Burr. 
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After serving the trade for more than Holiday accumulation of scrap, filings, 
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wastes year after year. That Hoover Refining Service is re- 


liable is evidenced by the increasing 
number of regular customers who are 
glad to do business with us—same as 
you will be once you try us. 
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ts Granted by the United States and 
— the Registered Trade-Marks] 








———— 
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UNITED STATES PATENTS 





Issue of December 27, 1927 





1,654,044. SLIDE BUCKLE. Rospert J. 

” Hoper, West Haven, Conn., assignor to 
The American Buckle Co., West Haven, 
Conn. Filed April 28, 1927. ‘Serial 
187,285. 5 Claims. 

A slide-buckle, having a _substantially- 
rectangular one-piece wire-frame, comprising 
parallel upper and lower bars and _ parallel 
end-bars, and a side-bar having its ends 
slidably mounted upon the end-bars of the 





frame, the upper bar of which is flattened 
substantially throughout its length in the 
plane of the frame, so as to provide a dis- 
play-surface, and the lower bar of which is 
adapted to co-act with the slide-bar in grip- 
ping the webbing. 


1,654,271. VANITY BOX. Emi. A. SCHUELKE 
and JuLIus Ross, Meriden, Conn., as- 
signors to The Napier Co., Meriden, 
Conn. Filed July 13, 1927. Serial 205,- 
367. 4 Claims. 

A vanity box, comprising a box and a 
cover hinged together, a cap hinged to the 
cover, a frame mounted in the box and pro- 
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jecting slightly beyond the edges thereof, 
forming a bearing for the cover and cap, 
and a partition in said frame, said partition 
formed with projecting lips. 


1,654,275. POLISHING OR BUFFER 
WHEEL. Nets A. STRAND, Evanston, 
Ill. Filed Feb. 28, 1927. Serial 171,514. 

7 Claims. 
In a wheel of the character described, the 





combination of a driven wheel-body and a 
series of strips of flexible material secured 
to the body, extending outwardly from the 
body and longitudinally of the wheel-axis, 
and provided with free portions projecting 
beyond the plane of one side of the wheel- 

dy so they will be simultaneously and 
transversely flexed by a flat surface sub- 
stantially into its plane so they will remain 
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in contact with the surface substantially 
throughout the rotation of the body. 


1,654,335. GEM SETTING. ALFrep L. LInpD- 
ROTH, Attleboro Falls, Mass. Filed May 
28, 1924. Serial 716,399. 3 Claims. 

A gem setting comprising an _ integral 
channel-shaped member having a _ bottom 
wall and spaced side walls forming a slide- 
way, narrow inturned edge flanges on said 
side walls, a carrier member of sheet stock 
having a plurality of pockets of a depth sub- 





stantially that of said side walls and con- 
nected by a web, gems in said pockets ex- 
tending thereabove, said carrier slidable with 
gems carried therein in said channel slide- 
way, portions of the gems being overlapped 
in said pockets by the said flanges to hold 
them in position. 


1,654,344. BRACELET END HOOK. SVEN 
O. MyrserGc, East Providence, R. I., as- 
signor to Providence Stock Co., Provi- 
dence, R. I. Filed Sept. 21, 1926. Serial 
136,884. 6 Claims. ; 

A bracelet end hook comprising a hollow 
body, a hook carried by said body, a tongue 
having a portion in said hollow body and 





slidable to close said hook, a finger-piece ex- 
tending from the body for manually oper- 
ating the tongue, and means for retaining 
said tongue in either open or closed position. 


DESIGNS 


74,132. BUTTON. Frank J. ARNOLD, Brook- 


lyn, N. Y. Filed Jan. 19, 1926. Serial 
16,163. Term of patent 3% years. 


74,134. WATCHCASE. Jacos H. BECKMANN, 





New York. Filed Sept. 24, 1927. Serial 


23,544. Term of patent 7 years. 
74,135. WATCHCASE. Jacos H. BECKMANN, 





New York. Filed Sept. 24, 1927. Serial 


23,545. Term of patent 7 years. 
UNITED STATES TRADE-MARKS 





Issue of December 27, 1927 





The following trade-marks are published 
in compliance with Section 6 of the Act of 
Feb. 20, 1905, as amended March 2, 1907. 
Notice of opposition must be filed within 30 
days of this publication. 

Marks applied for “under the ten-year 
proviso” are registerable under the provision 
in Clause (b) of Section 5 of said Act as 
amended Feb. 18, 1911. 

As provided by Section 14 of said Act, a 
fee of $10 must accompany each notice of 
opposition. 


Ser. 255,783. HANS WILSDORF, Bienne, Swit- 
zerland. Filed Oct. 7, 1927. 


OYSTE 


Particular description of goods.—Watches, 
Movements, Cases, Dials, and Other Parts of 
Watches. 

Claims use since July, 1926. 
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Ser. 256,051. THe New Haven Cuiocx Co.- 
New Haven, Conn. Filed Oct. 13, 1927. 


ARTLARMS 


Particular description of goods.—Clocks. 
Claims use since July 7, 1927. 


Ser. 256,242. BuLova WatcH Company, INc.,- 
New York. Filed Oct. 18, 1927. 


American 


Girl 


Particular description of goods.—Watches. 
Claims use since June 1, 1926. 


255,823. ROSENHEIM Co., INC., 
dence, R. I. Filed Oct. 8, 1927. 


Daintitlex 


The drawing is lined simply for the pur- 

pose of shading and not to indicate color. 
Particular description of goods.—Bracelets. 
Claims use since July 1, 1927. 


Ser. Provi- 








Timely Trade Topics 
(Continued from page 95) 








for its watches has been so great that 
it has been compelled to seek larger and 
more commodious quarters, and on Jan. 
1 the concern moved to the 21st floor 
of the French building where larger 
offices have been leased. 

The guiding spirit of this organiza- 
tion is Leo Graubart, the president, who 
needs no introduction to the jewelry 
trade. He has been identified with the 
trade for many years and is known for 
his expert knowledge of watches. Mr. 
Graubart is thoroughly familiar with all 
the conditions and problems of the 
watch industry and his broad experience 
and his insight into the difficulties of 
the retail jewelers, places his company 
in an enviable position for marketing 
its products and placing in the hands 
of the jewelers a dependable watch. 

In addition to the adoption of modern 
merchandising methods, the Roland 
Watch Co. will do extensive advertising 
in the trade papers and assist the deal- 
ers to sell their products with the aid 
of folders, display cards, window dis- 
plays, ete. 

* * *” 
Hubley Mfg. Co., Lancaster, Pa., Producing 
New Novelties 


Among the new art goods items offered 
by the Hubley Mfg. Co., Lancaster, Pa., 
is an attractive and original Police Dog 
door stop. There is a boldness of relief 
and fidelity to nature that marks it as 
a popular design. The finish of this door 
stop is unusual, giving the effect of 
weathered bronze. The Hubley Mfg. Co. 
has won widespread recognition by the 
beautiful finishes ‘that have been per- 
fected for their art objects. 

Other new offerings include a line of 
book ends, door knockers, and penhold- 
ers, unique designs being featured 
throughout. Some of the most noted 
designers in this country have been se- 
cured to create the new items. 
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Minneapolis and St. Paul 


John Green, International Silver Co., 
has been spending the holiday season in 
Minneapolis, prior to starting on his 
territory. 

M. O. Stevens, traveling representa- 
tive, Albert L. Haman, wholesaler of 
watches, 283 Endicott building, St. 
Paul, expects to be at the home office 
until April 1. 

Gordon Foster, retail jeweler, Wadena, 
Minn., has been a visitor in Minneapolis 
jewelry circles for several days. Mr. 
Foster arrived on Dec. 31, and left for 
home on Jan. .6. 

Henry J. Anderson, Red Wing, Minn., 
spent the day of Dec. 29 at St. Paul 
wholesale centers replenishing his stock, 
after experiencing a good business dur- 
ing the past year and for Christmas. 

Chester Anderson, who was with the 
R. G. Winter Co., 608 Nicollet Ave., 
Minneapolis, three and one-half years, 
is now employed bv Roy E. Peterson, re- 
tail jeweler, 1715 E. Franklin Ave., Min- 
neapolis. 

F. J. Zock, retailer from a neighbor- 
ing Minnesota town, was a trade visitor 
in Minneapolis on Jan. 5. Mr. Zock, to- 
gether with Mrs. Zock and their family, 
visited with a number of their friends 
while in Minneapolis. 

L. E. Grewe, retail jeweler, Fairmont, 
Minn., was in Minneapolis on Jan. 2, 3 
and 4. Mr. Grewe reported having a 
splendid holiday business, and while in 
town he ordered some of the newer lines 
of merchandise. 

Carl Berger, retail jeweler, Granite 
Falls, Minn., in company with Mrs. Ber- 
ger and their son, arrived in Minneapo- 
lis on Jan. 1. Mr. Berger left the follow- 
ing day but his wife intended to stay 
two weeks with relatives. 

J. G. Shapley, representative of the 
New Haven Clock Co., who makes his 
headquarters at his home in Minneapo- 
lis, expects to leave about Jan. 15 on his 
first spring trip, going through the states 
of Montana and Wyoming. ; 

Axel Person, who has been conducting 
a retail jewelry store at 1331 E. Frank- 
lin Ave., Minneapolis, closed that estab- 
lishment on Jan. 1, and moved his stock 
and supplies to his home, 3724 Twelfth 
Ave., S., Minneapolis, to continue his 
business there. 

C. M. Thomsen, wholesale jeweler, 100 
N. Seventh St., Minneapolis, is making 
arrangements to attend the Golden An- 
niversary Banquet of the Chicago Jewel- 
ers’ Association, on Thursday, Jan. 19, 
at the Palmer House. He expects to 
leave on Jan. 15. 

A. S. Fatells, vice-president, American 
Jewelry Co., 38 S. Seventh St., Minne- 
apolis, on Jan. 7, said, “We enjoyed a 
good holiday trade, and the prospects 
look good for the year to come.” This 
store is in the theater district of Min- 
neapolis. 

Ted Madsen, traveling representative 
of C. M. Thomsen Co. and Rettig, Hess & 
Madsen, wholesale jewelry firms, 100 N. 
Seventh St., Minneapolis, expects to 
start his first spring trip about Feb. 1, 
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spending about three weeks in Minne- 
sota and North Dakota. 

Carl A. Heuners, retail jeweler, Woon- 
socket, S. D., was in Minneapolis on 
Jan. 6, when he was on his way back to 
Rochester to undergo an operation on 
one of his arms. This would be the third 
on the same arm, and the original cause 
was an injury sustained in an automo- 
bile accident’ a month or so ago. 

Among the retail jewelers in Min 
apolis recently were H. J. Hulberg, 
Northfield, Minn., who was in last week; 
L. G. Kickul, Fulda, Minn.; R. C. Larra- 
bee, Leroy, Minn., who spent New Years 
with friends; H. O. Sheldon, Alexandria, 
Minn.; E. J. Thurber, Bemidji, Minn.; 
A. O. Tostenson, Sisseton, S. D. 

George H. Rentz, of Rentz Bros., 
manufacturing jewelers, 727 Hennepin 
Ave., Minneapolis, on Jan. 6 won a tur- 
key in a city-wide billiard tournament, 
and this was the third turkey which he 
had won within a month. Mr. Rentz in- 
vites any jeweler who thinks he can play 
billiards to look him up while in town. 

J. M. Bennett, of the wholesale jewelry 
firm, J. M. Bennett Co., Jewelers’ Ex- 
change, 627 First Ave., N. Minneapolis, 
on Jan. 7, said, with regard to a trip this 
winter, “I only leave when business is 
poor. I never leave when business is 
good. It’s been so good this year that I 
may have to stay and take care of it.” 

Joseph A. Lohmer, retail jeweler, 1319 
Fourth St., S. E. Minneapolis, has had 
an increase in business since the open- 
ing of the winter quarter of classes at 
the University of Minnesota on Jan. 4. 
Mr. Lohmer’s store is about a _ block 
from the campus, and he finds the stu- 
dents to be a desirable type of custom- 
ers. 

Joe Meyer, son of Fred Meyer, travel- 
ing representative of Thos. B. Wilson & 
Co., wholesale jewelers, 100 N. Seventh 
St., Minneapolis, on Dec. 29 left for 
Ripon College, Ripon, Wis., after snend- 
ing Christmas and New Years with his 
parents. His early return was made on 
account of basketball practice. Joe is a 
sophomore this year. 

Mrs. John MacNaught, wife of John 
MacNaught, of White & MacNaught, 
retail jewelers, 902 Nicollet Ave. and 
61 S. Ninth St., Minneapolis, expected to 
leave Jan. 8 on a motor trip to Califor- 
nia, accompanied by her son, Donald. 
Mrs. MacNaught intended to be away 
two or three months. Donald assisted 
in his father’s store during the Christ- 
mas rush of business. 

Mrs. Ruby Nelson, for about seven 
years cashier of the wholesale jewelry 
firm of Thos. B. Wilson & Co., 100 N. 
Seventh St., Minneapolis, was back at 
her desk during the busy season in De- 
cember, assisting Miss Vina Johnson. It 
seemed good to the trade to see Mrs. 
Nelson again. Business this past year 
was especially good in this part of the 
country. 


The Woodcock Jewelry Co., Dade 
City, Fla., has added an expert watch- 
maker to its force in order to keep up 
with its rapidly growing business. The 
new addition is E. L. Boss who came 
from Tampa. 
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The jewelry establishment of Carl 
Petersen has recently undergone 4 
renovation in the way of painting inside 
and outside and redecoration. 

D. Alpher, jeweler, has associated with 
him now in his place of business Dry 
Charles Foright, formerly with G. B. 
Colgan, and Dr. D. H. Alpher, both reg- 
istered optometrists. 

H. M. Jacobson & Sons have installed 
a spacious new optical department in 
their jewelry store, equipped in the most 
modern manner. Dr. D. L. Rose, op- 
tometrist, well known to the trade in 
Washington, will be in charge. 

According to I. Kahn, of the Kahn 
Optical & Jewelry Co., the holiday trade 
in their establishment was quite satis. 
factory. The company is starting the 
New Year with the inauguration of a 
system, which will do away with much 
bookkeeping, namely, paying every bill 
within five days after its receipt. Mr. 
Kahn says he considers it easier to set- 
tle a bill when it is fresh in his mind, 
so he feels the plan will work out very 
beneficially. While labor in the matter 
of keeping accounts will be greatly di- 
minished, no employees are to be dis- 
missed, as the business is of sufficient 
proportions to keep everybody busy. Dur- 
ing the month of February, Mr. and Mrs. 
Kahn expect to make an extensive South- 
ern trip. Their plans are not fully ma- 
tured, but at present they hope to visit 
Florida, Havana, and to spend the Mardi 
Gras period in New Orleans. 

A luncheon will be held on Jan. 17 at 
a place not yet designated, by the Retail 
Jewelers’ Association, of which Arthur 
J. Sunderlin is now president. The pur- 
pose of the meeting is the annual elec- 
tion of officers, and a full attendance is 
expected. Since the organization of the 
jewelry end of the Merchants’ and Man- 
ufacturers’ Association, there has been 
much activity and interest among all 
the members. Mr. Sunderlin has tried 
himself in attention to his duties, which 
are manifold, not only in the position 
he holds with the Kahn Optical Co., 
jewelers, but with the association as 
well, and has succeeded in getting up a 
spirit of cooperation and good fellowship 
with and among the trade. Before the 
holidays Conrad J. Brotherly, of New- 
ark, N. J., president of the A. N. R. J. A. 
was a guest of honor at one of the local 
luncheons. One of the subjects dis- 
cussed by and with Mr. Brotherly was 
the proposed affiliation of the local or- 
ganization with that of the national. 








THE JEWELERS’ CIRCULAR is in receipt 
of an attractive Christmas card from 
Thakorlal Hiralal & Co., Calcutta, 
India. The card is in the form of a 
folder and shows an Indian farm scene 
with a greeting from the concern on the 
facing page. The card is bound in 
flexible brown cover with a landscape 
scene as a decoration. 





